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In This Issue—Car Dealer Finds It Pays to Sell Tires 


~ aa. le 


cere eee ee ae 


- REE AL EEO ELECT _ 





PUBLISHED WEEKLY AT 5 SOUTH WABASH AVENUE 


CHICAGO, FEBRUARY 25, 1926 


eas ee nis 


Thirty-five Cents a. Copy 
Number 8 


Three Dollars a Year 























es BS 
& ; = 
ys 

a 


Place 
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The sales at retail 
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break all records for 


cars in its price-class 


No. of cars sold 


251 
177 
175 
55 
49 
32 
32 
30 


Total value 

$828,300 
584,100 
577,500 
181,500 
161,500 
105,600 
105,600 
99,000 


Place 


San Francisco 
Brooklyn 
Baltimore 
Cincinnati 
Milwaukee 
Washington 
Atlantic City 


No. of cars sold 


30 
28 
25 
17 
16 
15 
15 





Total value 


$99,000 
92,400 
82,500 
56,100 
52,800 
49,500 





49,500 


THER local Automobile Shows give propor- 

tionately large retail sales figures. The NEW 
STUTZ is breaking all show sales records for cars in 
its price-class everywhere. 


Le 


who are interested in this 
record-selling automobile 
are invited to write or wire for full information. 


STUTZ MOTOR CAR COMPANY of AMERICA, Inc. 
INDIANAPOLIS 
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MANLEY CRANE NO. 107 


All the points of superiority of the famous No. 101 214-Ton Manley Crane are retained 
in the New No. 107 Manley 314-Ton Crane. Additional features have been added for 
greater efficiency of operation, increased speed, greater pulling capacity and heavier work. 


. Beam is double trussed steel channels. 

The top extension is trussed for strength. 

Beam pivoted in middle on heavy king pin. 

Has full swiveling nose. 

Tilting and balanced beam distributes load on chassis. 

Tilting beam adjustable for height and overhang. 

Deep overhang allows a complete car to be swung under beam. 

Gearing built in saddle. 

Single reduction gears with triple chain. Can be used with single, double or 
triple chain as desired. 

10. Pawls on gears provided with positive lock. 

11. Hoisting drum may be disengaged to run free when pulling out chain to make hitch. 

12. Hoisting drum may be used as winch. 

13. Gear ratio greatly increased. Will lift more with less effort. 

14. Ground operated from either side. 

15. Platform operated from either side. 

16. Ground operating position low and ahead of. fender. 

17. Simple, Efficient, Compact, Easy to Install. 


Lal 


7 PS. AMPS 
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Your Jobber Can an You 


Write for new 1926 catalogue 
of the complete Manley Line 
including many new items. 





Auxiliary Winch 
disengaged to al- 
low cable to run 
out quickly. 

Auxiliary Winch 
with 100 feet of 
steel cable and 
hook. — 
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All the Manley Wrecking Cranes 
are Simple in design---Tremend- 
ously Strong---Efficient---Easy and 
Convenient to operate---Compact 
and Easy to Install. 


Watch for them on the road. 
There are more Manley’s than 
any other make. 


MANLEY CRANES 
ARE AVAILABLE IN THE FOLLOW- 
ING SIZES: 
No. 101 2%-Ton $100 
No. 107 3%-Ton $135 
No. 105 5-Ton . $275 


Order from your jobber NOW 
and avoid delay in delivery. 


Y ANE ey 









The MANLEY MFG.CO. 
York, Pa., U.S.A. 






"[MANLEY 3% TON CRANE $13 
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Buick value claims an ever-increasing 
share of public attention. 


Buick leadership in sales has enabled 
Buick to offer finer transportation at 
lower cost, and that is exactly what 
everyone is looking for. 


Those desiring the Buick franchise should have their names on file. 


the betty BUICK 


BUICK MOTOR COMPANY, FLINT, MICHIGAN 


Division of General Motors Corporation 





Pioneer Builders of Branches in All Principal 
Valve-in-Head Motor Cars Cities—Dealers Everywhere 


WHEN BETTER AUTOMOBILES ARE BUILT, BUICK WILL BUILD THEM 
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Three tools that 
make valve jobs 
easier - quicker 


ALVE Grinder No. 747. Each 

stroke of the operating handle 
gives 1% revolutions of spindle. 
Blade fits either slotted or spotted 
valves. 5-inch extension is also 
furnished, giving total length be- 
low gear of 11% inches. Makes 
erinding of larger valves easy. 
Price, $5. 


Valve Grinder No. 288. As you 
turn the crank continuously in one 
direction, spindle rotates back and 
forth. Weight of tool supplies its 
own pressure to the job. Adyust- 


able spanner and a blade are in- 
cluded. Price $4. 


Valve Lifter No. 596. Insert 
jaws under valve spring and turn 
handle to open jaws and compress 
spring. Compact enough for use 
in any car. Easy to operate. 


Arms are drop-forged steel. Total 
length 6 inches. Price $2.75. 


Free Tool Catalog 


Our 400 page pocket catalog of 
Goodell-Pratt Tools contains pic- 
tures and descriptions of many 
other essential tools for motor 


work. Write for your copy. It’s 
FREE. 


GOODELL-PRATT COMPANY 
GREENFIELD, MASS., U. S. A. 

























GOODELL 


1500 GOOD TOOLS 
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SIXTEEN solid years of 
SERVICE in the radiator 
cement field and still lead- 
ing. 


SE-MENT-OL 


Reg. U. S. Pat. Off. 


is the original self-acting 
radiator repairer. (uaran- 
teed for the life of the car. 


FORD SIZE 50c 
STANDARD SIZE 75c 


NORWESCO 
Marietta, Ohio. 
Toronto, Ont. 


The 
“Chemically 
Correct” 
Line 


SLES RRL LLE 0 POT SENSSLO SS FELSREEL LEILA ELCE StI SSLD SOP RLEBSEO ALA LASTEST ISITE SALSA D0 I 


5s GG OS ALBA E TRE MELSON SBE SEES ARBEIT 








4 MOTOR AGE February 25, 1926 








‘I owe my life to the 
sturdy construction 


of the Miller Bus” ~ 


Says James E. Palmer 








ss O MAN ever missed a harp and halo by a narrower margin than I did a 
Nee weeks ago,” declares James E. Palmer, who operates a bus line be- 
tween Lawrenceburg and Sheffield, Alabama. “I was driving alone in a 
Miller-Built bus crossing a dangerous bridge on my route, when the front wheels 
of the bus skidded on a treacherous bit of ice. Before I knew what was happen- 
ing the car crashed through a flimsy side-rail, and fell a distance of nearly 40 
feet, turning over in the air, and landing squarely on its side. 


“At the time I was too stunned to think, but when I came to my senses a few 
seconds later, and realized that I wasn’t injured and didn’t even have a scratch 
to show for my sensational leap, I could 
hardly believe it. 





“T am firmly convinced that I owe my life en- 
tirely to the sturdy construction of the Miller- 
Built body. In my judgment there isn’t an- 
other bus body on the market, regardless of 
size or make, that would not have been com- 
pletely splintered by such a fall.” 
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Photo of damaged bus. Note 
windshield and side glass un- 
broken. “This was due en- 
tirely to sturdy construction 
of Miller body,” says Palmer. 


Ree ee 











Photo shows the bridge, 
near Florence, Ala., from 
which bus fell a distance 
of 3814 feet to ground, 
landing squarely on _ its 
side, without injury to 
the driver. 
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Note Palmer emerging from 
side door uninjured. “Not 
even a seratch!” he declares. 
What other body could have 
stood such a test? 


~ 
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eee DER CERRE PL ODN CE SHEFFIELD BUS qnuiller 
BUILT 
BELLEFONTAINE.OHIO. 
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The A. J. MILLER COMPANY 


a | | BELLEFONTAINE, OHIO 
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5 reasons why the 
Studebaker franchise 
grows more valuable 


every day: 

One-Profit Value If another quality car 
Unit-Built Construction manufacturer Starts to- 
Always Kept UptoD , 

ieee morrow to build One- 

Used Car Pledge wisps 

Lowest Time-Payment Rates Profit facilities equal 




















to Studebaker’s —and 
builds as Studebaker has 
built—the task will take 
years and $100,000,000 
invested capital. Andin 
the meantime Stude- 
baker will continue to 
advance. Therefore— 
it will be many years 
before there is another 
franchise in the auto- 
mobile industry as 
good as the Studebaker 


franchise. 





This symbol means that Studebaker prices do not 
include the profits of outside body-makers 


The Studebaker Corporation of America 
South Bend, Indiana 
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PUTA # is NASH 
NASH: is AJAX 
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Due to the fact that the name is different, 
some people have been led to believe that 
the Ajax Six was not strictly a Nash car. 


A v 


The truth of the matter is that the Ajax is 
just as much a Nash model as the Special 
Six or the Advanced Six. 


+ + 


The Ajax Motors Company is owned out- 
right by The Nash Motors Company—Mr. 
Nash is president of both companies, the 
directors are the same, the money the same, 
and the standards of manufacture are iden- 
tical. is a 


The Ajax Six is Mr. C. W. Nash’s own idea 
of a different type of car built to meet a 
lower-priced market than that in which the 
two other Nash lines sell. 


+ + 
It is smaller in size than any other Nash 
model but it is Nash down to the last detail 
in its quality. 


g 





Mr. Nash designed it to be the greatest motor 
car value ever offered to the $1,000 field. 


v vy 


He embodied in the Ajax a group of mechan- 
ical features that are entirely new to this 


price-class. . os 


The moment it was put on the market it 
immediately was nationally recognized as the 
outstanding leader of its field. 


7 7 


And the demand for it has grown with such 
rapidity that during the slightly more than 
nine months’ period it has been in produc- 
tion, more than 16,000 Ajax Sixes have been 
built and shipped. 


This is a new record for the automobile in- 
dustry for a new car entering production in 
anew plant—and it is a new tribute from 
buyers to the superior quality and value that 
they know to be synonymous with the name 


Nash. 


(247) 
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<< The Ramco Service Station 


ft. Cabinet contains just enough 
B: Ramcos for all piston ring sizes 
and allows quick turnover. 


Attractively lithographed with 
gold background, blue and white 
lettering. Base 16 by 14 inches. 
Height without metal top piece 
211% inches. 








Make TWO Profits 


on Every Piston Ring Sale 


NSTALL a Ramco Cushion Inner Ring with every piston ring. Two profits—and 
twice as zood a job because no motor contaming Ramcos ever pumps oil or de- 
velops piston slap. 


A number of the world’s largest motor builders and piston ring manufacturers now 
regard Ramcos favorably and are testing them because Ramcos are scientifically de- 
signed to maintain the piston ring’s elasticity. They alone stop oil pumping and piston 
slap without giving the piston rings a harsh, damagmg or irregular tension. 


In the Ramco Service Station Cabinet and its complete stock there is another source 
of profit for you beside your own retail sales. The Franchise which goes along with the 
Cabinet also entitles you to a discount that enables you to sell to the dealers in your com- 
munity at a nice margin. Write for franchise blanks or further information today. 


RAMGO 


INNER 2 RINGS 


RAMSEY ACCESSORIES MFG. CORP. ST. LOUIS, MO. 
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Unequaled in 
1926 Profit Possibilites 


Chrysler dealers everywhere report 
most satisfying profits as the result of 
the public’s unrestrained approval 
of Chrysler cars during 1925. 


1926 assures even greater profit- 
making possibilities in the Chrysler 
franchise with the supreme Imperial 
“80” added to the famous “70” and 
the super-value “58”—in all 19 
beautiful body styles—and a price 
range from *845 to 3695, to compel 
the interest of every prospect who 
desires a motor car of utmost 
quality and worth. 


There are a few desirable dealer points still available. 
Your inquiry will be treated in strictest confidence. 





CHRYSLER SALES CORPORATION, DETROIT, MICHIGAN 
CHRYSLER CORPORATION OF CANADA, LTD., WINDSOR, ONT. 


— 
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| CHRYSL 
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Service 1S 


Of Vital Importance 
To The Dealer 
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, Wee SSC 
Prompt and Efficient Attention to Car Sg END 


Owners Necessary to Continued Success, 


Says Charles W. Nash 








Close contact with his dealers is maintained by 
Charles W. Nash, president of the companies 
that manufacture the Nash and the Ajax automo- 
biles. Mr. Nash knows their problems and their 
successes. It is significant that at the meeting of 
his dealers held in Chicago at the time of the 
Chicago show he stressed the importance of ren- 
dering good service to the owners who have 
bought cars. Following is a part of Mr. Nash’s 


speech on service. 
66 

| vital importance to your continued success in the 

automobile business. I refer to service. It is at 

times like this, when the dealer finds himself in the 
position of having more orders than he can fill, that 
he is likely to become lax in his attention to those who 
have bought and are driving the car he represents. 

“This is the most serious mistake an automobile 
dealer can possibly make. The buyer has a right to 
expect prompt and efficient service at all times and 
under all conditions. Furthermore, the public in the 
past few years has become even more exacting than in 
the past. Most standard cars today are extremely well 
built and the dealer does not face the serious service 
problems that confronted him only a few years ago, 
but there are many matters of importance to the 
owner, none of which should ever be neglected. 








WOULD like to talk to you about a matter of 





The buyer has a right to 
expect prompt and efh- 
cient service at all times 
and under all conditions. 


—C. W. Nash. 


“On those occasions when an owner is entitled to 
service without cost to him, always render that serv- 
ice promptly and cheerfully. Don’t wear a long face— 
a man with a long face never got very far with the 
public. And remember, too, the public is your ‘boss’ 
and mine too—in fact, the public is the real ‘boss’ of 
the automobile industry. A maker cannot build a car 
today just as he thinks he wants to build it, without 
respect to the public wishes, and then pass that car on 
to the various salesrooms for acceptance on the part 
of the buyer. That day has gone, for the public long 
since has shown the automobile industry that it knows 
pretty well what it wants in the way of a motor car 
and it is up to the maker to find out what the public 
wants, rather than what his engineer would like to 
build.” 





They Do Complete 


Two Men Who Started with 
Nothing and Now Own 
Their Business and Their 
Homes Tell How Motor Age 
Has Helped Them 


We have sold our customers on the advantage of hav- 
ing a complete ignition overhaul, the first step of which is 
to see that the magneto gives the necessary current. 
Weakening of the magneto begins from the time that 
it leaves the factory as heat and vibration tend to weaken 
any magnet. We do not depend on guess work, however, 
but check the current output which we have found should 


George C. 
Wilkins 








By GEORGE C. WILKINS 


ie to the present time there has been nothing writ- 

ten, as far as we know, that has dealt in a thorough 

and complete manner with both the construction 
and servicing of the Ford ignition system. Individual 
mechanics have formed their own theories and service 
practices according to their own reasoning and equip- 
ment, equipment generally being, screw-driver, pliers and 
plug wrench. We believe that after three and a half 
years of specializing on Ford overhaul and having done 
between 6,000 and 7,000 jobs of this nature that we 
might have something to say that would be of interest to 
Motor AGE readers. 


Ford ignition in the past has never been maintained, 
it has always been patched. If the plugs were fouled, 
they were cleaned with not a look to see if weak ignition 
elsewhere could have caused it. If the timer was sus- 
pected of being worn out and found to be so, it was re- 
placed, but that was all. If the points on one coil were 
burnt so badly that the coil would not function at all, 
one set of points was. put on the one coil with never 
a thought that possibly the other three pair of points 
might be near the balking point. The one set of points 
installed would be adjusted by guess, due to lack of 
equipment. If the lights, (non-starter type) were weak, 
lower voltage ones were installed, but never a test on 
the magneto to see if it was weak. If the car started 
hard on magneto and had no starter, the owner was 
advised to start it with a dry cell battery. If the car 
started hard on magneto and had a starter the owner 
was advised to turn the switch to battery when start- 
ing. If the owner insisted on having a better magneto 
then the only thing done was to pull the engine and install 
a new magneto. 


Testing the magneto with a meter was never done, 
charging a magneto, never thought of. Timers were 
put on indiscriminately and blamed for about every 
trouble that occurred. Coil tests were made by the eye 
for gap only. Plugs were spaced to the thickness of 
a thin dime. Wiring connections were never tightened 
unless they ailed in a definite manner. 


And never, absolutely never were all of these operations, 
crude as they were, performed at one time in the form 


of an overhaul. Ford ignition has never been maintained, 
it has always been patched. 


10 





How Ford Magnetos Are Recharged 








| ai Oo + 
1% 
NORTH = 
POLE Z ©) "A 32 V. 
om alle 
) BATTER 








MAGNET 


ace 
HOLDING SCREWS 


STRADDLE CENTER. 
OF CAR. 











” : 


| @LASH HERE. 


The Motor Age method of recharging the magnets in a Ford 
magneto. Three or four six-volt batteries may be used instead 
of the thirty-two volt battery 





# 100660 


MoTorR AGE note; The illustration which shows how to 
strengthen the magnetism of the magnets in the Ford 
magneto was published some time ago in the Clearing 
House section of MOTOR AGE and is reprinted for the 
benefit of those who are interested in complete overhaul 
of the Ford ignition system. Motor AGE wishes to call 
attention to the plug setting above recommended which 
would give a gap of about 1/16 in. This is approximately 
double the normal setting which is ordinarily from .020 
in. to .025 in. While it is true that experiments may show 
that a wide gap will operate satisfactorily, it is also true 
that the wider the gap the greater the strain on the 
coil secondary and condenser and the greater the likelt- 
hood that either one of these will be punctured by con- 
tinuous running with an abnormally wide spark gap. We 
can highly recommend however, the practice of selling @ 
complete ignition overhaul rather than trying to patch up 
that portion of the ignition system which has caused the 
engine to fail. The patch work method brings in but lit- 
tle money to the shop and is not satisfactory to the car 
owner, for in a short time some other item fails and the 
job has to be done over again, the blame naturally fall- 
ing on the shop which did the patch work job. 
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Ignition Jobs 
on Ford Cars 


And Have Done 7000 of Them 
in 3 Years in a Small 








Indiana Town 


be 2.5 amperes. If the current output is less than 2 
amperes we recharge the magnets using electricity, a 
compass and a good dose of knowing how. 


Regardless of any comment that there may be against 
magneto recharging, we feel free to state and prove 
by any of the 6,000 or 7,000 owners who have had the 
work done, that it is practical in all respects. 


When it comes to the ignition coils we do not recom- 
mend filing the points. While it is possible to file the 
points and get fair operation, the cost of new points 
is so small that it does not pay to do a half way job. 
When it comes to adjusting the coils we find that it is 
necessary to adjust the spring tension to get proper 
operation and that it is also necessary to use a test 





This Letter Tells of Business 
Success 





To the Editor of Motor Age: 

Our garage is located at Traders Point, a little 
town of a dozen houses, twelve miles northwest 
of Indianapolis on State Road 6, also called the 
Lafayette Pike. 

The beginning of the business back in 1917 
consisted of one armed man with no garage 
experience (Resler), a nineteen year old boy with 














Homer R. 
Resler 





machine as recommended by Ford, this consisting of a 
Ford magneto with ammeter attached. The tension and 
spacing of the coil points should be such that the coil 
draws from 1.2 to 1.4 amperes. Before the coils are 
replaced in the box all the springs in the box are set 
so as to make good contact with the terminals on the 
coil unit. 

When it comes to the timer we have found that there 
are good, bad and indifferent timers on the market. We 
have also found that the Ford type of timer has two 
disadvantages which make satisfactory operation un- 
likely. If the timer is run dry it wears rapidly and 
if lubricated occasionally becomes insulated especially in 
cold weather when the oil forms and congeals in a thin 
film which prevents the current flowing. This makes 
starting difficult and it is only after continuous cranking 


that a spark is obtained, when the oil film has been worn 
through. 


10 a year and a half experience (Wilkins) a rented Where They Started 

‘d building, a Ford roadster, about a hundred : 

9 dollars capital, no credit, and plenty of nerve. 

a — now own our = —~ = garage, all 

of our equipment, and owe on Or thirty days tees ce 

ul at a fee, mmr discounting all our bills. Five Wh ere Th ey Are N OW 

ch men are on the payroll. 

ly We have subscribed to Motor Age and the 

20 Automobile Trade Journal from the very first We carry in stock at all times the regular Ford timer 
yw and would consider it a great loss to have to do for those who do not wish to spend more money and wish 
~ a them. They are the only papers that to have this type installed. We recommend another type, 
li- am o take. What good we have done for our- however, which we have found satisfactory. The four con- 

ves and other people we can cettainly attribute ' a il ; 
n- partly to these two papers. tacts in this timer are mounted on flat clocksprings and 
Ve Our Ford Ignition Overhaul was conceived held to exact position by steel stops. The brush or rotor 
a@ and started as a unit three years ago last January which is mounted on the camshaft consists of two horse 
i Ist and ‘has grown steadily until now it is a big shoe steel magnets the poles of which protrude and strike 
= — Mang a | It is a agree but the contacts in the shell as they pass, thereby forming 
ar with - ne oF garage work goes right along the contact. As the magnets strike the contacts they 
he Very truly yours are flexed outward thereby utilizing the spring tension 
ll- RESLER & WILKINS. to make a good contact. After the contact is established 
(Signed) Geo. C. Wilkins. it is held firm by the magnetic pole until the contact is 

— ) broken by the rotation of the center portion of the timer. 
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NTIL about six years ago the Butler Motor 

Company, Dodge Brothers dealer at Kansas 

City, thought it was the business of a car 

dealer to sell cars. They had a few tires for 
spares to outfit the new cars, but that was all. The stock 
of accessories was valued at about $20, when Elmer C. 
Weiss came over from the Peake Auto Supply Co., and 
took charge of the department. There were three tires 
in the stock. 

But Mr. Weiss brought with him an entirely different 
attitude towards the lowly tire, and his experience during 
the five years, and more, has confirmed him in the belief 
that every dealer in cars should also sell to his car cus- 
tomers practically all the tires they will use during the 
life of the car. 

If this should be done, at the present price of tires, the 
total would, according to Mr. Weiss’ estimates, about 
equal, if not exceed, the original cost of the car. Even 
when tires sell at low prices, Mr. Weiss insists, the volume 
of the sales during the life of a car, which he estimates 
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Ben S. Brown 


Profit From Re 
‘Lies 


Hquals 
Original 


Dodge Brothers 
City Finds It Pays 
Customers All the 
During the Life 


By 


at seven years, is so large that a car dealer can not afford 
to ignore it. 


Mr. Weiss is known as the manager of the accessory 
department, and while this department has grown by 
leaps and bounds, he seems to be more proud of his 
achievements with tires than with anything else he han- 
dles. From the spares which were being sold when he 











Accessory department of Butler Motor Co. Tires are an 
important part of the display. 


Motor Age 








Aa -m~-—hYa —, 


‘Sw 


) 
; 











1geé 











placement _ 


Profit From 
Car Sale 


Dealer at Kansas 
to Sell His Car 
Tires They Use 
of the Vehicle 


took hold of the business, the sales have grown to be so 
great that last year they approximated $75,000. With 
balloon tires so widely used he estimates that the sales 
will be even larger in the future. 


Why Tires Should Be Handled 


“If there was nothing in the business of handling tires 
by the dealer except the immediate profit, I think it would 
well repay the car dealer to handle tires,” said Mr. Weiss. 
“But there are a number of other things which enter into 
the proposition which would make it profitable to handle 
them, even if there were no direct financial results to 
consider.” 

Here are some of his reasons for thinking dealers should 
handle tires: 

Sooner or later, the buyer of a car is going to trade in 
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‘ PEAKING of tire selling possibilities, the 

manager of the tire department of Butler 

Motor Co., of Kansas City, estimates that at 

present prices the total profit from tires used by 

a car during its life would about equal, if not 

exceed, the profit from the original sale. This 

is one reason why this dealer sells tires. Other 

pointed reasons are given in the accompanying 
article. 








that car. If he is coming back to the Dodge Brothers 
accessory department to buy his tires, and coming through 
the sales rooms of the company to reach the tire depart- 
ment, he will be compelled to see the new types of cars. 
which the company produces, and the salesmen of the 
company will have an opportunity to sell him one of the 
new models. There is a big advantage, as everybody 
knows, in getting a prospect inside of your show room. 
This advantage comes to the dealer who sells tires, and he 
is making money on the man while he is keeping in touch 
with him. To the man who is only a dealer, this keeping 
in touch with your car owners is an expensive proposition. 
Tires make it a profitable one. 

Tires help sell accessories. “Hardly one customer in 
a week comes into my department to buy a tire that I do 
not sell him some accessory before he gets out of it,” said 
Mr. Weiss. The tires are displayed among the other 
goods of the department, so that a man cannot examine 
a set of tires without seeing a number of attractive things. 

The accessory department helps sell tires. Butler Motor 
Company gets out a catalogue of “Exclusive Accessories 
for Dodge Brothers Motor Vehicles,” and Dodge Brothers 
owners in this territory come to Butler Motor Co. to get 
these “exclusive accessories.” When they do, they often 
are ready to buy tires, also, especially as the tires occupy 
a goodly part of the accessory catalogue. 


Tires Checked By Service Men 


The service department also sends many customers to 
the tire department. Whenever a car is inspected in the 
service department, the tires are looked over. If one of 
them is defective, a ticket which is handed the owner calls 
attention to the fact, and he is invited to visit the tire 
department. More than that—a salesman of the tire 
department is notified that there is a prospective customer 
having work done in the service department—he gets a 
written statement to that effect—and then it is up to him 

((Continued ‘on page 20) 
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At left: Home of Butler Motor Co., Kansas City, Mo. Above: 
A view of this company’s tire department. 
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Cleanliness Features 
This Greasing Station 


Built for speedy : 
and _ spotless lub- & < 
ricating service. | 


High Speed Lubricating Service and 
Spotless Surroundings Attract Cus- 
tomers to Oregon Establishment 


BSOLUTE cleanliness and real service are the watch- 

A words of Auto Greasing Station No. 2, recently com- 

pleted at 20th and Washington streets in vrortiand, 
Oregon. 

Visible oil pumps preclude any possibility of substitu- 
tion, and show the customer exactly what kind of oil 
he is getting. These pumps are so constructed that there 
is no dripping, and can easily be kept clean. Special 
drains which swing under the cars take away the waste 
oil which is later sold for fuel purposes. There are 16 
of these drains' and differential and transmission are 
drained simultaneously. Draining and refilling takes from 
four to six minutes. 

The service station, which cost $10,000 for the structure 
alone, consists of the main building, 50 by 80 feet, hous- 
ing the offices, storage and oil rooms, rest rooms, and 
lockers stored in the basement of the service station build- 
ing. A total of 2,000 feet of 114-inch pipe supplies the 
oil from the tanks to the visible pumps outside. The 
pumps hit the oil supply 10 feet directly up. 
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The greasing racks are built four on each side of the 
building, accommodating eight vehicles at one time. One 
of the racks is especially built for the use of trucks and 
buses, enabling the station to care for a truck of any 
capacity or a stage of any length. The racks are built 
on a level with the graded driveway leading in from the 
street. The greasing equipment consists of four Duplex 
greasing machines, operated by an air motor installed 
in the basement. Each machine loads 11 pounds of grease. 
Two small foot levers control the feeding of the grease 
through small hose, one for black and for the Alemiting 
grease. <A special attachment registers and rings a bell 
for every pound of grease consumed, this entirely elim- 
inating guesswork as to the amount of grease used. 


(Continued on page 20) 





Left: Battery of visible oil pumps in Auto Greas- 
ing Station No. 2 at Portland, Ore. 
Above: Special greasing equipment which rings 4 


bell and registers every pound. of grease pumped 
from big tank. 
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Every part, large or 
small, that goes wmto a 
Buick automobile is kept 
in steel bins and racks. 
The photograph below 
shows how some of the 
larger parts are stocked. 


Below: A cozy nook in 
the retail salesroowm. 
Good merchandising de- 
mands that the salesroom 
be in keeping with the 
quality of the articles 
sold. 
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of Buick | 


at 





Beautiful cars demand 
a handsome setting, was 
the motto when the re- 
tail salesroom of the 
new El Paso Branch of 
the Buick Motor Com- 
pany was designed. The 
photograph below shows 
how the gems and their 
setting blend. 











A complete Buick 
chassis can be assembled 
irom the parts constantly 
carried in stock. The 
above photograph shows 
some of the steel bins in 
which these parts are kept 
under a perpetual inven- 
(ory system. 


Above: Special tool and 
machine room on the third 
floor where the most del- 
cate service operation can 
be performed up to the 
high standard set by 
Buick. The company ts a 
firm believer in the value 
of adequate equipment. 
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A Sale That was 


How Detroit Dealer Moved $35,000 Stock 


of Used Cars Just 


ICHARDS-OAKLAND Company, Oak- 

R’ land and Pontiac distributors for 

the Detroit area, staged a used car 

sale in Detroit shortly before Christmas 

that has rival car dealers still talking 
of its accomplishments. 

The sales plans covered three days, 
Friday, Saturday and Sunday. But it 
had been planned with such detail that 
for several days after Sunday, prospects 
continued to come into the showrooms. 
In all upwards of 60 used cars worth 
$35,000 were-sold. The number of new 
car sales directly traceable to the used 
car sales was not estimated. Several 
specific cases of where new car sales 
were made possible by disposing of the 
old cars were cited. 

Taking advantage of the feeling re- 
garding used car sales at this time, 
H. A. Grubb, a director of the company, 
and E. B. Davis, used car manager, pre- 
pared a used car sale campaign. In 
their campaign it was decided to use 
these features which they had thought 
up. They were: 

1. An insurance plan which guaran- 
teed the purchaser of a used car that 
his payments would be continued should 
he through illness or disability be un- 
able to meet his payment. This was to 
be given free. 

2. Giving each purchaser a live turkey 
free. 

3. Describing each car to be sold com- 
pletely and in smaller ads which in turn 
were to be placed in larger ads to be 
run in the daily newspapers. 

In connection with these “features” it 
also was decided to mention in the large 
ads, the G. M. A. C. payment plan and 
a bonus plan whereby a certain amount 
would be paid for the names of all per- 
sons turned in who might be sold either 
a new or a used car. The slogan of 
“buy from a reliable firm” was to be 
stressed. 

Previous to the time the ads were 
placed and the sale opened, the salesmen 
were made acquainted with the plans and 
were told in detail about the cars on the 
fioor. This was done to enable them to 
answer any question that a prospect 
might ask. 

The next things that had to be solved 
was when to advertise and how to write 
the ads. 

Detroit is an industrial town and it 
was realized that to advertise during 
the middle of the week would be a waste 
of money simply because most of the 
prospects being factory workers would 
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Before Christmas 


not shop on their working days. Ac- 
cordingly the first ad, it was decided, 
would be run Friday, to bring in Satur- 


Planned 


day buyers. The next ads were to be 
placed in the Sunday papers. 

The used car showroom is separate 
from the new car showrooms and is 
located at 3946 Woodward Avenue in the 
“heart” of the used car district. There 
are used car stores on either side and 
for some distance up and down the 
street, each with their windows painted 
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Every Used Car Must Go During 
This Great Sale 


Detroit can now buy Good Used Cars from a Reliable Dealer at prices unbeliev- 
ably low. Our entixe stock of 97 of the f inest used tars in the city must gv at the 
unheard of low prices listed below. Our liberal time payment plan makes it even 





Free Xmas Turkey 
we Every Sale 











The new Oakland Six has broken-all records in Detroit and Wayne County in 
Good Used maintaining its outstanding leadership for the past four months, just as Cakland Used Cars Soid 
Cars at is outselling its rivals all over the country. During First 
This sweeping success of the New-Oakland makes it imperative pe we move our 
Astoundingly _used car stock. Used car sales must keep pace with New Car sales. T hree Days of 
' We firmly believe that these bargains cannot be equaled anywhere. If y.u can L 
Low Prices get better values from any other reliable dealer in this city, come back and name ast iy eek 


your own price. We mean business, 
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Buick °22 
Coupe 
_4 Pass. 


= at cord tires, front 
and rear bumpers. New- 














Never Before 
Such Used-Car Values 









Poss eos 
Chevrolet 


Front aud rear bum)- 
ers. 5 good cord tires. 


Large steering wheel. 
Rear view rhirror, Going 
to the ‘irst. buyer $ 
Ty at only . cee 130 











Ford Fordor ‘24 Sedan—Just Studebaker 6—7- Nash = Pass, Touring— 
2 4 — ALS ae = + a wfrourne—t rood tires, 2 § ‘a FS me tires. Newly 
—-* 4 stove Sree $295 00 x Mechanically © $295. 00 Punalog/eoadition 29290. 60 El " Lat e 
Ford "24 Co pe—2 bumper 
In wonderful condition: Up- cnn. aoaieel Balloov rt, , on pm yt a 4 a ie lock ‘wheels Model Touring 
holstery like new. 5 balloon bumpers, every ig In extras any * motor, fine conantion.. $249 00 Sap wacial, sietils snliaii 
tires, front and rear bumpers, ew, don’t 00 45. 00 rd °23 =Segan—Fulls Bayo ‘ N ; 
winter front and many other $565.00 equigged 6nd tn wenderfel coe motor in splendid shape. New 
extras, inclyging uy, 81283 psek tar "26 Touring—Fully  Giion Take cord tires. Upholstery 5 
heater .........- 95 - oe 3 = +, * OK. Rare tat a... $1 35 00 like new ven $29 
Gionths, balloon tires, Lineola gti... GLZDOO  equmed'** vine Secon | 
Nash °24 teen, chown ° at 37 00 Studebaker 24 20 Lt 8 Tobe. = $24 5.00 Oakland °23 
. 7 mgd Bow Gard tires, goed. SOE «2-0. 
x edan orice ....... ° curtains, low ay You porate "23 Coupe—Fulls Ss rt Touring 
$125.00 Down ran't beat | 
Beautiful ry San. Jewett 2 rougham—Just like wet se eeeseeees $395.00 = a se $170. 00 po 


Balloon tires, C. & G. bumpers, 
heater. Small ieee car mown eutomatic cleaner, 


Spanish leather upholstery; 
Oakland ‘24 Touring—Glasa 


hos hea ; Bae whe ain cod ties, earund'» on ar ore ah A tt $359 
as ine <n Fey =. S eeae, spect. You wil proud ine, fas $350 
REED sscosese 6-6 $725 wc, ne. ‘real $683.00 car cer, bas bad Hine $350. 00 = it .00 at ‘only eeeeereases 
cece CE reneneseccsces ere =—— Bawenseces cee 
preter "24 n—Front 
te] Coupe, 4 Pass.— 
Dodge ae A = a yy — spot nem. Disc wheelg finish and uphok 
owned, om < 7 a= tives, _ Ae — ane > ew-completely re ‘ 
shown a ac 7 conditioned, 
Gare It's a roe ? only 6,000 $3 0 00 Yee $650.00 © 
GE coceccsccces adi e SMCS .-6-..- ° 
$114. $28 iMys-Knight '24 Touring— Oakiand "23 Coach—Fully 
tesex* Coach-r5 balloon Glass enclosed, cord tires, ‘aulpped. As serviceable as @ 
F tires. | ~~ cutanes. Driven new = $ 425 00 wed = — looks the part ‘ Dodge 
ord only miles. motor e ° ° 
py Practically uvew 595.00 H 24 Seda ewly GE.ce $725.00 Late 24 
a Jewett '23 Touri a painted. Upholstery like new. Oakiond '23 Coach—Fully B Cou 
Sedan — glass enclosure, — e cy with many coulaped and newly painted, pe 
& extras. 6 co ne 
CFOS. .ccccccec. $275. 00 Cireg....+.-.--- $750.00 mechanically. $450.00 Fully equipped— —front 


5 good cord tires, front 
and rear bumpers. Large 
steering wheel, rear view 
mirror 
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Oakland — 
Demonstrators 
3-26 Sedans 


These cars have been slightly used 
by Company Officials. Very small 


” prepared ‘or a big surprise when 











BIG USED CAR STORE 


Many Other Remarkable Values Not Shown in This Ad. 


—BuyNow/= | 


Here Is What We Offer ro! 
i—Easiest and cheapest Time Payment Plan in the-Country—Small dgwn payment 
and the very easiest terms are available through G. M. A. C. 
2—Warranty—The car you buy must be satisfactory—drive it a week and then, if 
> Quen he putes. you wish, turn it in for- the price you paid on any other car, new or u 
3—All cars thoroughly conditioned in our own shops. 


RICHARDS-OAKLAND CO. 
3946 wooawara 


and rear bumpers, 5 good 
cord tires, automatic 
wiper, rear view mirror, 
yood paint. Motor fine 
shape; low mileage. Go- 
ing at s 

















FREE! 


Sickness Policy with Every Car 
Protects your payments. Should you 
secome sick or disabled, unable to 
meet your payments. our Special In 
anrance Policy. giva@ with every car. 
wil) keep up your pay ments 














BRAN <H---8125 MACK 
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By James C. Grant 





with tempting used car bargains. To 
get their prospects past these stores and 
into their own showroom was solved 
in an unique manner. 

Animals, it is known, will cause almost 
anyone to stop and look at them if they 
are placed in windows. At Christmas 
time, perhaps the best show animal is 
a nice big fat turkey. Carpenters were 
hired and put to work building a pen 
in one of the large show windows. When 
finished, white turkeys, and not the gray 
variety most commonly seen, were put 
inside. The wisdom of using white 
birds was proved later. 

This completed the preliminary ar- 
rangements. The ads when written con- 
tained some of the better buys. They 
were briefly but completely described 
as to the make and model, the condition 
of the engine, the kind and amount of 
accessories. The price and the initial 
down payment were printed in bold face 
type. 

The first ad run in the Friday papers 
did what was expected. It brought in 
a large number of Saturday buyers most 
of whom were sold. The ads in Sunday 
papers were along the same lines and 
called attention to the sales and the 
unusual buys that could be had. The 
cars described in these ads differed in 
some respects from those in the Friday 
ads. 

During the sale, Mr. Grubb and Mr. 
Davis were on the floor continually. If 
a salesman had difficulty with a pros- 
pect, a short signal bought either Mr. 
Grubb or Mr. Davis to the scene. The 
salesman would excuse himself to 
“answer” the phone and the selling 
would be continued by whoever answered 
the call. As a result few good prospects 
got away. 

The sale proved several things accord- 
ing to Mr. Grubb. First it proved that 
the form of advertising used was the 
right kind; it proved too that placing it 





The Republic Motor Truck Co., Inc., Alma, Mich., recently added a 1%-ton gravity 
dump truck known as model 85-RB. The wheelbase is 110 in. making it especially 
suitable where quickness and agility are essential. It has all steel wheels and 32 by 6 in. 


pneumatic tires as standard equipment. 


A platform spring construction is used for 


the rear 








For inter-city and suburban service Studebaker has introduced a 20 passenger parlor 

car DeLuxe bus mounted on the 184 in. bus chassis. The price of the parlor car is 

$5575 f. o. b. including dual rear wheels. Body finish is in lacquer. Silver gray 

mohair head lining and side lining are used in the interior and seats are individual 

arm chairs upholstered in leather with cane sides. Four-wheel hydraulic brakes are 
fitted and plenty of luggage space is provided 


during the week-end was the best pos- 
sible time; the insurance cost the com- 
pany comparatively little yet it cinched 
several sales. The white turkeys, be- 
cause of their color, attracted more than 
the average number of persons. The 
bonus plan is still paying dividends. 


The company has built up a good list 
of used car prospects from it, and a 
number of sales will be made when the 
right kind of car comes into the shops. 
In addition a sizeable list of new car 
prospects was gleaned from the names 
sent in. 
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Model 70 Ruggles Bus chassis recently brought out by the Ruggles Motor Truck Co., Saginaw, Mich. It is adapted for both single 

or double deck bodies as well as 29-passenger parlor car coach bodies. It has a wheelbase length of 236 in. and tires are 34 by 7 in. 

lhe engine is 4% by 5 in. six-cylinder Wisconsin. The drive is through a three-section heavy duty propellor shaft and four universal 
joints 
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OMMERCIAL aviation will soon be 

offered its first aero engine which 

has been specifically developed for 
private airplane operators. The new 
powerplant is considered more suitable 
for civilian air lines than the types of 
engines now available as it has been 
developed without regard for government 
limitations or requirements. 

After seven years of study and testing, 
the Rickenbacker Motor Co. announces 
a 60-80 h.p. commercial airplane engine 
said to be as reliable and long lived as 
the present automobile engine. In addi- 
tion to being unusually economical, an 
ordinary mechanic can overhaul it com- 
pletely in a few hours. Because of quan- 
tity production and new methods of 
manufacture, the engine will be marketed 
at a popular price. 

To be distributed under the name of 
“Beaver,” Rickenbacker’s new engine is 
a simplified fixed-radial, air-cooled unit 
of five cylinders developing 75 brake 
horse-power at 2,400 r.p.m. Fully 
equipped and ready for installation, the 
engine weighs 180 lbs. or approximately 
2.4 lbs. per h. p. The weight-horse-power 
ratio is not unusual as the engine is 
designed for maximum reliability and 
consequently necessitates heavier con- 
struction. As can be seen from the ac- 
companying photograph the exterior of 
the powerplant is very clean although 
several new features of design not gen- 
erally adopted in radial engine practices 
are incorporated. 

Having an outside diameter of only 
30 in., short overall dimensions and form- 
ing a self contained air cooled unit, the 
“Beaver” engine is adaptable to a wide 
range of applications and several 
methods of installation. Mounted in a 
single seater, the plane should be capable 
of a 125 m.p.h. air-speed—fitted in a two- 
seater commercial or training plane the 
machine would have a useful range of 
several hundred miles, while the engines 
mounted in multiples of three permit 8 
passengers and their luggage to be car- 
ried comfortably in a cabin cruiser. 

Capt. E. V. Rickenbacker in collabora- 
tion with Mr. Glenn D. Angle, chief engi- 
neer of the aircraft engine division of 
the company, designed and constructed 
the new air-cooled powerplant. Having 
a bore and stroke of 4 by 3% in. giving 
a piston displacement of 220 cu. in. the 
engine develops its maximum power at 
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2400 r.p.m. The most effective or normal 
power is at 1.620 r.p.m. when 60 h.p. is 
obtained. 


Cylinders of nickel iron are cast in- 
dividually with the circumferential cool- 
ing fins formed integral. Given a black 
enamel finish to increase radiation, the 
cylinders are bolted through a flange 
near their base to the one piece barrel- 
shaped aluminum crankcase. At the rear 
of the case there is a cored passage serv- 
ing as an inlet manifold which is pro- 
vided with flanges from which pipes lead 


ichenbacker 
Airplane Engine 


For Private Operators 
ee 


By Leslie C. Gillette 


to the inlet valve openings in the 
cylinders. 

In the spherical shaped combustion 
chamber are placed the single inlet and 
exhaust valves which are inclined to the 
axis of the cylinder to insure positive 
cooling. The valves held closed by 
conical springs made from flat wire are 
operated through duralumin push rods by 
rockers supported on the valve port 
flanges. Flanges with rocker arms at- 
tached may be removed as a unit while 


(Continued on page 20) 


Thre quarter front view of the new Rickenbacker Arrow 
engine of 60 to 80 h. p. The simple construction and acces- 
sibility are apparent. 
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Buddy Stewart Truck Designed 
For Looks and Usefulness 


N bringing out the Buddy Stewart, a 
| % ton speed truck built by the 

Stewart Motor Corp., Buffalo, N. Y., 
the idea has been to produce a light truck 
with a road appearance as pleasing as 
possible. The chassis lists at $895. 
Sturdiness of construction is emphasized. 
The wheelbase is 118 in. It has a 5 in. 
frame. 


The truck is powered with a six cylin- 
der Continental engine, 2% in. bore and 
4%, in. stroke, and develops 40 h. p. on 
the block. Remy starting, lighting and 
ignition is used. The carburetor is a 
Zenith. The transmission is in unit with 
the engine and its shafts are mounted 
on annular bearings. 

A worm and gear type of steering gear, 
a Gemmer product, is used with the con- 
ventional friction type of spark and gaso- 
line control levers on the top of the 
steering wheel. Push button for the elec- 
tric horn is on top the steering post. 
The angle of the steering post is set to 
give the maximum comfort in driving. 

The front axle equipment consists of 
the drop forged I-beam type with heavy 
knuckles and the hubs equipped with 
Timken roller bearings. 


The front springs are 38% in. long 
and 2%, in. wide, equipped with bronze 
bushings and *% in. diameter spring pins. 
The springs at the rear are 50 in. long 
and 2% in. wide with spring pins in 
bronze bushings 1 in. in diameter. 

A truck type rear axle is used, the 
housing being pressed steel. It has a 
spiral bevel gear with straddle mounted 
pinion. There is a heavy type differential 





Above: Side view of the Buddy Stewart speed truck, 
the chassis of which sells for $895. 


mounted on Timken roller bearings. The 
axle shafts are 1% in. in diameter, nickel 
steel, semi-floating type carried on Tim- 
ken roller bearings. The service brakes 
are of the external contracting type, 14 
in. in diameter and 2 in. in width, operat- 
ing on pressed steel drums on rear 
wheels. The hand brake is also the 
external contracting type mounted on the 
transmission, 8 in. in diameter and 2 in. 
in width. 

The drive shaft is 1% in., equipped 
with metal covered, dust-proof and oil 
tight joints. 

Wood wheels are used, with twelve 
spokes, oval shape, truck type, equipped 
with demountable rims and 32x4 pneu- 
matic cord tires. 


Two types of Stewart-built bodies are 
featured with Buddy Stewart. Both have 
closed cabs built integral with the body, 
441%, in. wide, with seats 20 in. deep and 
doors 24 in. wide. The windshield opens 
outward. The windows raise or lower 
by standard window regulators and there 
is a sun shield over the glass front. 

The covered express body with the 
closed cab integral lists at $245. This 
body is 45 in. wide and 7 ft. long. Heighth 
of floor to ceiling is 52% in. The flare 
boards are 6% in. wide and the tail gate 
is 13 in. high. 

The second is a panel body with closed 
front, listing with cab integral at $280. 
This is also 45 in. wide and’7 ft. long 
and has two doors full-length at the rear. 


Bolt Designs Increase Safety Factors 


by the automotive industry and 
some of the more important ones 
are shown in the accompanying illustra- 
tions taken from bolts made by the Buf- 
falo Bolt Co., North Tonawanda, N. Y. 
Fig. 1 shows a short necked bolt, with 
a standard S. A. E. cut thread, used 
for attaching the tail-light to the frame. 
The reduced length of the neck, and the 
special long thread allow a close take-up 
onto the casting. 


A type of rim bolt, shown in Fig. 2, 
represents a less expensive bolt having 
a head with clipped sides. These sides 
are clipped in order to allow the tire 
rim to fit snugly on the wheel; other- 
wise the head would project over the 
sides and prevent full clearance. 


The manufacturer of the hub bolt, rep- 
resented in Fig. 3, shows a type bolt 


Abt variety of bolts are used 
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requiring not only special operations but 
also special machines. The head is 
tipped at an angle—in this case 5 deg. 
from a right angle. It is designed to 
insure a perfect bearing surface on the 
inclined flange of the hub. 

Fig. 4 represents a type of rim bolt 
frequently used by the automobile in- 





Bolt designs of the Buffalo Bolt Co. 


dustry today because of its efficiency and 
strength. It will be noted that this bolt 
has a button head with one side tipped 
and that the neck itself is oval shaped. 
The threads are cut. The tipping of 
one side of the head is done, of course, 
in order to present a full bearing sur- 
face for the tire rim which rests against 
it. The neck in the form of an oval 
prevents the bolt from turning. 


To consider briefly the bolts shown. 
Fig. 5 shows a cut thread hub bolt, 
with an oval shaped head and with a 
fluted or corrugated neck. The oval 
head used here is designed to conform 
with the general contour of the spoke, 
which has an expanded section for 
strengthening purposes at the point of 
entry of the bolt. 


Fig. 6 shows a hub bolt incorporating 
an extra heavy head. 
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Tire Sales Aid to Dealer’s Profits 


(Continued from page 13) 


to see that that prospect is at least, “asked to buy” before 
his car gets out of the shop. In like manner, the tire 
department sends customers to the service department. 

The location of the accessory and tire departments helps 
sell the tires. It is in the center of the building, so that 
one going from any one department to another must pass 
through it. A man might get in the new car show room 
and out, without getting into the accessory department, 
but that is all. If he comes to the parts department, or 
the service department, or goes from one of these to the 
main office, or vice versa, he must pass within a few feet 
of the tires. 

One other thing which was mentioned as an incidental 
advantage was that the tire department added practically 
nothing to the overhead cost of running the business, 
but the profits on the tires went a long way toward wiping 
out the general overhead. 

As to the actual selling of the tires, Mr. Weiss gives 
two essentials. The first is to have an adequate stock of 
tires to sell. The Butler Motor Company stocks the Good- 
year, United States and Ajax tires, and carries a full 
stock. At times there are as many as 500 tires in the 
store room on the second floor of the building. The assort- 
ment is kept complete, so any customer, driving any make 
of car, can be fitted out in a satisfactory manner. 

But Mr. Weiss finds that there are times when a man 
does not want to pay the price necessary to buy one of 
these standard makes of tires and then he sells him a tire 


which is avowedly made up of part new rubber and part 
of rubber secured from old tires. 


Another way Mr. Weiss gets tires to sell at low prices 
is to take partly used tires in trade for new ones. He 
makes a nice profit on the tires he takes in on a trade. 

But after all is said and done, there is just one way to 
sell tires, according to this successful salesman, and that 
is to “Ask them to buy.” “There is no way to sell goods 
except to sell them,” declares Mr. Weiss, ‘‘and this applies 
to tires as well as any other merchandise. Tires will not 
sell themselves, any more than any other accessory, and 
when a dealer in cars does not appreciate that it is to his 
interest to sell tires, he will not make a success by simply 
having a stock of them on hand, although customers will 
come in and take a goodly number of them away from him 
in the course of the year. , 

“The car dealer is the legitimate seller of tires, as I see 
it, just as he is of the parts and service which go with 
his particular make of car in the community in which it 
is sold. When he gives his customers what they have a 
right to expect in rendering them 100 per cent service, 
he will see to it that the owners are furnished the best 
care obtainable for the particular use he may have for 
his car, and at a fair price. When he does give this 
service, he will not only bind his customers to his estab- 
lishment so it will be almost impossible for the competitor 
to take them away from him, but will also make a mighty 
nice profit on his turnover on tires while he is doing it.” 








Rickenbacker Has Plane 


Engine for Private Use 
(Continued from page 18) 


tappet clearance adjustment is provided 
for at the outer ends of the rods. Lubri- 
cation of ‘the rocker bearings is through 
pressure gun grease nipples. 


One of the most important features 
from a service or maintenance viewpoint 
is the large opening in the front of the 
crankcase which is of sufficient size to 
allow the crankshaft and connecting rods 
to be inserted as a unit. This arrange- 
ment allows the connecting rods and 
counter weights of the crankshaft to be 
fitted before final assembly. The plate 
carrying the ball bearing taking the pro- 
peller thrust is bolted to the front of the 
case covering the opening. 


Another unusual service feature in the 
design of the engine is the single ring 
which employs the three cams to operate 
all ten valves. Beside simplifying pro- 
duction costs and construction, timing 
of the valves can easily be effected after 
the rear cover has been removed. This 
gear case which may be removed and re- 
placed without disturbing the valve tim- 
ing also carries an attachment for the 
drive to the tachometer. 


Ignition is provided for by two Scin- 
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tilla five cylinder magnetos carried on 
two flanges formed integral with the gear 
case which also supports the gear and 
shaft driving magnetos. 





Dodge Bros. Output Gains 

DETROIT, Feb. 20.— Production of 
Dodge Bros., Inc., passenger cars and 
trucks reached the 1500 mark one day 
this week. This is the greatest daily pro- 
duction so far in the history of the com- 
pany and is in line with the recently 
announced intention of the company to 
produce 2,000 units a day. Every effort 
is being made to meet the dealer de- 
mands. Closed car production is greatly 
in excess of the open and commercial 
type. In the new production schedule 
two parallel assembly lines are being 
used, each 710 feet long, and 45 cars can 
be accommodated on each at the same 
time, with cars moving 10 feet a minute. 


—_—————» 


Ford Branch to Enlarge 


ATLANTA, Feb. 20.—The Atlanta 
branch of the Ford Motor Co. announces 
the recent awarding of contracts by the 
company at Jacksonville, Fla., for a 200 
by 321 foot addition to the company’s 
assembling branch there, increasing the 
capacity of the branch by nearly 50,000 
square feet. Work on the new plant is 
to begin immediately. 


Cleanliness Features This 


Greasing Station 


(Continued from page 14) 


Each of the racks is equipped with an 
individual set of tools and individual 
equipment for oiling and greasing. No 
pliers are used to loosen nuts or put on 
nipples. A car can be completely greased 
in 20 minutes. 

Steps lead down into the pits and cus- 
tomers may descend and watch greasing 
and oiling operations on their own cars if 
they wish. There is no chance of cus- 
tomers soiling their garments as the 
racks are kept clean and free from oil 
and grease, and wire mats on the floor 
keep it clean underfoot. 

Bert M. Smith and Ed Falla opened 
this greasing station on March 1, 1925. 


—— ar 


Pontiac Plant to Be Enlarged 


PONTIAC, Mich., Feb. 20.—Ground for 
an addition to the Pontiac plant of the 
Oakland Motor Car Company, costing ap- 
proximately $300,000, was broken this 
week. The new structure will provide 
room for the axle housing plant and will 
be put up directly back of the admin- 
istration building. The plant will be for 
the exclusive manufacture of axle hous- 
ings for the Oakland and Oldsmobile now 
made in the Chevrolet Gear & Axle plant, 
Detroit. It is believed the structure wil! 
be completed in about 60 days. 


Motor Age 
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‘Shoot at 97 Per Cent’ in Filling Parts 


Orders on Demand 


Not More Than Half of Car Distributors’ 
Parts Stocks Show Reasonable Rate of Move- 
ment, Says D.C. Kelly 


is the best service a car distributor’s parts depart- 

ment can render profitably, according to D. C. 
Kelly, parts department manager in the New York Pack- 
ard Branch, who presented a paper on parts merchandis- 
ing at a meeting of the Automotive Service Association 
of New York. 

In explanation of the 97 per cent figure, Mr. Kelly 
said that, although some parts department managers liked 
to brag about being able to fill all orders on demand, 
investigation showed that not more than 50 per cent 
of their stock showed a reasonable rate of movement. 
The investment was in- 
ordinately high and the 


N | INETY-SEVEN per cent of orders filled on demand 


In his surveys of dealer stocks, Mr. Kelly found that 
contract requirements as to minimum investment in parts 
were being met in most cases but that often the quality 
of the stocks was poor. The assortments of parts would 
not enable the dealer to give service in proportion to his 
investment or to earn a satisfactory return on this 
capital. To correct this condition, lists of fast moving 
parts should be made up for the guidance of dealers in 
buying. In addition, his organization has its dealers send 
in a list of parts on hand quarterly which is checked off 
and those parts which are not moving and which the 
Branch can dispose of elsewhere, are taken off his hands. 

On parts for old models 
which do not show any 





turnover too low for 
profit. By aiming at 97 
per cent perfection, it is 
possible to render reason- 
ably good service and to 
keep the investment in 
parts liquid. 

Mr. Kelly said _ that 
about three square feet 
of floor space are required 
in a distributor’s stock- 
room for each car in the 
territory and of this, 
about 25 per cent should 
be devoted to office and 
receiving and the balance 
to parts storage. He 
recommended that five 
different sizes of parts 
containers be used and 
that each bin carry a lo- 


retailers. 


wholesaler or retailer. 
gets it. 


interest you. 





Prompt Delivery Important 


Suggestions by Mr. Kelly, touched upon in 
this article, are addressed primarily to the car 
distributor’s parts departments but they contain will buy regardless of 
much for the meditation of both wholesalers and 


Prompt delivery of goods requested by a cus- 
tomer, whether he is a retailer or individual con- : ; t 
sumer, is always vital to the prosperity of the ane Tf We pee m 
seller. And this applies whether the seller is a 


Much business is lost because of inability of rf 
the house to fill orders on demand. Competition — 


There are a number of good pointers in Mr. 
Kelly’s talk on parts merchandising. They will 


activity, Mr. Kelly recom- 
mended reduced prices. 
This has been found to 
bring business despite the 
theory that the owner 


price when he needs 2 
part. This is partly true 
but on the other hand, he 
is more likely to shop 


high to see whether he 
can get it eleswhere. Low 
prices remove this incen- 


In order to minimize 
loss by theft, every pre- 
caution should be taken 
to minimize the tempta- 
tion. One of the safe- 
guards taken in Mr. Kel- 








cation number and a des- 
cription tag. In placing 
parts in the stockroom, those in greatest demand should 
be located in the most convenient position. 

To keep proper record of parts on hand, disbursements 
and receipts, stock control cards should furnish the fol- 
lowing information: Part number, bin number, selling 
price, cost price, amount on order, amount on hand, and 
amount used during given period. Mr. Kelly recom- 
mended checking the stock every three months to find the 
slow movers. 

In purchasing, the history of the part should be used 
as a guide. On parts for new models, on which no records 
would be available, buying should be on an experimental 
basis until turnover rates are established on the different 
items. On such parts he advised that initial purchases 
of items retailing at from 1 to 10 cents should provide 
an estimated 12 months supply, a six months supply on 
parts selling between 10 cents and $2, and a four months 
quota on items listing above $2. All parts should be 
classified by models as this reduces obsolescence costs and 
helps in budgeting this expense. 
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ly’s stockroom is_ to 
check five items every 
week, a different man making the check each time. 

Accessories were stressed as a big source of profit for 
the car distributor. Among the methods used to push 
their sales in the Packard New York branch are com- 
missions to all employees contacting with the public, spe- 
cial bonuses on long profit items, displays and direct 
mail advertising. 


Mr. Kelly related several incidents where a little in- 
vestigation has unearthed a market for slow moving ma- 
terial. In one case, there were 78 sets of disk wheels 
on hand which had been discontinued by the factory which 
was also heavily stocked on them. Finally they were sold 
to the used car department at a special price and the 
investment liquidated. In another case, 1,200 metric 
spark plugs for a 1912 model were discovered. A survey 
was made to determine what makes and models of cars 
use plugs with this thread, and a market was found for 
them. In a similar manner, a 50 cent bonus to employees 
sold 85 seat cushions in two days. 
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RACE CAR PLUNGES INTO OCEAN 


FINIS. Left: The world famous 
Peugeot racing car driven by the 
late Dario Resta until his tragic 
death and _ recently rebuilt and 
christened Daytona, finished its 
record-breaking career not long ago 
on the Ormond-Daytona Beach 
Speedway at the opening of the 
midwinter races. It was driven by 
Jack Smith in the free-for-all for 
the championship of the Southeast. 
Suddenly it burst into fame and was 
hurtled into the Atlantic in order to 
avoid a death-dealing explosion 
among the crowd of _ 15,000 
spectators. 


LAW ENFORCEMENT AID. Below: 
The Studebaker Corp. of America 
has named its Big Six 5-passenger 
Duplex-Phaeton “The Sheriff.’” To 
announce this model in San Fran- 
cisco the Chester N. Weaver Co. 
pictured it in the service that it 
would receive at the hands of the 
law-enforcer. 
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Studebaker Transmission 
and ‘Timing Data 


Q—Although just a new subscriber I 
like Motor Ace fine and have a number of 
questions I must get off my chest. Give 
correct valve and ignition timing for 7 
passenger, 4 cylinder series 18 Stude- 
baker touring car. Also give correct 
valve clearance.—John O. Roberts, R. 2, 
Breckenridge, Mich. 





Valve Clearance Is .008 In. 


The intake opens 12 deg. after top 
dead center and closes 32 deg. after bot- 
tom dead center. The exhaust opens 45 
deg. before bottom dead center and closes 
7 deg. after top dead center. On the 6 
eylinder cars for the same year the tim- 
ing is the same with the exception that 
the intake closes 37 deg. after bottom 
dead center instead of 32 deg. after. 
The valve clearance in the instruction 
book is given as .008 in. The ignition 
ean be timed as on any other car so 
that with the lever in the retard position 
the interrupter points will just begin to 
open when the piston is on top dead 
center or has barely started down, being 
not more than 1/64 in. down from the 
top position. 

Q—Show an illustration of the trans- 


mission on the same car and explain how 
to replace a slipping high speed gear. 


Pins May Need Replacing 


We are showing an illustration which 
gives not only the transmission, but also 
the clutch. If the transmission slips out 
of high speed, it may be that the pins 
which engage with the notches in the 
shifter rod are badly worn and may 
need replacing. It is also possible that 
the springs which operate these pins are 
weak and need replacing. It is also well 
to check up on the bearing adjustment 
at the front end of the transmission and 
See that it is tight. Tapered roller bear- 
ings are used in the front shaft of the 
transmission and this adjustment will 
take out any unnecessary play. After 
tightening this adjustment it should be 
backed off a slight amount so that the 
bearings will not run hot. In the sec- 
tional view you will see the transmis- 
sion drive shaft pinion and also the high 
and intermediate sliding gear. These 
mesh together and it is possible that the 
corners of the driving dogs between these 
two gears are badly worn and that both 
sears need to be replaced. If this is 
found necessary the transmission should 


be removed from the car and taken all 
apart. 
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On Dealers 
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Transmission and clutch used on Series 18 Studebaker touring 











USE STANDARD TIMING, OR GO BY 
THE GEAR MARKING 
Q.—What is the valve timing in degrees 
on the Wisconsin model Y engine used in 
McFarlan cars? <A. V. Sanders, 18 Los 

Pinos Ave., San Diego, Cal. 

We are unable to obtain the exact 
valve timing. However, the camshaft is 
set by having the No. 1 on the camshaft 
gear line up with the No. 1 stamped in 
the idler gear and by having the letter 
C in the idler gear line up with the letter 
C in the crankshaft gear. While we have 
no Official information on the valve tim- 
ing we assume that the exhaust valve 
closes approximately on top dead center 
Or when the piston has barely started 
down again. 





HARD DRIVING REQUIRES MORE 
OIL 

@.—I have a 1922 Essex that will not 
run over 500 miles without the No. 1 rod 
bearing loosening up or pounding out. 
The oil pump is set for hard driving.— 
Olive Cycle & Motor Co., 1043 N. Grand 
Blvd., St. Louis, Mo. 

For hard driving the stroke of the 
pump should be 3/16 in. In very excep- 
tional cases where the No. 1 rod bearing 
burns out it is permissible to cut % of 
an inch from the front end of the front 
oil troughs which are on the side of the 
crankcase. This takes a slight amount 
of oil from the No. 2 rod and gives the 
No. 1 rod a little more oil. 


Ring and Pinion Gear 
Adjustment on 1925 Essex 


QM—Please advise us how to adjust the 
ring and pinion gear for proper mesh on 
an Essex six cylinder 1925 model.—G. & J. 
Stromer, East Main Street, Gillett, Wis. 


The pinion mesh is adjusted by means 
of shims which can be removed from 
the pinion housing which is bolted to 
the differential carrier housing by means 
of four studs and nuts. Removal or in- 
sertion of shims gives variation in the 
depth of mesh. The ring gear move- 
ment to right and left is controlled in 
the usual manner by means of adjusting 
screws which move the bearings in their 
seats. It is advised by the local Hudson 
Essex maintenance organization that the 
differential assembly may be removed in 
order to get accurate meshing of the 
pinion and ring gear. It is possible, 
however, to move the ring gear to any 
desired position by removing the dif- 
ferential cover and turning the bearing 
adjusting nuts the same as would be done 
on ordinary Timken axle. 

Q—What is the proper amount of toe-in 


for the front wheels with 31x5.5 balloon 
tires on the above car. 


We are advised by the organization 
previously mentioned that the tires need 
no toe-in whatsoever. If the length of 
the tie rod is such that the yoke ends 
cannot be properly lined up with the 
spindle arms without giving toe-in, turn 
them to give % in. toe-in or less. 
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Planning Your New Building 





A Lot of Sufficient Size 
Is Needed for a Good 
Filling Station 


By Tom Wilder 


Q.—We want a plan for a filling sta- 
tion on a corner lot 66 ft. 3 in. wide in 
front and tapering back 220 ft. where it 
is 48 ft. wide. We prefer to erect a two- 
way double-drive in and out, with canopy 
over them, and a single drive in and out 
in front of these two without canopy, for 
serving and the convenience of loaded 
trucks and vans, with entrance and exit 
from the two streets. Building should 
include space for office, accessories, air 
compressor, ladies’ rest room, men’s wash 
room and toilet, ete., and an enclosed 
space in the rear for washing cars and a 
grease rack preferably in the open. (Will 
not use basement.) Gasoline storage tank, 
air, water and light towers may be located 
at most convenient site for giving quick, 
satisfactory service.—T. C. Jeffords & Co., 
Sylvester, Ga. 


Plenty of Space 


We have laid out the pumps about as 
you request giving plenty of room for 
the front drive so that trucks can be 
easily accommodated and allowing space 
at the back of the lot so that incoming 
and outgoing cars will not be blockaded 
by cars at the pump. We have installed 
four pumps in this layout and in order 
to get the full use of all four, it might 
be well to move the building and pit back 
ten feet more, making another driveway 
back of the back pumps. A good three 
pump installation would be to place one 
pump on the forward curb, next to the 
sidewalk for the use of trucks, arranging 
the other two pumps on a curb half way 
between the positions we have shown in 
our plan. That would give a double 
driveway in front and a single driveway 
next to the office building. The shelter 
could be arranged just as it is now, but 
it would have a support on the pump 
curb and extend out over the back part 
of the forward driveway. 


Back of the building, which we believe 
needs no description, are the wash racks, 
two in number, which may be opened 
or enclosed with wall on the back and 
doors on the side. Cars drive in from 
the side street or from the passage back 
of the buildimg, drive onto the wash rack 
and out the other side. The greasing 
and oil changing pits are located at the 
side of the building between it and the 
side street, so that cars may drive onto 
the pit from the side street and back off 
again from where they came. The shelter 
over the pump and the roof of the build- 
ing and over the wash rack is continuous 
with a slight jog over the building where 
it extends out beyond the shelter. A 
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wing of the roof could also be built over 
the greasing pits if desired. The small 
squares inside the circles along the front 
of the lot are lamp posts, but the main 
part of the lighting system would be a 





,SHALLOW PIT, —97’ - . 120 


row of lamps underneath the edge of the 
shelter. These lamps should be hung 
under reflectors throwing the light down 
onto the ground to the pits, wash rack 
and the pumps. 
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The building in this plan is very small but located so that it is the center of all the 
activities with a good display of accessories. 
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LEGAL QUESTIONS ANSWERED 


By Wellington Gustin 
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@.—Kindly send us copy of the New 
York State Lien Law in reference to hold- 
ing automobiles for bills and also seizing 
automobiles after they have left our 
possession.—Leatherstocking Corporation, 
Coopestown, N. Y. 

You can find the New York Lien Law 
applicable to holding automobiles for 
storage, repairs and supplies furnished 
under Article 8, Chapter 34, Consolidated 
Laws of New York, section 180 and 184. 
Enforcement statutes follow in Article 9, 
same chapter. 

It is hardly probable but you might 
be able to get copies of this lien law 
from your Secretary of State. However, 
these laws may be found anywhere the 
New York statutes may be had. They 
are too lengthy to be set out here. 

However, the law creating the lien 
itself is here given: “Section 184—Lien 
of bailee of motor vehicle. A person 
keeping a garage or place for the stor- 
age, maintenance, keeping or repair of 
motor vehicles, as defined by article 
eleven of the highway law, and who in 
connection therewith stores, maintains, 
keeps or repairs any motor vehicle or 
furnishes gasoline, or other supplies, 
therefor at the request or with the con- 
sent of the owner, whether such owner 


be a conditional vendee or a mortgagor 
remaining in possession or otherwise, 
has a lien upon such motor vehicle for 
the sum due for such storing, maintain- 
ing, keeping or repairing of such motor 
vehicle or for furnishing gasoline or 
other supplies therefor and may detain 
such motor vehicle at any time it may 
be lawfully in his possession until such 
sum is paid.” 

Note that this lien is one of possession; 
and the law provides in another article 
for the sale of property so held without 
recourse to the courts. This proceeding 
is too lenghty to be set out here. But beings 
statutory it must be followed strictly. 
Note also that this lien is effective and 
may be exercised at any time after the 
property leaves the garagekeeper’s pos- 
session, should it again return into his 
possession lawfully. 

Further, should an automobile be re- 
turned to its owner on which the lien 
exists, it can only be seized by the sa- 
ragekeeper under the lien by a warrant 
granted by court and directed to the 
sheriff or other proper officer. Details 
of this seizure through court action may 
be found in sections 206 to 210 of article 
9, as above cited. Such action requires 
the services of a lawyer. 
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Service Instructions on 
Air Springs 


Q—wWill you please tell me the proper 
way to care for Westinghouse shock ab- 
sorbers, model S, series No. 4, on a White 
bus model 50-A? How often should oil 
be put in them and how much air should 
be carried in them?—H. C. Mathis, 
Wauchula, Fla. 

The following instructions together 
with illustration are taken from an in- 
struction pamphlet put out by the West- 
inghouse Air Spring Co. 

Westinghouse stage type air springs 
require lubrication at two points only; 
at the piston rod head or follower and 
at the lower piston rod bearing. 


A side oil-elbow is provided as a means 
of supplying oil to the lower bearing. 
Once or twice a week remove the oil 
plug and inject light lubricating oil. The 
effectiveness of the lower rebound cham- 
ber requires that the plug be screwed 
tightly into place to prevent leakage. 


Steps to Be Followed 


The following procedure should be 
pursued once a month to insure the 
proper quantity of oil in the compres- 
sion chamber. 


1. Remove the acorn cover cap and 
air valve cap. 


2. Allow air to escape by depressing 
the valve stem until the spring is 
collapsed. 


3. Unscrew the air valve housing and 
insert a small rod or pencil in the 
hole. The oil level should be about 
2 in. from the top. (See left sketch 
in illustration.) 


4. Add oil in proper quantity to bring 
level to required height, using any 
good heavy oil for warm weather 
conditions and special low cold test 
oil for winter weather. 


Decreased flexibility of the air spring 
may be obtained by adding more oil and 
vice versa. The volume of oil serves to 
regulate the air pressure as well as to 
supply lubrication to the internal parts. 


Air springs may be inflated by means 
of pressure line, engine or foot pump. 
Correct riding position is easily deter- 
mined by the relation of the steel spring 


connector to the skirt or lower part of 
casing, 


In the right hand portion of the illus- 
tration a dimension of 21% in. is shown 
which indicates that the air spring has 
been properly inflated. This dimension 
is correct for Pierce-Arrow, White, Reo, 
Commerce and Ruggles. On Fageol 
buses the distance should be 1% in. and 
on Mack A. C. buses and trucks the dis- 
tance should be 3 in. 
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Answers to Readers’ Questions 
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WHAT WEARS THE VALVE STEMS? 


Q.—What causes so many valves in L 
head engines to wear all on one side? Is 
this caused by the valve stem forcing the 
stem to one _ side? Charles Tuckfeld, 
North Branch, N. Y. 


We do not know of any reason for 
such conditions on L head engines any 
more than on any other engine. The 
possibility you suggest sounds likely. 
Springs are not always perfectly accur- 
ate and especially when compressed 
there is probably some tendency to exert 
a side thrust at the lower end of the 
valve stem, which would cause the upper 
portion of the stem to bear harder 
against one side than the other. With 
exhaust valves the action of the hot 
gases in burning the stem may also be 
a contributing factor, especially that por- 
tion of the stem just below the head. 


OVERSIZE CORDS ON FORD TAKE 
SAME SPEEDOMETER GEARS 


Q—I understand that the standard 30 
by 3% tire used on a Ford car requires 
speedometer gears having 60 and 16 teeth 
respectively. What teeth would be used 
in these gears if an oversize cord were 
used which measured about 31 in. outside 
diameter.—Jesse L. Felger, West Point, 
Miss. 


From a practical standpoint the dif- 
ference is so slight that the same gears 
are used. With balloon tires however, 
a 58 tooth gear instead of a 60 tooth 
gear is used on the wheel. In either 
case the swivel joint ratio is 2.5 to 1. 
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Three Oil Leakers and the 
Remedy to Use 


Q.—-I wish to ask for some mechanical 
information. We are having trouble with 
a 1924 Hupmobile. This car or rather 
three of them are leaking oil out of the 
rear main bearing. Will you please look 
up the operation of repairs on this and 
send me a rough sketch as to what to 
do to stop it.—D. S. Milne Garage, Fair- 
mont, Minnesota. 


Drain the oil from engine and when 
oil pan has been removed, remove rear 
main bearing cap assembly.. The upper 
end of the oil pan should at this time 
be examined to see that it is not touch- 
ing the crankshaft. A bright surface 
on the top rim of the stamping indicates 
a contact with the crankshaft. This con- 
tact should be relieved with a file and 
blue placed on shaft. Then place bear- 
ing cap in position and also stamping. 
Turn engine two or three times. Remove 
cap and examine stamping. If there is 
no blue on stamping this part of the job 
is completed. 


The next step is to examine the top 
ridges of the bearing cap and you will 
notice that the center portion is beveled. 
This bevel should extend t. the extreme 
front end of cap. Metal can be removed 
with a file. This operation should be 
made on both sides of the bearing cap. 
It is done to permit the excess oil to 
flow back into the crankcase toward the 
front of the engine. 
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Westinghouse shock absorbers on White bus showing dimensions for proper adjustment 
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Cork or Felt Pieces Stop 
Main Bearing Leak 


().—We have a 1924 Chalmers 6-Y series 
ear which leaks oil out of the rear main 
bearing. The bearing is tight and the 
drain is open. The oil pressure is only 
ten pounds at high speed. This car leaks 
2 qts. of oil on 100 miles of driving. Can 
you give a remedy to stop this as the 
car has been driven only 14,000 miles. The 
shaft is not flat-—Frank White, White’s 
Garage, Princeton, III. 

In the rear bearing of this Chalmers 
car shims are used in the conventional 
manner. At the rear of the rear main 
bearing there is an oil slinger or ridge 
on the crankshaft which is supposed to 
throw oil into a pocket in the rear main 
bearing from which it drains back into 
the crankcase. We are showing an il- 
lustration which gives the general nature 
of the construction. Proper fitting of 
the bearing does not insure against oil 
leakage for in addition to the shims it 
is necessary to cut a cork or felt piece 
which is hook shaped as indicated by the 
shaded portion in the illustration. This 
keeps oil from leaking out of the crack 
between the bearing cap and the upper 
portion of the bearing. 


In addition to making up these hook 
shaped pieces of felt or cork when apply- 
ing the rear main bearing it is necessary 
to force a felt wick into two vertical 
holes. These holes may be seen when 
below the car, half of each hole being 
in the lower part of the crankcase and 
half is in the rear main bearing cap. 
These holes are indicated in the sketch 
by being shaded and are also indicated 
by two arrows and the word “felt.” 


We believe that the application of these 
cork or felt pieces will overcome the 
oil leakage. The oil pressure of ten 
pounds at high speed is too low as the 
pressure should be from three-quarters 
to 1 pound for each mile per hour so 
that at 40 miles an hour the pressure 
should be from 25 to 30 pounds or per- 
haps more. We would suggest checking 
for obstruction or leakage and would 
suggest checking the pump gears to see 
whether they are badly worn or not. 
Leakage at the bearings can best be de- 
tected by having the pan off and pump- 
ing oil through the piping to see if it 
comes slowly from each bearing. 





CAR IS LAZY ON A HILL 


Q—We have recently installed a new 
block, pistons and rings, timing gears, 
water pump shaft, ete., on Buick model 
K-45. Everything seems to be O. K. Igni- 
tion and valves have been timed accord- 
ing to our Knowledge, but we still don’t 
seem to be able to find out what is the 
cause for the laziness of the car on hill 
climbing and therefore we wish to have 
your opinion on the subject. We par- 
ticularly wish to have the correct valve 
timing relative to centers for I person- 
ally think that this may be the principal 
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cause of power loss.—Rhode Island Sub- 
scriber. 

The correct valve timing of the Buick 
K-45 which is a 1920 or 1921 model is 
to have the exhaust valve close approxi- 
mately 121%, degrees after upper dead 
center. In piston travel this will be 
between 1/64 and 1/32 of an inch past 
top center and between 1 and 2 inches 
on the fiywheel. As the pitch of the 
gear teeth is coarse the tooth that will 
allow approximately the specifications 
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Chalmers rear main bearing showing con- 
struction that retains the oil 
































listed will give the proper timing as it 
will be noticed that one tooth either to 
the right or left of the correct point 
will very noticeably change the relative 
location of valve and piston. 

A quick way to check the timing is to 
turn the engine by hand until the ex- 
haust valve of the last cylinder, which 
in this case will be No. 6 has just closed, 
at which time the piston of the No. 1 
cylinder should be on the firing stroke 
and at top center or not more than 1/32 
of an inch past. The lack of power in 
this instance, may be due to the fact 
that the rings are not properly bedded 
or seated against the cylinder bore walls. 
It may be advisable to run the engine 
for another few hundred miles. We 
would suggest also that you check the 
ignition distributer camshaft or dis- 
tributer shaft in its bearings to see 
that it has not more than .003 diametral 
clearance. 


A CASE OF COMPRESSION 


Q.—In an engine having approximately 
60 pounds compression per square inch, 
what would be the explosion pressure 
when the engine fires? I understand it is 
about 4 or 5 times the compression pres- 
sure. 


This is approximately correct. 

Q.—In an engine having 150 pounds com- 
pression would this ratio be the same? 

Yes, approximately the same. 


Q.—We have heard engineers say that 
it is possible to have compression as high 
as 150 pounds per square inch when cer- 
tain kinds of dope are used in the fuel 
to prevent knocking. What would be the 
effect on the bearings and shaft? 


The bearings and shaft would of 


course carry a heavier load than would 
normally be the case. 


Wants 4500 R.P.M. from 
Race Car Engine 


Q—We are building a motor for racing 
on half-mile and mile tracks. The bore 
is 3% and the stroke 4, four cylinder 
engine. We are turning the flywheel 
down to approximately 10 in. diameter, 
using light weight pistons and connect- 
ing rods. A special camshaft will be 
used. The valves are 1% in. diameter. 
We figured this valve diameter from a 
piston speed of 3,000 ft. per minute. We 
would like to get a 7/16 in. lift if pos- 
sible. We intend to use two carbureters. 
If the ports leading to the valves are 
1% by 3% what size carbureter would 
vou recommend? This is an L head mo- 
tor.—Illinois Race Car Builder. 

In order to secure 3,000 ft. per minute 
piston speed it will be necessary for a 
four inch stroke engine to turn Over 
4,500 revolutions per minute. Regarding 
carburetor size, if you wish to turn this 
engine at that speed we would advise two 
carburetors, but if only one is used we 
would suggest 1% throat inside diameter 
carburetor. 


Q—Do you think that the 3,000 ft. per 
minute speed can be got with an L head 
motor using a head similar to Ricardo 
type and 100 to 110 lbs. compression gage 
pressure? 


This speed may be possible, but it will 
be extremely difficult to attain. 

Q—What degree of timing would you 
recommend for a motor of this bore and 
stroke to be used for racing only? 

We have no suggestions to make re- 
garding the timing and would suggest 
that you get in touch with the manufac- 
turers of special camshafts, addresses of 
which will be given to you by separate 
letter. 


Q—Have you any data on the timing 
of the Miller and Duesenberg racing cars? 


No. 

@--Do you think 26 by 4 tires with a 
ratio of 4 to 1 is too high a ratio for 
this work? 


Offhand we would believe that this 
would be an ideal ratio but of course 
actual experiment on the track will de- 
termine the ideal and best suited ratio. 
If you will give us more details regard- 
ing your engine and the construction 
of the car, etc., we may be able to 
give you a little more definite informa- 
tion. 


SUMET BRONZE BARS FOR MAKING 
BUSHINGS 


A new booklet is announced by the 
Sumet Corporation which gives complete 
information on solid and cored bronze 
bars put out in various sizes for those 
who wish to make up bushings. The 
booklet goes into detail in regard t0 
tests made on this material and also 
gives physical characteristics and sizes 
available. Those interested in additional 
information may get it from the Sumet 
Corporation, 1543 Fillmore Avenue, 
Buffalo, N. Y. 
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Clearing Up Electrical ‘Troubles 





This Test Shows Coil That 
Will Soon Break Down 


Q—Some time ago you published in the 
Clearing House some information on 
checking ignition coils. We believe it is 
also advisable to test the secondary wind- 
ing with a voltmeter. This accomplishes 
two things. It enables you to find out 
where the secondary is connected and it 
also enables you to tell whether the 
secondary is open or not.—Butler J. 
Hastins, Ser. Eng. Weidenhoff Products, 
4652 W. Roosevelt Road, Chicago, III. 

The voltmeter test is a good test to use 
to insure a reliable service job. If the 
secondary winding has broken loose from 
the secondary terminal at some point in- 
side the coil the coil may test perfect, 
because the spark will jump this small 
gap and everything will seem to be 
O. K. In service however, the spark 
jumping inside the coil will continually 
burn the end of the secondary winding 
more and more and as the gap increases 
the spark at the plugs will get weaker 
and weaker. 

This will cause a comeback job in 
approximately a month. We are show- 
ing a diagram containing two sketches. 
In the upper one the secondary coil is 
attached to the primary, which means 
that a grounded primary circuit must 
be used. In the lower coil the secondary 
is entirely separate from the primary 
in which case the base plate of the coil 
must be grounded. Voltmeters are used 
to check the circuit and these will read 
approximately three volts, if the circuit 
is not broken, due to the high resistance 
of the secondary. 

CHARGING FORD MAGNETO AND 
TESTING FOR SHORTS 


Q—Please send me one of your printed 
instructions for recharging Ford mag- 
neto in the car. Can I use Delco 32-volt 
system for this? What can I use to show 
up short circuit in magneto after trans- 
mission cover is off? Is there any way 
to set the magneto so it will not harm 
it to run battery current through? Bat- 
tery current always shows up the short 
circuits on the bench, but I have been 
afraid to try it on the car for fear of 
ruining the magnets.—Roy B. Barnhart, 


Boone Mill, Va. 

The instructions are being mailed to 
you. The 32 volt battery from the Delco 
system will be all right. After you have 
followed the instructions and have mag- 
hetized the magneto magnets you will 
have the flywheel in the right position 
to check up for short circuit. You can 
then connect three cells or six volts of 
the battery instead of the whole battery. 
Then you can put an ammeter in the 
circuit to see how much current the 
6 volt battery sends through the mag- 
heto winding. It should send about 12 
amperes or twice the voltage you are 
using for the normal resistance is about 
% ohm. If the current is much more 
than that it shows that a short circuit 
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or ground exists. For example, if the 
current should be 24 amperes, instead 
of 12 it shows that a ground exists at 
the bottom of the winding so that cur- 
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rent is going through only half of the 
winding, which would permit twice the 
current to flow. 
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HOW MANY TURNS CLOSE THE 
POINTS? 

Q—Please give the number of turns of 
high tension wire needed to close a set 
of points at 8 volts.—Electric Garage, 716 
Front Street, Brainerd, Minn. 

We assume you refer to the fine 
winding or shunt coil of a cutout switch, 
ordinarily used with a generator. While 
fine winding is used in this coil and also 
in the high tension or secondary of an 
ignition coil, we would not usually use 
the term high tension when referring to 
the generator cutout. The closing of the 
points of a cutout depends on mag- 
netism which in turn is produced by am- 
pere turns. 

To make a calculation of this kind it 
is customary to first design the mag- 
netic circuit or iron frame-work of the 
cutout and then put on an experimental 
coil. For example, if 100 turns of fairly 
heavy wire should be used and it should 
be found that 2 amp. flowing through the 
100 turns, would close the points prop- 
erly, then we would know that 200 amp. 
turns were needed. Then the winding 
should be redesigned to use less cur- 
rent flowing through a greater number 
of turns. A problem such as yours is 
usually solved best by experiment and 
testing, but if you wish us to give an 
approximation, we would have to know 
more about your problem, as to the size 
of parts and complete dimensions of the 
units to which you refer. 


Wrong Interrupter Timing 
Spoils the Spark 


Q@—Wonder if you will please give me 
some help on a Dixie magneto. Have two 
of them and the sparks are very weak 
and then and it 1s almost impossible to 
start an engine with them on unless it 
is turned over at a high rate of speed. 
Tore the magneto down and with battery 
current the coils test fine, can get as 
good a spark as a six volt Delco coii in 
good condition gives. The sparks jump a 
14 in. gap without missing and with lots 
of yellow in the flame. However to get 
this result, it is necessary to use a much 
larger condenser as the Dixie condensers 
give some sparking at points and the 
sparks are thinner without so much yel- 
low, but I understand that it takes a 
whole lot more condenser for a magneto 
coil on a battery test. The magneto 
points do not show any sign of burning 
as they would do if the Dixie condenser 
were leaking. One coil on test shows 
a spark leaking across from the primary 
terminal that connects to the magneto 
points to the core of the coil, but this 
leakage on test does not seem to affect 
the spark at the gap. This leakage does 
not show up when magneto is assem- 
bled. 

I use a 75 Bosch magneto charger and 
the magnets are charged to their full 
capacity, yet when these magnetos are 
assembled you can rotate the armatures 
as if there were no magnets there at all 
as far as magnetic pull of the armatures 
is concerned, that is compared with a 
Bosch or Eisemann. There is of course, 
a slight magnetic pull, but it is very 
slight. One of these magnetos has had 
six years service and this is the first 
trouble with it so there must. be some- 
thing I have overlooked, but can’t seem 
to locate it. I hate to put a new coil on 
unless it is needed.—S. W. Moebius, 
Frisco, Utah. 


Check Position of Inductor 


You do not say anything about check- 
ing the position of the inductors with 
reference to the interrupter. This is 
thoroughly covered in the 14th article 
of the present Bill Fixit electrical series, 
being run in Motor AGE every two or 
three weeks. The inductor position is 
checked when the magnets are off or 
laid over to one side. Checking the in- 
ductors also necessitates removing the 
coil. The shaft is then turned by hand 
in the normal direction until the inter- 
rupter points are just ready to separate. 
In this position the inductor should have 
left the pole piece by about .020 in. to 
.040 in. this distance varying somewhat 
with different types of Dixie magnetos. 
A very slight gap of approximately 1/32 
in. however, is close enough to give very 
good results in practically all cases. If 
this distance is not correct it may be 
made right by loosening the four screws 
which hold the interrupter and then ro- 
tating the interrupter one way or the 
other after which the screws may be 
tightened again. 
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Flat Rate Will Help Get Spring 
Overhauling Business 


By B. M. Ikert 


| wg we look upon the motor’ which are quite timely for cold weather. © Imspect all lights, check all 


iti . wires, replace necessary igni- 
car as an all year proposition The three operations are sold at a flat Gen wines. Bnanest snack Glan 


there still remains the fact that in rate and include the following: replace any with burnt elec- 








certain parts of the country cars are not A. Remove lower crankcase, clean trodes. Check and clean point, 
S extensively i i r i um- oil pump and lines, install nec- set up on generator charging 
used a sOneEVS 4 a ene ~ nde h essary gaskets and refill with rate. Clean and refill distribu- 
Sr. SHS OARS CHAE WS Sul: Dave mUC fresh winter oil. (Oil and tor govern weight, housing with 
of the former “spring overhaul” work. gaskets extra) $4.65 new lubricant. Check, clean 
Many people want to get their cars in 43. Clean out radiator with Oakite and tighten battery connection. 
eas : solution, flush out and *°refill, “Battery to generator cable— 
condition and for that reason it may be tighten upper and lower hose battery ground =  strap”’—Check 
well for some dealers to start their drives connections, repack water pump, ammeter (Wires, Plugs, Lubri- 
now for some of this overhaul work. free up radiator drain cock and cant, Extra) $3.20 
A newspaper advertisement, letter or 
postal card setting forth the various op- e H. | Fl R 
erations the dealer is prepared to do on Things That e pp at ate 


such cars are sure to bring the desired 
results. And doubly so if there is a 
definite price set for such work. 

T’or example, the advertisement or let- 
ter may carry a title something like 
“Ten Things We Will Do To Your Car 
To Condition It For Spring.” Then the 
various items such as changing from 
winter to summer lubricants in trans- 
mission, axle, etc., can be listed as well 
as others, line up the wheels, reline and 
adjust brakes, check over the tires, 
vacuum clean the interior, blow out oil 
and fuel lines, etc. 

Say something definite in the ad. It is 
not enough to use the trite expressions 
“Expert Automobile Repairing,” “Let Us 
Overhaul Your Car” and so on. They 
have been worked to death and cause 
little stir amongst car owners, Depart- 
ment stores have their bargain days and 








special sales. Why not the dealer who Definite Prices for Lubrication 
sells maintenance on automobiles in When an automobile lift for elevating the vehicle was installed in the service station 
which every car owner is interested? of the J. E. French Company in San Francisco a large board was placed overhead on 
. which were painted the prices for lubriaction and crank case service. Attention is 
Cold Weather Operations arrested by the words “When Did You Get Under Your Car Last?” 


The Vesper-Buick Auto Company, St 
. : , . : install your Winterfront. With a j ! ; stomers 
Louis Buick dealers, has issued a small oa a ean of 188 proof alco- Crankcase Service Appeals to Custome 


circular listing three service suggestions hol solution tester $5.35 During the past year there has been 
a notable increase in “crankcase serv- 







































































ice’ work by filling stations of the coun- 
FLAT RATES try. Usually this service is free, the 
customer paying only for the oil. Some 
Or service stations have extended their fa- 
1 ’ iliti i rease 
Cleveland Brake Operations (Cont’d)t cilities and at a flat rate price & 
, 4 . " and oil the whole car. Probably the 
Motor Age's Flat Kate Form—No. 53 handiness of the filling station, the pit 
ceases TIME from which the attendant readily does 
Designation *Ov. Sp. St the work or the rack upon which the 
SSO Reline set of brake bands (front or rear) R&R 3 ¢ ¢ ’ * ig ap- 
SS1 Reline set of brake bands (front or rear) CcC& vd 1 1 1 customer's car is placed have a bi =A 
882 Reline one brake band only (not recommended) R&R 2 2 2 peal. Many a dealer can take a hin 
883 Reline one brake band only (not recommended) ............ c&D 1 1 1 ; i rvice. 
884 Reline set of four bands R&R .. 6 6 from these and build up this se 
SS5 Reline set of four bands Cc & D ‘ 2 2 cement 
S86 Renew wood wheel brake drum R&R 2% 2% 2% > ° 
S87 Renew wood wheel brake drum C&D & %& % Have Your Place in Keeping 
S88 Renew disc or wire wheel brake drum R&R il 1 1 : e es- 
SS9 Renew rusted brake band adjusting nut R&R Wy Wy VW% Flat rate functions best when the it 
-_ Romove meee wheel brake mechanism R&R _. 4 4 tablishment is organized properly for ! 
emove front wheel brake mechanism cae . Ff 1 ig in 
892 Install front wheel brake mechanism R&R 20 «15 and the atmosphere of the place pe 
oo Install front wheel brake mechanism C&D .... 10 10 keeping with the efficiency of the Ua 
Overhaul front wheel brake mechanism R & R ‘ 7 7 : | cus- 
895 Overhaul front wheel brake mechanism Cc & D - 24% 2% rate system in general. Very — flat 
896 Overhaul rear wheel brake mechanism R&R 2% 2% 2% tomers who are 100 per cent fo! 
887 Overhaul rear wheel brake mechanism C&D % 56 5% rate are irritated by little unnecessary 
*Ov.— Overhead model; Sp.—Speecial; St.—Standard. things they come in contact with in the 
*From February 18 issue. ; service station such as prohibitory sists, 
(To be continued next week) : 
etc., discourteously worded. 
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These New Items 
Reduce Road Troubles for Owners 











New Fulton Accelerator 


1) ESIGNED to harmonize in shape with 

the new type Ford pedals a new ac- 
celerator is being manufactured by the 
Fulton Company, 732 Seventy-fifth ave., 
Milwaukee, Wis. Its thick black rubber 
pad is set attractively in a nickel frame. 
Danger of stepping on the accelerator in- 
stead of the brake pedal is minimized by 
setting the Fulton five inches to the right 
of the brake pedal. In attaching the ac- 
celerator the adjustment screw of the 
carburetor is removed, the Fulton 
pracket is put in position and the adjust- 
ment screw tightened. List $1. 


Spare Tire Chain and Lock Displays 


thee give the dealer a means of attrac- 

tively displaying his stock of spare 
tire chains and locks, the E. T. Fraim 
Lock Company, Lancaster, Pa., has 
placed on the market an attractive steel 
display panel on which are mounted 10 
locks and chains of assorted lengths. 
On the panel is information as to which 


types of cars the various lengths of chain 
are adapted. The display is designed to 
help the dealer speed up sales. 





Cooper Spare Tire Lock 


OOPER MANUFACTURING CO., 

Marshalltown, Iowa, is producing a 
spare tire lock for new model Fords 
which is said to offer complete protection 
against theft of the spare tire, rim and 
carrier. Theft is defeated with the heavy 
L-piece of quarter-inch steel inserted be- 
tween the carrier “Y’ and the main 
bracket on the car. A padlock is used. 
Price per set (without lock) $1. 
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New Fulton Accelerator 
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“Night Hawk” Jack 


BALLOON tire jack called the “Night 

Hawk” because of its_ practical 
utility in the dark is being produced by 
the Woods Engineering Co., Alliance, 
Ohio. The feature is a lifting arm which 
can be placed in any of three positions. 
To raise the front axle the arm is placed 
in the front position; to raise the rear 
the arm is swung to the side of the jack 
while by placing the arm against the 
car spring the diamond pointed cap en- 
gages so securely the jack will not slip 
or tilt. The makers claim exceptionally 
high and low lifting range for this 
device. Ball thrust bearings are used 
and there is a long folding type crank 
handle. List ranges from $4 to $7.75. 





Cooper Spare Tire Lock 
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Coleman Crankcase Heater 


Coleman Crankease Heater 


DEVICE which utilizes the heat from 

the exhaust gases to heat the oil in 
the crankcase is being manufactured by 
the Coleman Crank Case Oil Heater Co., 
Inc., Lincoln, Neb. Exhaust gases are 
lead by means of flexible, asbestos 
packed tubing to the heater unit which 
is attached to the oil screen, melting any 
Slush which may be there. A valve, 
which is dash controlled, is installed in 
the exhaust pipe regulating the amount 
of hot gases passing to the heater unit. 
In the summer time the heater may be 
disconnected and the valve used as a 
cut-out. 


Protex Chains 


HE cross links of the Protex tire 

chain have a series Of miniature 
horseshoes on their outer surface while 
on the inside they present a flat surface 
to the tire. The Protex Chain Company, 
Inc., Waynesboro, Pa., the manufactur- 
ers, states that this design is equally 
effective for securing traction and for 
preventing side skidding and slipping. 
The connection of the links is by mov- 
able toggle which prevents ice and snow 
from packing the center of the horse- 
shoes. 
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New Toledo All Steel Valve 


= Toledo Steel Products Company, 

has recently added to its line of valves 
an all-steel valve made especially for 
heavy duty bus and truck service. The 
new units are known as the Toledo All 
Steel Special Alloy Valves. They are 
drop forged, one piece and made of spe- 
cial alloy steel. 











New Equipment 
to Use in the Service Shop 


Idle Space That Produces a Profit 


TP are at days when good locations 
are at a high premium, the automo- 
bile dealer, garage man, tire, bat- 
tery, radiator or ignition specialist may 
well consider turning an unused corner 
of the shop or showroom into a profit. 
Adjustable steel display sections are 
made by the Lyon Metallic Manufactur- 
ing Company of Aurora, Ill., to serve the 
entire automotive field with “out front” 
storage-display space. These Universal 
Units, as they are called, are 7 ft. high 
by 3 ft. wide by 1 ft. deep, and furnished 
in fifteen different combinations of com- 
partments. Shelves can be adjusted on 
1% in. and dividers on 1 in. centers. 


If the center of a floor is available, 
two sections can be bolted back to back 
and two End Display Racks, made by 
the same firm, added to cover the ends. 
Thus a floor space 5 ft. by 2 ft. will dis- 
play an ample retail stock of oils, tubes, 
spotlights, parts and other profitable 
accessories. 
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Black & Decker Fleming Solid Tire 
Regroover 

The Black & Decker Manufacturing 
Company of Towson, Md., announce the 
new Fleming Solid Tire Regroover which 
is operated by the Black & Decker heavy 
duty 4%4-in. drill. 

The knife is “V” shape, giving the de- 
sired form of groove, and is so guided 
that it always cuts to the same depth. 
Two sizes of knives are furnished, one 
cutting %-in. depth of groove and the 
other %-in. Curves, circles and sharp 
right-angle turns can be made, and the 
knife can be made to enter or leave the 
tread at any point at will. Provision is 
made for quickly removing the knife for 
replacement or for sharpening. It re- 
quires but a moment to insert a new 
knife. The Regroover is so designed that 
the knife receives 3,000 impulses a min- 
ute. The power from the drill is trans- 
mitted through hardened steel spiral 
gears, packed in grease, with provision 
for lubricating the reciprocating parts. 

This outfit sells to the trade for $75. 


Manley Hydraulic Press 


The New Manley Hydraulic Press 
built by the Manley Mfg. Co., York, Pa., 
is of the same general design as the No. 
21-49, having a 42 in. lower table and a 
24 in. clearance on the upper table with 
a capacity of 35 tons. This press is 
designed for speed and power. The 
hydraulic principle is used, having two 
operating pumps, one for heavy pres- 
sure and one for light work. It has a 
four pitch Acme thread screw and a 
large hand wheel suspended on ball bear- 
ings, which when spun operates the 
screw very rapidly, placing it to the 








Lyon Adjustable steel display section 





work quickly, saving mechanic’s time. 

By operating the pumps, pressure is 
obtained from the cylinder, which has 
an 8 in. travel and is transmitted through 
the screw to the work. After the de- 
sired pressure is obtained, it is only 
necessary to open one valve and the 
piston returns to its normal position 
instantaneously. 

The upper table has a clearance of 24 
in., which allows wheels and wider work 
to be used under the hydraulic ram and 
the double table feature is still retained. 
This is important for axle and shaft 
work, as it practically eliminates the 
moving of the tables up or down. A 
pressure gage is furnished to enable the 
operator to see what pressure is being 
exerted. This eliminates the possibility 
of overloading. 

Prices are as follows: Plain 35-Ton 
Hydraulic Press with gage, $168; 35-Ton 
Hydraulic Press with Rack and Pinion 
Attachment and gage, $198; 35-Ton Hy- 
draulic Press with Rack and Pinion At- 
tachment and Test Centers and gage, 
$213. 
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Weaver Lo-Way Jack 


The Weaver Lo-Way Jack is built low 
for use under cars equipped with balloon 
tires, is quick acting, compact, easily 
operated and amply strong to handle 
cars and light trucks. 

The standard can be dropped to 6 in. 
and raised to 14 in. and can be screwed 
up 3 additional inches, making a maxi- 
mum height of 17 in., a range of lift 
ample to take care of the lowest and 
highest axles. 

The standard can instantly be run up 
to the load by pressing down the foot 
lever and the load lifted by pumping 
handle up and down. The load is 
lowered by pulling up latch under handle 
and continuing pumping action. Handle 
is always upright when not in use. 

The wheels can be pivoted by turning 
handle, enabling operator to guide the 
jack under car and guide car also. 











Black & Decker tire regroover 











Manley hydraulic press designed for 
speed and power 





Weaver Lo-Way jack 
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_E D I T O REAL, 


Make a Survey 


N ce is a good time for the dealer to do a little 
census taking on his own account. He should 
+ stake out his legitimate trade territory and make a 
survey of the automotive transportation facilities of the 
population residing therein. 

And here let us turn aside for a moment to warn the 
dealer against scattering his sales effort over too wide a 
territory. We frequently see dealers and salesmen going 
farther and farther from home in the effort to make sales 
when plenty of good prospects are to be found in the 
immediate surroundings. The reason is, of course, the 
lure of distance, the line of least resistance, the hope of an 
easy sale. Or in some cases, unfortunately, it may be the 
poor reputation that the dealer bears in his own community. 

The dealer who concentrates on his own territory and 
makes a complete survey of the cars now in the hands of 
owners in that territory will profit from this bit of fore- 
sight throughout the year. . 

Every car now in service will have to be replaced sooner 
or later. The dealer who knows the cars most in need of 
replacement and the owners most able to make the replace- 
ments will have the jump on competition. 





Speaking of profits—some dealer establish- 
ments are a lot like prohibition enforcement. 
Jostly leaks. 





Courtesy Will Sell Used Cars 


ERVICE and courtesy on the part of the used car 
S salesman is just as important as it is in the new car 
department and in many cases even more so. 

If a man is a used car prospect, he probably is a little 
difident anyway, and to be given scant attention just be- 
cause he is looking for a bargain, is almost a sure wav to 
lose a sale. 

The automotive industry has entered upon a year in 
which great production is assured. Dealers will have to 
sell more new cars than ever before. In order to sell new 
cars, in a majority of cases, it also is going to be necessary 
to dispose of a lot of used ones. 

Stocks of used cars already are heavy and if the used 
car departments are not just as progressive as the new 
ones in sales methods, the stocks are going to be very much 
heavier before fall. 

The public is still a little bit suspicious of the used car. 
‘A great amount of this suspicion has been broken down of 
late by dealers who have been offering honest transporta- 
tion values through the reconditioning method. The aver- 
age man, however, still associates with the used car market 
some of the taint of the old horse-traders’ ethics. If the 
dealers are going to sell their quotas of new cars this sum- 
mer, they will have to end this remnant of suspicion. 

One of the most absolutely sure ways of doing so is to 
advertise truly. The used car prospect who sees a buy in 
the daily paper, telephones about it, and finds it is “Just 
sold” is not apt to answer another ad run by that dealer. 
Neither is he apt to answer another if he finds that car 
Was misrepresented. The practice of running ads about 
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cars that the dealer never had on his floor has about dis- 
appeared, but it is a sorrowful fact that such cases do 
crop out now and then. 

Courtesy by the used car salesman and truth in the 
advertising copy in connection with used cars, will do more 
to break down the diffidence and mistrust on the part of 
the public than any other two things. It is not only 
ethical but must be done for the sake of good business if 
the dealer keeps up with the fast pace that has been set 
for him by the manufacturer. 





Give the owner freely of your advice and 
friendly attention but sell him the merchandise. 


What About Julyr 
B, w coat is going to be good this spring. There is 





no doubt about that. Already production and sales 

records are being broken. Dealers are finding more 
and more prospects for new cars, and owners are not so 
unreasonable about trade-in values on their old vehicles. 
The economic condition of the country remains sound. 
Tax reduction to the tune of $381,000,000 is agreed upon 
and a goodly share of this is lifted from the shoulders of 
the motor car buyers and users. 

The good dealer is not worrying about spring business. 
What he is doing now is to look forward to the first of 
July and plan the campaign by means of which he will 
maintain his business on a profitable scale. He knows this 
is going to be the greatest motoring year in history and 
that people will need new motor vehicles and supplies in 
July and August and September, and all the months that 
follow, just as surely as they need them in April and May 
and June. 

Therefore, the wise merchant looks ahead and plans so 
that he will keep on selling in satisfactory volume every 
month in the year, which is the only way to assure him- 
self of an adequate and continuous profit. 





Satisfied owners are those who can keep their 
cars constantly in use with a minimum of trouble. 
Tell your service manager to “keep ’em rolling.” 


Do a Little Thinking 
‘ outstanding successes in the automotive indus- 





try have not occurred by accident. The most suc- 
cessful dealers did not reach their places of 
preeminence through the favor of the gods or by any 
mysterious formula that is a secret from the average man. 

The successful business men have done some sound 
thinking. 

They have also worked energetically. 

Those two little sentences reveal the secret of any busi- 
ness success. Hundreds of businesses in the automotive 
field and in other fields will never rise above the mediocre 
because the men behind them are too lazy to think. The 
cause of stagnation usually is the failure to exercise the 
gray matter that every man is equipped with. 

If your business is not growing and prospering as it 
should, better take some time to do a little deep and sound 
thinking. Then act. 
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Prices More Stable Than 
For Last Eight Months 


Financial Reports Show Fac- 
tories with Big Reserves for 
Unforeseen Developments 


NEW YORK, Feb. 25.—No substantial 
change in the automotive situation was 
noted this week. Excellent sales, above 
normal for the season of year, continue 
in cars, trucks, parts and accessories, as 
well as in the export markets for these 
products. Production is being gradually 
stepped up, and schedules laid out for 
March indicate that that month will show 
one of the highest totals the industry has 
ever reached, if it does not, in fact, set 
a new all-time record. 


The price situation seems to be more 
nearly stabilized than at any period dur- 
ing the last eight or ten months, which 
is always a favorable market influence 
as well as a source of scurity and con- 
fidence for both manufacturers and 
dealers. With f. o. b. lists well estab- 
lished, sales departments of several of 
the large factories have given greater 
attention to delivered prices, and a move- 
ment is apparently under way to adver- 
tise to buyers the local cost of the car 
rather than the factory price. 


The fact that demand has quickened 
faster than it usually does in the early 
months of the year has served to hold 
down dealers stocks. A computation 
based on the best available figures indi- 
cates that stocks as of January 1, 1925, 
were only about 34,000 greater than at 
the corresponding date a year ago, when 
cars held by dealers were at an unusually 
low point. Additions to these stocks have 
undoubtedly been made since the first of 
the year, but in view of the excellent 
retail demand, not nearly to the extent 
that the high production figures might 
seem to indicate. 


Financial reports of leading automotive 
companies now being issued and covering 
the year 1925 show clearly the prosper- 
ous state of the industry and the strong 


reserves it holds against unforeseen 
developments. 


Fort Dodge Plans Show 


FORT DODGE, Ia., Feb. 20.— Fort 
Dodge will have its first Spring Auto- 
mobile Show since 1923 this year, the 
dates being fixed for March 9 to 12 in- 
clusive. A. C. Heath has been placed in 
charge of the show while the dealers’ 
committee is composed of C. B. Pilcher, 
Albert Johnson and L. B. Bentley. The 
retailers’ bureau has decided to hold its 
spring opening and style show on the 
second day of the show. The show will 
be held in the Johnson and Laurence 
Building and there will be about 50 cars 
on exhibition. 
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Cadillac Heads on Tour 


DETROIT, Feb. 20.—Lawrence PP. 
Fisher, president of the Cadillac Motor 
Car Company and Lynn McNaughton, 
vice-president, left Detroit yesterday on 
a tour that will take them through the 
south and western section of the country. 
The trip is being made in order to get 
a knowledge of the market in those 
sections. Among the principal points 
which Mr. Fisher and Mr. McNaughton 
will visit are Kansas City, Los Angeles, 
San Francisco, Phoenix, El Paso, San 
Antonio, Dallas, Houston, New Orleans, 
Birmingham, Jacksonville, Miami. 





Buick Increasing Capacity 


FLINT, Mich., Feb. 20.—Work of in- 
creasing the capacity of the Buick fac- 
tories to 1,200 passenger cars daily has 
increased so well that President H. H. 
Bassett is confident that the contem- 
plated March production of 27,122 cars 
will be achieved. As an additional step, 
a new building which will be devoted to 
the manufacture of crankshafts has been 
announced. This building will have a 
floor space of 108,000 square feet. The 
space formerly occupied by the crank- 
shaft department in other buildings will 
be occupied by other departments. 


Has Shop Equipment Show 


ST. LOUIS, Feb. 23.—An exhibit of shop 
equipment, in which about 60 manufac- 
turers are participating, is being held 
from Feb. 22 to 27 at the main office of 
the Beck & Corbitt Iron Co. here. A 
large number of dealers is attending the 
show and bus service from the Auto- 
mobile Show Building is being furnished 
free to all dealers who wish to visit the 
exhibit. 


Moon Plans to Produce 
Light Six Car in Spring 


ST. Louis, Feb. 23.—Stewart Mac- 
Donald, president of the Moon Motor Car 
Co. of St. Louis has just disclosed the 
fact that his company is planning to start 
production in the early spring, of a new 


light six automobile to sell in the $1,000 
price field. 


It is understood that the two and a 
half years experimental work on the new 
car has been completed and that tools, 
dies, fixtures and all facilities for produc- 
tion are in readiness. This light weight 
six, which will be smaller than the pres- 
ent Moon, will give the Moon distributors 
three distinct types of automobiles to 
offer the public—the regular Moon six, 
the Diana light straight eight, which was 
introduced last June, and now a light six. 


With their line thus augmented by the 
addition of the quantity production car 
such as this $1,000 class six will be, 
officers of the Moon and Diana Companies, 
expect their total production will pass 
25,000 cars in 1926—or 41 per cent in- 
crease Over 1925. 


Conferees Replace Tax 


Of 3 Per Cent on Cars 


Complete Removel of Excise 
on Trucks Is Included in 
Bill Before Congress 


WASHINGTON, Feb. 23.—Reimposition 
of the tax on automobiles as passed by 
the House, was voted here Friday in the 
meeting of the conference committee ap- 
pointed by the House and Senate to reach 
an agreement on the tax reduction bill. 

As the bill now goes before the House 
and Senate for final passage and to the 
President for signature, it provides a re- 
cuction of 2 per cent in the passenger 
automobile excises and complete removal 
of the tax upon trucks. It is estimated 
that this will afford the automotive in- 
dustry about $86,000,000 relief from the 
burden of federal taxes. 

Taxes replaced by the committee, which 
had been repealed when the original 
House bill went to the Senate, included 
the federal estate tax, the automobile 
admission and stamp taxes. 

It is regarded as certain that the con- 
ference report will be adopted by both 
houses of government. Under the rules, 
no amendments to the report may be 
offered on either floor, and it is consid- 
ered extremely unlikely that there will be 
sufficient objection to any points in the 
report to warrant complete rejection of 
it in either house. 

Many House and Senate authorities 
freely predict that the report will be 
passed and signed by the President before 
Feb. 25, while others feel certain the bill 
will become law by March 1, in time for 
income tax blanks to be printed ready 
for the first instalment due March 15. 





Schacht Has New Branch 


ATLANTA, Feb. 20. — Southeastern 
dealers have been advised of the recent 
opening at 2723 Ponce De Leon Boule- 
vard, Coral Gables, Fla., of a new branch 
by the G. A. Schacht Motor Truck Co., of 
Cincinnati, O., manufacturers of trucks 
and busses. R.N. (Ted) Smith, formerly 
manager of the company’s branch at 
Dayton, O, is manager of the new branch 
at Coral Gables. 
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W. C. Gunn Moves Agency 


ATLANTA, Feb. 20.—W. C. Gunn, who 
is thought to have been an automobile 
dealer in the southeast longer than any 
other man, a period of more than 22 
years, recently purchased the Chevrolet 
franchise at Waycross, Ga., from J. N. 
Stinson, and is now operating at Way- 
cross as a Chevrolet dealer. Starting a 
a dealer at Augusta, Ga., when the very 
first automobiles were reaching the south, 
Mr. Gunn remained there for 11 years, 
then went to Palatka, Fla., where he has 
been a Chevrolet dealer for several years. 
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Effects of Anti-Knock 
Agents Shown to S.A.E. 


Present Chicago Section with 


Data on Tests of “Leaded: 
Gas” and Benzol 


CHICAGO, Feb. 20.—The effects of 
various anti-knock agents as_ deter- 
mined by many exhaustive tests were 
presented to the Chicago Section of the 
Society of Automotive Engineers last 
night by Professor Daniel Roesch of 
Armour Institute of Technology. 

In these tests, the fuel mixture was 
the average one used by the average 
driver which is too rich for greatest 
economy. Tests were made at full load 
with varying spark advance and four 
points were noted where knocking was 
first detected, where it was readily heard, 
quite pronounced and very bad. These 
points were plotted vertically while 
horizontal distances represented spark 
advance. 

Results were then shown by means of 
curves indicating how the use of various 
percentages of benzol made possible the 
use of more spark advance. Other curves 
showed the effect of tetra-ethyl lead in 
making more spark advance possible, 
the permissible advance increasing rap- 
idly with the quantity of lead used. 
Still other tests were given showing the 
effect of water injected into the intake 
manifold in increasing the allowable 
spark advance. 

The conclusion reached by studying 
these curves is that tetra-ethyl lead is 
very effectual in stopping the knocking 
tendency, benzol is quite effective and 
water fairly so. In all of these tests, 
however, the power increase was slight, 
being but 2 or 3 per cent, the chief ad- 
vantage being in smooth operation. In 
the matter of power, the use of water 
seemed to ‘have no appreciable beneficial 
result, there also being the danger of 
rusting the cylinders and pistons in case 
the water is not shut off before the 
engine is stopped. 


Harfst Buys Williams’ Interest 


DETROIT, Feb. 20.—Detroit’s Auto- 
mobile Row underwent one of its most 
important changes in recent years when 
it Was announced that Richard N. Harfst 
had bought out the interest of R. H. 
Williams of Williams and Hastings, Inc., 
Hupp distributors for Michigan. It was 
announced at the same time that Mr. 
Williams would retire from the organi- 
zation and that no change would be made 
in the company’s name. The policy of 
the company, according to Don T. Hast- 
Ings, the other member of the firm, will 
remain unchanged. 


Kettering and Irwin Honored 
ANDERSON, Ind., Feb. 20—Members 
of the Remy Engineering Club to the 


humber of 150 gave a dinner here in 
honor of Norman R. Kettering and John 
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Spiked Planks Used 


on Speeders 


ATHENS, GREECE, Feb. 20.—As 
the result of automobile speeders 
being more active than usual, traf- 
fic police in Athens have introduced 
a novel method of bringing “road 
hogs” to justice. Police on traffic 
duty in the city will be furnished 
with long wooden planks studded 
with nails which are to be thrown 
in front of automobiles whose speed 
is considered to be dangerous to 
the dense population. As_ the 
drivers will be unable to continue 
with their tires punctured, the 
police anticipate this method of 
arresting speeders will prove 
effective. 











Irwin, both of Anderson, who soon will 
leave for Australia, where Mr. Kettering 
will have charge of the building of five 
factories for the General Motors Cor- 
poration. Kettering has been with the 
Remy company and was promoted re- 
cently to charge of foreign building con- 
struction for the General Motors Corpo- 
ration of which the Remy company is a 
subsidiary. 


Form Auburn Tampa Co. 


TAMPA, Fla., Feb. 20.—Harry Showal- 
ter, for several years in the automobile 
business at Tampa, and Joseph Twomey, 
formerly in the business at Boston, have 
formed the Auburn Tampa Co., and 
opened for business recently at 1726 
Watrous avenue, as Auburn dealer in the 
Tampa territory. 


Stewart-Warner Reports 
Earnings of $12.57 Share 


CHICAGO, Feb. 20.—In the balance 
sheet of the Stewart-Warner Speedometer 
Corp. as of December 31, 1925, patents, 
trade marks and good will have been 
written down from $8,291,569 to $1.00. 
The president, C. B. Smith, points out 
that this does not mean any loss of 
good will or exhaustion of patent values. 


“The company still has a tremendous 
investment in both patents and good 
will,” he says. “Our good will is being 
constantly built up, as have been our 
sales.” 


The balance sheet shows current as- 
sets $14,729,514; current liabilities, $2,- 
772,070 and net working capital of $11,- 
957,444, comparing with $7,240,170 on 
December 31, 1924. Cash and marketable 
securities on hand are $3,845,671, com- 
pared with $2,225,870. Net profits in- 
creased from $3,501,107 to $7,544,089, and 
surplus, after writing off good will, de- 
creased from $12,709,677 to $5,103,399. 
The 1925 earnings were equal to $12.57 
a share on 599,990 no par shares out- 
standing. 


Pierce-Arrow Announces 


Three New Closed Jobs 


Addition Makes Eleven Body 
Types in Series 80 Line— 
Coach Most Popular 


BUFFALO, Feb. 20.— Pierce-Arrow 
Motor Car Co. has announced a line of 
custom-built coaches, a development in 
automobile body design which is en- 
tirely new in the motor world. 

Myron E. Forbes, president, made the 
announcement to 500 #£xPierce-Arrow 
dealers and distributors, gathered in 
Buffalo from all over the United States 
for a sales convention. After the an- 
nouncement was made, the doors of the 
Statler ballroom were thrown open, re- 
vealing 16 cars on exhibition. 

The 16 cars are of four models, in a 
wide range of colors. Three of the 


models are entirely new. They are: 
a five-passenger four-door coach at 
$3250; a seven-passenger, four-door 


coach at $3350; and a limousine coach at 
$3450; the two-door, five-passenger 
coach at $3150, introduced less than a 
year ago, was the fourth model on dis- 
play. It has proved, Mr. Forbes told the 
convention, the most popular of all 
Pierce-Arrow models. 

The new models were designed and 
produced in the Pierce-Arrow body shops 
and are the first of their type in America. 
They do not replace, but are an addition 
to, other models, so that now there are 
11 body types available in the Series 80. 


Barrett Forms Buick Agency 


ATLANTA, Feb. 20.—The Atlanta 
branch of the Buick Motor Co. announces 
the formation at Tuscumbia, Ala., of the 
Muscle Shoals Automobile Co., as Buick 
dealer at that place. The company is 
headed by Claude B. Barrett, for some 
years on the traveling staff of the Buick 
wholesale department out of Atlanta, 
covering South Carolina and north 
Georgia territory. He has been suc- 
ceeded in this territory by W. S. Gard- 
ner, formerly director of the sales pro- 
motion department for the Atlanta 
branch. 


Vuleanizing Equipment Selling 


DALLAS, Tex., Feb. 20.—The high price 
of tires is increasing the sale of vulcaniz- 
ing equipment, according to Ernest 
Burton, president of the Dixie Mould 
Rubber Company of Dallas, tire and 
equipment jobber. A great number of 
garages are installing vulcanizing plants 
now and these plants are kept busy Mr. 
Burton said. Automobile owners are not 
discarding tires because of breaks and 
small blowouts as in the past. They are 
having them repaired and using them. 
The shop equipment business showed a 
big increase last year over 1924 Mr. 
Burton said. Indications are for better 
business in 1926. 
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De Paolo Sets New Mark 
For 300 Miles at Miami 


Average 129.29 Miles an Hour 
in Duesenberg—Others in 
Money Are Millers 





MIAMI, Fla., Feb. 22.—The inaugural 
race of the 1926 A. A. A. season was won 
here today by Peter de Paolo with an 
average speed of 129.29 miles per hour 
for the 300 miles. There was a field of 
18 drivers over whom De Paolo set a new 
world’s record for the 300 miles. 


De Paolo finished two full laps ahead 
of Harry Hartz, his nearest competitor. 
Bob McDonough was third, Frank R. 
Elliot fourth and Earl Devore fifth. 
Bennett Hill was sixth. Pete drove a 
Duesenberg while all the others who 
finished in the money drove Miller 
specials. 

De Paolo will be awarded the Carl G. 
Fisher trophy and the majority of the 
$30,000 in prizes and a part of the added 
money. By the new mark of 129.29 
m.p.h. he lowered Tommy Milton’s former 
record of 109 miles made at Kansas City 
in 1925. 

Devore marked up a new record for the 
200 miles over a wooden bowl when he 
made 131.04 miles per hour. The old 
record of 129.40 was set by Earl Cooper 
last Thanksgiving Day at Culver City. 

De Paolo had his usual “Pilot and Mas- 
cot,” a pair of his baby’s shoes, fastened 
to the steering wheel of his car. It is 
the second race he has won with these 
“luck tokens.” 


Dusevoir Joins Flint 


FLINT, Mich., Feb. 20.—R. H. Mulch, 
vice-president and general manager of 
the Flint Motor Company, announces the 
appointment of Julius Dusevoir as field 
engineer of the Flint organization. Mr. 
Dusevoir was previously associated with 
Mr. Mulch in the Star organization for 
three years on the Pacific coast. Lately 
he has been identified with the General 
Motors central office engineering depart- 
ment. 


Hudson-Essex Output Is 
Now 1300 Cars a Day 


DETROIT, Feb. 20.—The Hudson Motor 
Car Company is now producing 1,300 
Hudson and Essex passenger cars daily, 
the largest in the history of the company. 
Plans are being made to increase this 
to 1,700 daily. The ratio is approximately 
three Essex cars for every Hudson. 

This jump in Hudson-Essex output, 
company officials say, is due to the public 
approval of their new retail selling plan 
which features a. y. d. “at your door” 
prices. 

The step-up in Hudson-Essex produc- 
tion marks the third company which has 
increased its output considerably during 
the last week. The others are Chrevolet 
and Dodge Brothers. 


Ad 


Lambert Heads Dunlop Branch 


ATLANTA, Feb. 20.—The Dunlop Tire 
& Rubber Co., southern branch, 557 
Whitehall St., Atlanta, announces the 
recent appointment of Jack Lambert as 
manager of the branch in charge of the 
southeastern territory, succeeding J. E. 
Schmidt, who recently resigned. 


Detroit G. M. Offices to Stay 


NEW YORK, Feb. 20.—None of the 
Detroit executive offices will be moved 
to New York when the new General Mo- 
tors buildings, 1775 Broadway, is com- 
pleted. The 13 upper floors of the 25 
stories will house the New York offices 
of General Motors Corp., General Motors 
Acceptance Corp. and General Motors 
Exports group, which are now located at 
224 W. 57th Street, in the Fisk Building. 
Salesrooms of other automobile com- 
panies on the ground floor of the Colon- 
nade Building which forms the first 
three floors, will be retained and the 
Chevrolet salesrooms are expected to 
remain at the present General Motors 
headquarters. Other General Motors 
cars will continue to be handled in out- 
side buildings at present. 





Speakers Announced for 


Illinois Trade Conclave 


CHICAGO, Feb. 23.—Speakers at the 
seventh annual convention of the Illinois 
Automotive Trade Association, to be held 
in Springfield, Ill., March 1 and 2 at the 
Abraham Lincoln Hotel, as announced by 
Manager C. W. Coons, will include: 

John B. McNamara, secretary of the 
Finance Associates, Chicago, on “Auto- 
motive Financing”; Robert E. Lee, secre- 
tary St. Louis Automobile Dealers’ Asso- 
ciation, toastmaster; H. A. Amerman, 
president of the Illinois tradesmen, on 
“The Dealer’s Problem”; J. N. Kellerman, 
sales manager, Hudson-Frampton Motor 
Co., St. Louis, on “The Merchandising 
Problem’; and F. E. Erstman, manager, 
Illinois State Automobile Association, 
Chicago, on “The Motorist and Legisla- 
tion.” 

A tentative program has been drawn 
by Mr. Coons as follows: 

MARCH 1 

Dealers’ group meetings beginning at 
8:30 p.m. 

MARCH 2 

8 a. m. to 10 a. m. Registration. 

10 a. m., Call to order by President 
Amerman of Urbana; Address of Wel- 
come by Secretary of State Louis Em- 
merson; Response by W. E. Butler of 
Chicago; Reports of officers and com- 
mittee appointments; F. E. Erstman on 
Legislation; President Amerman on “The 
Dealer’s Problem”; Discussions and plans 
until noon. 

12:15 to 1:15, Luncheon. 

1:30, Call to order; J. R. McNamara on 
Financing; Discussion, reports of com- 
mittees and election. 

4 p. m., Trip to Lincoln’s tomb. 

6 p. m., Banquet; J. N. Kellerman 
on Merchandising; Entertainment pro- 
vided by Springfield. 


French Car Makers Are 
Fighting Valuation Tax 


New Proposal Places Annual 
Levy of from 1 to 8 Per Cent 
on Worth of Machine 


PARIS, Feb. 6—(By Mail)—French 
automobile manufacturers, in great ma- 
jority, are opposed to the new schemes 
of taxation on a value basis which will 
supplement the present horsepower 
taxes. Under this proposal an annual 
tax varying from 1 to 8 per cent of the 
value will have to be paid on all pas- 
senger cars and trucks, with an increase 
of 10 per cent on this amount when pas- 
senger cars are habitually handled by a 
paid driver. From 1 to 5,000 francs the 
rate will be 1 per cent; from 5,000 to 
10,000 francs, 2 per cent, increasing till 
above 100,000 francs the maximum of 8 
per cent will be applied. 

Maximum taxes will be applied for 
the first two years of the car’s exist- 
ence. For the third and fourth years 
there will be a reduction of 15 per cent; 
for the fifth year the decrease will be 
25 per cent, for the sixth year 40 per 
cent, and beyond the sixth year 50 per 
cent on the original tax. 

The objections brought against this 
scheme are that it is much more com- 
plicated than the present horsepower 
tax, and will encourage tax dodging. 

In France, in particular, where the 
currency is very unstable, it will be a 
difficult matter to determine the initial 
value of an automobile, and in order to 
keep the tax low there will be every 
inducement to purchase without acces- 
sories and fit them afterwards. There 
will be immense difficulty in determin- 
ing the value of automobiles now in 
service, and state Officials will find it 
practically impossible to verify owners’ 
estimates of value. 

The increases involved by this new 
system of taxation vary from 10 «to 700 
per cent, being lowest on cheap cars and 
highest on high-grade cars with small 
piston displacement engines and luxuri- 
ous bodies. American cars generally are 
favored and the annual tax on the Ford 
touring drops from 972 to 360 francs. 
As this is the only instance of a de- 
crease, it is a powerful argument of the 
French industry against the change. 

Paducah, Ky., Holds Show 

PADUCAH, Ky., Feb. 20.—Western 
Kentucky, Paducah and McCracken 
County have been out in force this week 
attending Paducah’s Second Annual 
Automobile Show. The building was 
beautifully decorated and there were 
upwards of 25 booths. The decorations 
were in red, white and blue in keeping 
with the birthday anniversary of George 
Washington. The show was supervised 
by C. D. Williams of the Ohio Valley 
Canvas and Supply Co. Each of the 
dealers had space for two cars. Some 
changed their exhibits daily. Most of 
the cars sold in Paducah were shown. 
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DUFFIELD TO ASSIST WEBSTER 


Leaves Citizens’ Landis 
Award Group to Return to 
Automotive Field 


CHICAGO, Feb. 20.—James E. Duffield, 
promotion manager of the Citizens’ Com- 
mittee to Enforce the Landis Award, will 
become assistant to Commissioner Wil- 
liam M. Webster of the Automotive 
Equipment Association March 1, it was 
announced here today. 


Mr. Duffield first became interested in 
the automotive industry in 1905, when he 
was special western representative of the 
Thermoid Rubber Co., known at that time 
as the Trenton Rubber & Manufacturing 
Co. 

In 1912 Mr. Duffield was transferred 
to the Chicago territory by the Thermoid 
concern and acted as their western sales 
manager until 1916. Following this con- 
nection Mr. Duffield was with the Bruns- 
wick - Balke -Collender Co., the Bailey 
Non-Stall Differential Co., of which he 
was part owner, and the Whyte-Duffield 
Mfg. Co. of Chicago, of which he also 
was part owner. The latter concern 
made steering gears. 


For the last three years he has been 





J. E. Duffield 


associated on the Landis Committee with 
Commissioner Webster and also has 
served on a number of committees of the 
Chicago Association of Commerce. 








Providence Stages Successful Show 


PROVIDENCE, R. I., Feb. 20.—“This 
was the most successful show for a city 
of its size that I ever directed,” was the 
statement of Chester I. Campbell of Bos- 
ton when he finished his duties as man- 
ager of the annual automotive show in 
the big armory. The attendance reached 
approximately 100,000, and this was a 
new record for exhibitions in this city. 


Canadian Durant Dealers Meet 


TORONTO, Feb. 20.—Durant Motors of 
Canada, Ltd., recently held its first an- 
nual dinner-convention when over 400 
dealers and distributors of the company 
representing every province in the Do- 
minion were present at a banquet in the 
King Edward Hotel. For two days as 
guests of the factory the various repre- 
sentatives inspected products and pro- 
duction methods and discussed sales 
policies, 


Flint Show Sets Record 


FLINT, Mich., Feb. 20.—AI1 records for 
attendance at the Flint Automobile Show 
were shattered when the final figures for 
attendance were checked. The show was 
held in a portion of the Flint Motor Com- 
pany factory on South Saginaw Street. 
Most of the dealers who exhibited re- 
ported that their sales and the number 
of live prospects secured exceeded that 
of any previous year. As a result retail 
Sales in Flint and Genesee are expected 
to be the best in the history of the auto- 
mobile industry. 


February 25, 1926 


Newlon Joins Houston Branch 

HOUSTON, Tex., Feb. 20.—A. C. New- 
lon of El Paso has arrived here to assume 
the management of the Houston branch 
of the White Truck Company. Mr. New- 
lon succeeds L. F. Turney, who recently 
was transferred to the Omaha offices of 
the company. 

Warner Leaves Stromberg 

DETROIT, Feb. 20.—A. A. Warner, who 
for the last seven years has been identi- 
fied with the Stromberg Devices Com- 
pany as sales engineer, has accepted a 
position as engineering and sales repre- 
sentative of the Universal Product Com- 
pany, Detroit, Mich. 


Federal Motor Truck 
1925 Profit $1,411,198 


DETROIT, Feb. 20.—A net profit of 
$1,411,198 before federal taxes as against 
$684,670 in 1924 was reported by the Fed- 
eral Motor Truck Company for the year 
ending December 31, 1925. 

The net profit after federal taxes in 
1925 was $1,234,799, equivalent to $6.17 a 
share (par $10) earned on outstanding 
200,000 shares of stock. In 1924 the bal- 
ance after taxes was equivalent to $3.15 
a, share. 

At the stockholders’ meeting no con- 
sideration was given to increasing the 
authorized stock. William E. Metzger 
was elected a director to fill the vacancy 
left by the resignation of H. J. Warner. 
Other directors and officers were re- 
elected. 


Parts and Accessory Gain 
Of 132% Marks January 


M. & A. M. A. Reports Ship- 
ments a Third Greater Than 
in Same Month of 1925 


NEW YORK, Feb. 25.—Business of 
automotive parts and accessory manufac- 
turers got under way for 1926 with tre- 
Mmendous volume. According to the Motor 
& Accessory Manufacturers’ Association, 
with members in all the principal produc- 
tion centers of the industry, January 
shipments from factories were one-third 
greater than in the first month of 1925, 
and were proceeding at a strong pace 
throughout February. 

The M. & A. M. A. Business Bulletin, 
just issued to members, gives a consoli- 
dated report of a large and representative 
group of manufacturers showing January 
shipments in all divisions 132 per cent 


‘of January, 1925. As compared with the 


first month of last year, January ship- 
ment of parts and accessories for original 
equipment on cars and trucks aggregated 
137 per cent, and shipments to the whole- 
sale and retail trade aggregated 103 per 
cent in replacement parts, 127 per cent 
in accessories and 115 per cent service 
equipment. 

The original equipment index of 137 
per cent was almost identical with the 
car and truck production index, which 
was 138 per cent of January, 1925. 

The M. & A. M. A. Bulletin showed job- 
bers’ sales throughout the United States 
and Canada considerably in excess of 
those of a year ago. A summary of auto- 
motive foreign trade shows gains for 
1925 over 1924, ranging from 25 to 100 
per cent in different divisions of products. 

A large number of the more than 400 
members of the M. & A. M. A. are co- 
operating in the assembly of figures for 
the bulletin, which is issued each month 
for the guidance of general, financial and 
sales executives in the entire membership. 


Studebaker Expands Service 


DETROIT, Feb. 20.—T. A. O’Connor, 
Detroit service manager for Studebaker, 
has announced extensive plans for the 
three factory manned service buildings 
which are being erected in Detroit by 
Studebaker and which are located in the 
different centers of population within the 
city. According to Mr. O’Connor, there 
will be one more service shop in Detroit 
than in New York and Chicago, making 
it possible for Detroit owners to get 
service unsurpassed in any city. 





Longview, Wash. Plans Show 


LONGVIEW, Wash., Feb. 20.—The first 
automobile show to be held in this city 
will be opened in the Sevier Building, 
Twelfth and Hudson streets, March 22-27. 
The show will be restricted to active 
dealers with an established place of busi- 
ness in Cowlitz county. Accessories will 
be displayed on the second floor of the 
building. 
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Auburn Reports Earnings 


Of $12.42 Share in 725 


Gross Sales in Year Just Ended 
More Than Double Those 


of Previous Period 


AUBURN, Ind., Feb. 20.—Audited state- 
ment just released by the Auburn Auto- 
mobile Company shows net earnings for 
1925 of $755,685 or $12.42 a share on the 
60,000 shares of capital stock outstanding 
as compared with a deficit of $69,830 in 
1924. 

Gross sales of the Auburn Automobile 
Company in the year just ended were 
better than double those in 1924, totaling 
$7,746,906 while present orders on file 
indicate three times this volume for 1926. 

The working capital position of the 
company as set forth in the balance 
sheet as of December 31 is materially 
improved. Current assets at the end of 
1925 totaled $2,589,056 as against $1,082,- 
989 at the end of the previous year and 
net working capital was $1,966,814 against 
$967,961 at the end of 1924. During the 
year the Auburn Automobile Company 
retired $500,000 in 7 per cent preferred 
stock and new capital to the extent of 
$600,000 was received through the sale 
of a five year 6 per cent convertible note 
issue. 

The amount of common stock of the 
Company was doubled early in the year 
through the payment of a 100 per cent 
stock dividend. The authorized amount 
of stock was subsequently increased from 
60,000 to 120,000 shares but the plan of 
the company is to hold this additional 
stock in the treasury against the con- 
version of the notes or for further ex- 
pansion as occasion requires. 

According to E. L. Cord, president of 
the Auburn Automobile Company, orders 
on hand at the present time represent a 
valuation of over $8,000,000 as compared 
with $68,000 a year ago. The book value 
after deducting good will of the 30,000 
shares of common stock outstanding at 
the end of 1924 was $34.35 a share and 
net quick asset value amounted to $32.43. 
As of December 31, with the stock in- 
creased to 60,000 shares the book value 
after deducting good will amounted to 
$31.25 a share and net quick asset value 
was $31.12. 


Citroen to Drop Small Car 


PARIS, Feb. 4 (By Mail).—Announce- 
ment was made here that production of 
the small four-cylinder 52-cubiec inch 
Citroen is about to be dropped. Citroen’s 
intention appears to be to return to his 
original policy of manufacturing one 
model only. Details of this new car are 
not yet available, but it is understood that 
it will be a four-passenger job and that 
it will have a four-cylinder engine of not 
more than 67 cubic inches. As soon as it 
is ready for production the present job, 
which has an engine of 88 cubic inches, 
will also be withdrawn. It is not known 
when this change will take place. 
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Mack Promotes Eichelberger 


SEATTLE, Wash., Feb. 20.—C. C. 
Eichelberger, formerly branch manager 
for the Mack International Truck Com- 
pany, has been named special represen- 
tative throughout all of the territory 
controlled from the Seattle branch. His 
territory now includes Washington, 
Alaska, British Columbia and a part of 
Idaho and Montana. R. E. Boydston has 
been named as manager of the Seattle 
branch. 


Occupies New Home 


MIAMI, Fla., Feb. 20.—The Berner- 
Pease Co., distributor of garage and serv- 
ice station equipment and accessories 
and parts in the Florida territory, an- 
nounces the removal of the company re- 
cently into its fine new home at the 
corner of Northeast Second avenue and 
Twentieth street, Miami. Special atten- 
tion was given to proper display arrange- 
ment at the company’s new home, 
especially for garage and service station 
equipment, and it is said to have one of 
the finest looking display rooms of this 
kind in the Southeast. 





Rickenbacker Enters Seattle 


SEATTLE, Feb. 20.—L. W. Warner, 
pioneer automobile man of Seattle an- 
nounces the formation of a new distrib- 
uting organization to handle the Ricken- 
backer cars in the Northwest, to be 
known as the Rickenbacker Seattle com- 
pany. Associated with Mr. Warner, who 
will act as president of the concern, will 
be Paul R. Warner, vice-president, George 
Stoelting, secretary-treasurer, and Harry 
Chase as parts and service manager. 


Boston Trade Circles 
Report Many Changes 


BOSTON, Feb. 20.—Changes continue to 
take place in Boston automotive circles. 
Treasurer Harry A. Boneli of the Federal 
Motor Truck Company sold out his in- 
terest and resigned from the agency to 
accept a position with the Packard Motor 
Car Company of Boston in the wholesale 
division formerly directed by the late 
Irving H. Boles, who was killed on his 
way to Florida recently. 

As a result of the resignation of Mr. 
Boneli the Federal Motor Truck Company 
has established a branch in Cambridge 
to handle the Boston and Hastern Mas- 
sachusetts business, with headquarters 
at 233 Massachusetts Avenue. D. Earl 
Brackett, who has been with the Federal 
company for some years, has been made 
manager. 

George A. Pulsifer, for some years with 
the largest distributor in Boston, has 
just been added to the sales force of 
the Kissel] Motor Car Company of New 
England. The Haskell-Bouchard Com- 
pany, distributor for the Rollin Motor 
Car Company from its start until it 
stopped production, has taken on the 
Paige and Jewett as associate dealer for 
the Boston territory. 


Indianapolis Show Said 
To Be Finest in History 


Sales Open First Day and Dis- 
play Is “Buying Exhibit” 
Throughout Week 


INDIANAPOLIS, Feb. 20.—The _  In- 
dianapolis Automobile Show held under 
the auspices of the Indianapolis Auto- 
mobile Trade Association is considered 
the most successful in every respect of 
all automobile shows held in Indiana. 
It was a buying show and sales started 
the first night with the higher priced 
vehicles as well as the less expensive 
ones making actual sales. It has also 
been one of the greatest factors in mer- 
chandising meetings of dealers, some of 
which have been way ahead of former 
sales meetings in size, in results and in 
good merchandising propaganda and in- 
struction. 


Because of large distributing and 
branch organizations with headquarters 
in Indianapolis the affair was really a 
tri-state show with several very large 
groups of dealers here from [Illinois and 
Kentucky as well as from Indiana for 
sectional sales meetings. 


At the luncheon given by the Willys- 
Overland branch to the 400 visiting 
dealers and salesmen from the Overland 
organization of three states the prize 
winners among dealers and salesmen in 
the “Willys Derby” for October and 
November were announced and the mer- 
chandise prizes distributed. 





Ford Aids Dealers 


DETROIT, Feb. 20.—It was announceu 
today by officials of the Ford Motor Com- 
pany that the company will bill all Ford 
dealers for open cars at old prices to 
make up the loss on closed cars. This 
billing will be in effect only during the 
month of February and not until the 
entire loss has been made up. This 
makes it possible for some companies to 
gain and others to lose by the temporary 
billing plan. 


MeMahon Made Vice-President 


NEW YORK, Feb. 20.—At the annual 
meeting of the Commercial Investment 
Trust Corp., James H. McMahon, until 
recently vice-president of the General 
Motors Acceptance Corp., was elected a 
vice-president and William A. Read of 
Dillon, Read & Co. was elected to succeed 
E. G. Wilmer, of the same firm, as 4 
director. 


Chevrolet Output Greatest 

DETROIT, Feb. 20.—The Chevrolet 
Motor Company is now operating on the 
greatest monthly production schedule in 
its history, it has been announced by 
W. S. Knudsen, president. The ensine 
plant at Flint, Mich., it was stated, which 
has previously been making 2,100 motors 
daily has increased its hourly output to 
135 or 2,565 engines daily. 
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N.A.C.C. Expected to Act 
On N.A.D.A. Finance Plan 


Manufacturers Signify Inter. 
est in Points of Platform 
Adopted in Chicago 


NEW YORK, Feb. 20.—It is likely that 
directors of the National Automobile 
Chamber of Commerce, at their regular 
meeting March 3, will consider the plat- 
form on automobile financing recently 
laid down by the National Automobile 
Dealers’ Association in Chicago. Al- 
though Alfred Reeves, general manager, 
and many car company executives are 
out of the city, it is learned that the 
clear relation of several points in the 
platform to the finance methods being 
followed by manufacturers is recognized 
by them. 

These points include the elimination 
of all dealer endorsement of customer 
paper as a means of removing a legal 
contingent liability; the elimination of 
practices requiring the dealer to sign a 
separate repurchase agreement in con- 
nection with non-recourse paper; that 
the payment of subsidies by manufactur- 
ers to finance companies be immediately 
discontinued; that the dealer be allowed 
complete freedom in selecting the finance 
company with which he is to do busi- 
ness; and that the right of the manu- 
facturer to fix maximum cost of financ- 
ing be limited to permit the changing 
of the maximum legal interest rate, plus 
the cost of an adequate credit investi- 
gation and the maintenance of a diligent 
collection force plus a charge adequate 
to protect the finance company on non- 
recourse or the dealer on recourse paper; 
and that advertising characterized by un- 
warranted stress of low rates and low 
down payments be discontinued. 

It is recognized that these points, es- 
pecially as emphasized by the N. A. D. 
A., cannot be disregarded by car manu- 
facturers and that they are of particular 
interest to the special committee ap- 
pointed by the N. A. C. C. to survey the 
whole automobile financing and insur- 
ance field. 

A. R. Erskine, chairman of this com- 
mittee, is out of the country and the 
committee will not consider these points 
Officially until he returns. 





Gets Pontiae Distribution 

CHARLOTTE, N. C., Feb. 20—The 
Barnes-Young Motor Company of Char- 
lotte, organized by J. J. Barnes and E. M. 
Young, recently of Detroit, Mich., has 
been appointed distributor of Oakland 
and Pontiac cars for a large North Caro- 
lina and South Carolina territory by 
W. A. Sullivan of Charlotte, district sales 
manager for the Oakland Motor Car Com- 
pany. Mr. Barnes until recently was 
connected with the service department, 
advisory staff, of General Motors Cor- 
poration at Detroit, and Mr. Young was 


associated with the sales staff of the 
Same office. 
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“Motor to Church” 
Is Slogan 


MILWAUKEE, Feb. 20.—A direct 
hook-up between the automobile 
and church has been made by the 
Calvary Presbyterian Church of 
Milwaukee, which has planned a 
“Motor-to-Church Sunday” for Feb. 
28. Publicity given the enterprise 
in Milwaukee newspapers comes as 
a pleasant contrast to the usual 
ministerial publicity. “Get out your 
automobile and motor to Calvary” 
is the city-wide invitation extended 
by the pastor, Dr. James QOastler, 
who says: “We want every spare 
seat in every car filled, too, and 
we hope it will be necessary to 
make special parking provisions to 
take care of the rush of automo- 
biles. Farmers on the outskirts of 
the city and beyond will be espe- 
cially welcome, and they will find 
that the trip is no longer for them 
via automobile than it is for our 
church members in the city who > 
depend upon street car transporta- 
tion.” 











Hupp Report Shows Net 
Profit of $2,919,464 


DETROIT, Feb. 20.—The report of the 
Hupp Motor Car Corporation for the year 
ending December 31, 1925, shows a net 
profit of $2,919,464 after depreciation, 
federal taxes, new model expenses, etc. 


This is equivalent to $3.19 a share (par 
$10) earned on $9,138,090 common stock. 
This compares with $1,095,160, or $1.19 a 
share, in 1924. 


Total sales in 1925 amounted to $43,- 
847,198, as compared to $32,320,706 in 


1924 and $38,013,014 in 1923 and $34,122,- 
847 in 1922. 
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Rubber Exchange Opens 


NEW YORK, Feb. 20.—The Rubber Ex- 
change of New York, Inc., opened for 
trading this week at 31 William St. 
Membership of 250 was reported by Presi- 
dent Francis R. Henderson, who added 
that this was the first market in the 
world to be devoted exclusively to rub- 
ber. The unit of trading was announced 
as 2% tons, with deliveries in all of the 
twelve months, the same procedure as is 


followed on the New York Cotton Ex- 
change. 


Will Open New Speedway 

ATLANTIC CITY, Feb. 20.—A new au- 
tomobile speedway will open here with 
a program of races May 1. The project 
is backed by important financial inter- 
ests and will be managed by Paul C. 
Pommer, former secretary of the contest 
board of the American Automobile As- 
sociation. Ralph De Palma has sailed 
for Europe with a view to obtaining 
foreign entries. 


Toledo Show Breaks All 


Records for Attendance 


Sales Total 653 During Week, 
Setting New Marks for 
Business Volume 


TOLEDO, Feb. 20.—Toledo’s 18th an- 
nual automobile show broke all records 
for attendance and car sales. Turnstiles 
indicated that more than 65,000 persons 
attended the show in the five evenings 
it was open, as compared to 63,000 for 
last year, when the show ran six days. 
Wednesday evening the attendance hit 
15,000. 

Sales of cars reported totaled 653, in- 
dicating that it was the best sales event 
the dealers in Toledo have ever held. 
Members of the Toledo Automotive 
Trades Association, under auspices of: 
which the show was staged, held a pre- 
liminary meeting for all salesmen and 
made an intensive drive to make ad- 
vantageous use of the public interest in 
the showings. 

This year the dealers had 80,000 
square feet in the heart of the downtown 
district, using the upper three floors of 
the Civic Center garage. The public was 
given almost a mile of display, and at 
no time did the show present the jammed 
conditions prevalent in other years. 

There were 39 lines of passenger cars 
and about 15 truck displays in addition 
to a large allotment of accessories. 


Anderson, Ind., Show Held 


ANDERSON, Ind., Feb. 20.—The an- 
nual show of the Anderson Automobile 
Dealers Association, was given in the 
new factory building of the Remy Elec- 
tric Company. The original dates se- 
lected were for the last of February or 
first week of March, but it developed 
that no satisfactory building was avail- 
able. The large floor space, 250 by 520. 
furnished ideal quarters and while the 
time for preparation was necessarily 
limited, the show was a great success. 





A, E. A. Issues Catalog “C” 


CHICAGO, Feb. 20.—Issue has been 
made of Catalog “C” by the Automotive 
Equipment Association. The new book 
contains 689 pages and is furnished with 
a cross-index by commodities and by 
manufacturers. The book is arranged, as 
far as possible, by commodities. It is 
the third edition of the Universal Cata- 
log, and many complimentary letters 
have been received at the offices of the 
association here from various members 
of the association who have received the 
book. 

Takes Stutz Distribution 

SPRINGFIELD, Mass., Feb. 20.—The 
H. M. Parker Co. has been appointed 
Stutz distributor for Western Massachu- 
setts, with sales headquarters in Spring- 
field. Harold M. Parker heads the newly 
organized concern. 
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Employment in Toledo 
Above Average Figure 


Gain Is Expected to Continue 
At Least Until May—Willys 
Schedule Enlarged 


TOLEDO, Feb. 20.—Employment in To- 
ledo automotive plants is above the av- 
erage mark for 1925 already, and indica- 
tions are that gains will continue till 
May. 

Last week there was a net gain of 897 
workers in 51 plants for a total of 26,- 
215 workers, as compared with 22,816 at 
the same time last year. Large gains 
have been shown each week since the 
beginning of the year. 

Increases are well spread out among 
several of the subsidiary automotive 
plants. 

John N. Willys, president of the Wil- 
lys-Overland Company, has announced a 
schedule of 1,000 cars a day for February 
and March. This will be increased to 
1,200 a day for April and 1,350 a day for 
May—the peak load. Plant improve- 
ments are going forward with expecta- 
tion that some of the aids to increased 
schedules will be ready in a few weeks. 

Credit conditions are good and the 
dealers in automobiles report that the 
farm trade is excellent this spring. 


Toledo Gets Many Prizes 


TOLEDO, Feb. 20.—Star salesmanship 
in the Willys- Overland organization 
which serves the territory of the Toledo 
branch is indicated by the fact that 10 
per cent of the 740 prizes of the Willys 
Derby came to this district. The prizes 
were distributed at a luncheon meeting 
at the Toledo club during the Toledo 
Automobile Show in a program in which 
L. G. Peed, general sales manager; R. L. 
Butler, branch manager, and L. J. Adams, 
his assistant, took part. 


Olds Dealer Chain Is 
Enlarged in Northwest 


PORTLAND, Ore., Feb. 20.—The addi- 
tion of three Oldsmobile dealers in his 
territory, making a chain of 28 through- 
out the state and in the Washington ter- 
ritory which he serves, was announced 
by Edward E. Cohen, president of the 
Oldsmobile Company of Oregon. 

The Oldsmobile franchise in Salem has 
been taken by the Capital Motors, of 
which Fred M. Powell is head. At Baker, 
Ore., Miller & Miller, under the manage- 
ment of T. H. Miller, has signed for the 
dealership. 

Otto Goswick, at Grants Pass, Ore., 
has taken the Olds dealership for that 
district. In addition to these branches 
Olds is now represented in other Oregon 
towns as follows: Eugene, Bend, Lake- 
view, Reedsport, Albany, Medford, Cor- 
vallis, Marshfield, Newberg, Roseburg, 
Klamath Falls, Pendleton, Astoria, Junc- 
tion City, Ashland, Burns and Redmond. 
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Fordney President of Ruggles 


SAGINAW, Mich., Feb. 20.—J. W. Ford- 
ney, formerly chairman of the Ways and 
Means Committee of the House of Rep- 
resentatives, who has been a director of 
the Ruggles Motor Truck Co. for the last 
two years, was elected president of the 
company at a meeting of the board of 
directors recently. The following direc- 
tors were elected for 1926: J. W. Ford- 
ney, A. E. Sleeper, C. T. Kerry, John 
Ryan, F. W. Ruggles, W. C. Hill, M. N. 
Brady, J. W. Symons, H. R. Wickes, C. W. 
Stiver, E. L. Smith and R. J. Goldie. 


First Ajax Trainload Leaves 


MILWAUKEE, Feb. 20.—The first solid 
trainload of Ajax sixes for one destina- 
tion has left the plant in Racine bound 
for Cleveland, O. There were 25 freight 
cars in the train, each containing four 
Ajax cars, or a total of 100 machines. 
The shipment was the first 100-car load- 
ing ever sent out from the Ajax plant. 
Within the next few weeks, however, 
many of these 100-car shipments will be 
made, the next being scheduled for Min- 
neapolis. 


Grant Meets Chevrolet 
Dealers of Northwest 


PORTLAND, Ore., Feb. 20.—R. H. 
Grant, vice-president and general sales 
manager of the Chevrolet Motor Co., his 
entire executive staff and F. N. Coates, 
regional sales manager, general super- 
visor of sales on the Pacific Coast, met 
with the 400 dealers from Oregon, Wash- 
ington, Idaho and a part of Montana for 
a four-day sales congress here. 

The program included a series of 
meetings, culminating with a banquet at 
the Multnomah Hotel. Great satisfac- 
tion with the progress made by the Pa- 
cific Northwest organization during 1925 
was expressed by C. E. Dawson of De- 
troit, who acted as toastmaster, and 
prophesied greater achievements during 
1926. 

Grant presented the main theme of the 
evening, explaining to the assembled 
dealers the factory sales, dealer and 
financial policies. “Business conditions 
were never brighter, particularly for the 
automotive industry,” says Grant. “We 
expect the Pacific Coast to absorb more 
of our cars this year than it did last, 
when it took more than 10 per cent of 
the entire production of the world.” 





Hudson Distributor Expands 

SPRINGFIELD, Mass., Feb. 20.—J. S. 
Harrington, Inc., Hudson and Bssex dis- 
tributor, held the formal opening of its 
new showroom this week. The estab- 
lishment is one of the largest in the east, 
devoted to this line of cars. In addition 
to the large saleroom there are offices 
for the president, sales manager, whole- 
sale manager, sales promotion and ad- 
vertising manager and a business office. 
This building was demanded to keep pace 
with one of the most rapidly growing 
wholesale and retail automobile estab- 
lishments in this section. 


General Motors January 


Sales Double 1925 Mark 


Dealer Volume in 1926 Is 53.,- 
721 Vehicles Compared to 
25,593 Last Year 


NEW YORK, Feb. 20.—General Motors 
Corp. sales by dealers to users and by 
the manufacturing divisions to dealers 
more than doubled in January over the 
first month in 1925. 

Sales by dealers to users were 53,721 
cars and trucks, compared with 25,593 in 
the previous January. Car and truck 
sales to dealers by the manufacturing di- 
visions were 76,238, against 30,642. 

Sales by dealers to users also exceeded 
February of 1925, and divisions’ sales to 
dealers exceeded both February and 
March. 

The following table includes passenger 
car and truck sales in the United States 
and Canada and overseas by Chevrolet, 
Oldsmobile, Oakland, Buick and Cadillac 
divisions: 

Dealers’ Sales to Users 








1926 1925 1924 
January ............ 53,721 25,593 33,574 
February 59,579 50,007 
March 70,594 57,205 

Divisions’ Sales to Dealers 

1926 1925 1924 
January ..........-.. 76,238 30,642 61,398 
SD ccctntncen  antineniaiaint 49,146 78,668 
March 75,527 75,484 





Peek Goes to Houston 


HOUSTON, Tex., Feb. 20.—R. W. Peek, 
formerly connected with the Chevrolet 
branch at Dallas, has come here to take 
over the wholesale activities of the Chev- 
rolet company in this district. He will 
look after the distribution of the Chev- 
rolet cars in south Texas. His head- 
quarters will be with the Central Chev- 
rolet Company. 


Shows Boost Car Titles 
111 Per Cent in Illinois 


CHICAGO, Feb. 20.—The influence of 
the show season on the registration of 
new passenger cars is reflected in the 
showing made in Illinois during Janu- 
ary, where a gain of 111 per cent in 
total, as compared with December, was 
recorded. All price divisions were UDP, 
the greatest advance taking place in the 
low-priced group (excluding Fords), with 
a jump of 174 per cent. Medium-priced 
cars scored a gain of 147 per cent; high- 
priced vehicles were up 66 per cent, 
while Fords were 46 per cent ahead of 
December. 

Following are the detailed figures for 


the first month of 1926: 

Low priced, 

excluding 
Fords 
3,093 


Total 
14,271 


Fords 
3,317 


Medium High* 
6,846 1,015 





* Includes miscellaneous cars not named. 


The foregoing statistics were compiled hoe 
figures furnished to MOTOR AGE by Rebinson: 
Advertising Service, Springfield, Ill. 


Motor Age 
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Pierce-Arrow Net Income QO VERLAND SHO W LUNCHEON 


More Than Doubles 1924 


Profit Jumps » hem $751,060 in 
Previous Year to $1,629,- 
781 in 1925 





NEW YORK, Feb. 20.—Pierce-Arrow 
Motor Car Co. net income for the year 
ended December 31 more than doubled 
that of 1924, increasing from $751,060 or 
$6.25 a share on 8 per cent preferred to 
$1,629,781 equivalent after dividends on 
prior preference stock to $15.46 a share 
earned on $10,000,000 8 per cent cumula- 
tive preferred on which dividends have 
not been paid since March 21. 


Allowing for only the regular annual 
8 per cent dividend on the preferred, the 
balance is equivalent to $2.26 a share 
on 328,750 no par common outstanding 
after conversion of prior preference 
stock. 


The consolidated income account of 
Pierce-Arrow Motor Car Co. and Pierce- 
Arrow Truck Sales Corp. shows manu- 
facturing profit, after providing for de- 
preciation, as $2,152,078 for 1925 against 
$1,155,584 for 1924 and $952,564 for 1923, 
the previous banner year of the industry. 


Surplus as of December 31 was $1,546,- 
023 compared with $625,060 and $278,212. 
Current assets of $12,751,671 included $2,- 
099,805 cash and current liabilities were 
$2,199,268. 


Pierce-Arrow Motor Car Co. has pur- 
chased $249,000 of its 8 per cent de- 
bentures in anticipating of sinking fund 
requirements due April 1 and has in- 
creased its investment in the Pierce-Ar- 
row Finance Corp. by $250,000 to $875,- 
000. The company is well equipped to 
meet any necessary increase in produc- 
tion this year with working capital $6,- 
602,000 in excess of outstanding 8 per 
cent debentures. 


New Paige-Jewett Dealers 


DETROIT, Feb. 20.—The Paige-Detroit 
Motor Car Company has appointed new 
dealers as follows: 


Hooten & Johnson, Columbus, Ga., Page 
and Villareal, Key West, Fla., White and 
Walker, Albany, Ga., Paige-Jewett Sales, 
Regina, Sask., Oscar Jensen, Deer Lodge, 
Mont., Patterson Motor Sales, Yale, Okla., 
Kings Garage, Jellico, Tenn., Harrison 
Camp, New Berlin, N. -Y., Braidwood 
Paige & Jewett Company, Braidwood, IIl., 
Neil Jorgenson, Elwood, Ill., Oberlin Auto 
Sales, Lemont, Ill., W. C. Reed, Lockport, 
Ill, Guy Hagar, Argyle, Wis., Irving W. 
Volkmann, Iron Ridge, Wis. 

W. R. Sturgeon, La Mesa, Cal., Voor- 
hees Motor Co., Maricopa, Cal., Decamp 
& Ellis, Ocala, Fla. Hendrick Motor Co., 
St. Augustine, Fla., Votava Motor Sales, 
3831 Ogden Ave., Chicago, Marquardt- 
Schmucker Co., 845 Madison St., Oak Park, 
fll, White & Flathers, Redwood Falls, 
Minn.. Rutherfordton Auto Company, 
Rutherfordton, N. C., W. Y. Wilkins, 
Tyron, N. C., Theodore J. Ruether, Dead- 
wood, S. D., C. J. Bowell, Edgemont, S. D., 
E. W. Holler, Newell, S. D., England Motor 
Co., New Tazewell, Tenn., John J. Herman, 


Spencer, Wis., Dayne E. Morrison, Strat- 
ford, Wis. 


Victory Motor Sales Co., Oakland, Cal., 


Mebruary 25, 1926 





Hundreds of Wi illys-Overland dealers attended the luncheon in the Hotel La Salle 
during the Chicago Automobile Show 


Fred Kiester, Ligonier, Ind., Central-eGar- 
age, Urbana, Ind. S. W. King, Austin, 
Minn., Paige-Jewett Sales Co., Winona, 
Minn., Raymond McCombs, Caledonia, 
N. Y., D. A. Beany, Spencerport, N. Y., 
Minot Motor Co., Minot, N. D., Hyde Motor 
Sales Co., Webster, S. D., Caylor-Spauld- 
ing Motor Company, Clarendon, Va., Sun- 
set Auto Sales Co.,- Ellensburg, Wash., 
Smedley Garage Co., Nelson, B. C., H. C. 
New Motor Co., Goodland, Kas., Paige- 
Jewett Sales Co., Bowling Green, Ky., 
G. C. Merill Sales & Service, Bridgeboro, 
N. J., McCloud River Lumber Co., Mc- 
Cloud, Cal, F. I. Redick, Knightstown, 
Ind. 


Olds Enters Dallas 


DALLAS, Tex., Feb. 20.—The organi- 
zation of the Dallas Oldsmobile com- 
pany and the naming of A. L. Cobb as 
head of the concern was announced 
by Frank Williams, branch manager for 
the Olds Motor Works here. The new 
company has established headquarters at 
2219 Commerce street and is now lining 
up Olds dealers in the territory with a 
view of pushing Oldsmobile sales. 


Schultz Joins Willys 


ST. LOUIS, Feb. 20—Al. W. Schultz 
has been named manager of the used 
car department of the Willys-Overland 
factory branch here. Schultz, who 
formerly operated an automobile estab- 
lishment of his own, was used car man- 
ager for the South Side Buick Auto Co. 
and later for the Kuhs-Buick Co. The 
Willys-Overland used car department has 
been re-established at the company’s 
main quarters here, 23rd and Locust 
streets. 


Frymire Takes on Chevrolet 


MONMOUTH, Ill., Feb. 20—Alden B. 
Frymire has been appointed distributer 
of the Chevrolet car in this territory and 
has leased the Disney building as a sales 
agency and service station. A number 
of alterations will be made, including 
a new front and side entrance instead 
of the one in front. Frymire has been 
distributer of the Studebaker car for 
several years. He plans to retain this 
car and will maintain this agency for 
the time being in the old location. 


Many Farmers Attend 
Springfield, Ill., Show 


SPRINGFIELD, Ill., Feb. 20.—Spring- 
field’s annual automobile show, held in 
the spacious state arsenal, was an over- 
whelming success. Large crowds at- 
tended each day, climaxing with the 
final day when there was a huge attend- 
ance of farmers who are evidently after 
a new car this year, now that corn 
quotations seem to be advancing. The 
20 dealers of the capital city, presented 
65 of the latest models for public inspec- 
tion. The cars appeared to the best 
possible advantage, due to the lighting 
effects and the artistic decorations. The 
gay lanterns that were suspended from 
the ceiling, came from China and the 
decorative scheme resembled a picture of 
the Orient. 

Due to the large attendance and in- 
terest displayed, the annual show is re- 
garded .as invaluable in stimulating 
spring business, and numerous prospects 
have been lined up by the various ex- 
hibitors from whom they hope to obtain 
orders in the near future. Ideal weather 
conditions during the show helped ma- 
terially in promoting the patronage and 
in making this year’s show one of the 
most successful in the history of the 
Springfield dealers’ association. 


(ee ae 


Joins Willys Sales Force 


EVANSVILLE, Ind., Feb. 15.— Ray 
Brooks, formerly with the Evansville 
Auto Exchange, Hudson-Essex dealer, 
has been engaged as retail salesman by 
the Bennighof-Nolan company, Willys- 
Knight and Overland distributor and 
dealer. 


Mark A. Smith Advanced 


CHICAGO, Feb. 20.—The Yellow Manu- 
facturing Sales Corporation announces 
the advancement of Mark A. Smith, for- 
merly district representative in Phila- 
delphia, to the position of assistant sales 
manager of the motor coach division. In 
his new capacity Mr. Smith will super- 


vise sales activities of the various dis- 


trict representatives. 
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British Car Makers Have 
Good Business in 1925 


Light Automobiles Priced 
Around $1,000 Lead Market 
With $100,000,000 Turnover 


NEW YORK, Feb. 20.—According to a 
dispatch in the Wall Street Journal, 
British automobile manufacturers en- 
joyed good sales in 1925, but price cut- 
ting and heavy overhead reduced profits 
to an average of 7 per cent. It is esti- 
mated that 30 to 40 per cent more cars 
were sold than in 1924. Traders look 
forward to a wider market this year 
as there is still a wide gap between the 
one car to 80 inhabitants in Britain and 
the one to six in America. 


Light cars priced around $1,000 lead 
the market and account for 90,000 of the 
100,000 cars sold last year, a turnover 
of some $100,000,000. 


British motorists put cheap running 
costs before cheap initial costs. An 
American car of twice the h. p. and 
accommodations of the British light car 
can be bought for about the same money 
but running expenses and tax of the light 
car are half of those of the American. 


The 1925 import figures show an in- 
crease of 24,975 imported cars and chas- 
sis over 1924, largely due to the rush to 
import before the 3331/3 per cent Mc- 
Kenna duties. 


A healthy feature of British motor 
manufacture is increase in exports of 
13,392 cars and chassis over 1924. It was 
generally supposed that prices would be 
raised when the McKenna duties were 
reimposed but they have been cut. 


January 20% Ahead of 


Last Year in Louisville 


LOUISVILLE, Feb. 20.—The majority 
of new car dealers are well satisfied with 
the January record of new ears sold. 
Recent price reductions stimulated busi- 
ness to some extent and while sales 
made during the month were slightly 
less than December, when a Christmas 
gift campaign enabled dealers to place 
many extra cars, records for January 
show an increase of approximately 20 
per cent over the same month of last 
year. 


Dealers expectations for the first half 
of this year are very optimistic. With 
cars selling at the lowest prices in his- 
tory but one serious handicap remains 
and that is the used car problem, which 
has been the dealers chief worry for 
years. However, the strenuous efforts 
made during 1925 to take in used cars at 
their proper resale value, is easing this 
phase of the dealer problem slightly. 
Used cars are moving slowly with stocks 
reasonably low. 


General business conditions are show- 
ing improvement after the lull in buying 
which always follows Christmas. , 
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Howard W. Norman Wins A. E. A. 
Christmas Story Prize 








CHICAGO, Feb. 20.—Howard W. Nor- 
man of the Acme Service and Supply 
Company, 83 Commercial Street, Bath, 
Me., has been awarded first prize of $50 
for the best Christmas experience story 
submitted in the contest promoted by the 
Automotive Equipment Association. 


Mr. Howard’s winning story follows: 

“Christmas at our store three years 
ago meant nothing more than a holiday 
that broke up. the regular routine until 
the trade papers suggested selling auto- 
mobiles and supplies as ideal Christmas 
gifts. 

“At this time of the year, the auto- 
mobile supply business is quite slack, 
giving plenty of time to clean up, dec- 
orate the store, dress windows and show- 
cases, think up ads and talk ‘Buying— 
Something for the Car for Christmas.’ 

“As we are located in Maine, it did not 
take long to find a Christmas tree suit- 
able for the show-window and plenty of 
bright trimmings at Woolworths. Next 
an imitation chimmey was built from 
rough boards and covered with red brick 
tissue furnished by our kind jobber. 
When completed and dressed, it was the 
most attractive window display in town. 
Besides creating public interest in the 
store and bringing in many Christmas 
buyers, the local paper gave a good 
write-up tor an auto supply store to be 
mdvertising Christmas presents seemed 
out of the ordinary. 

“Inside the store we moved the spring 
rack, tin rack, ete. to make room for a 
lony ‘“L’ shaped table, which was dec- 
orated and sectioned into price depart- 
ments, starting with 5 cents, 10 cents, 25 
ceats, 50 cents, etc., and everything that 
wis not where the Christmas eye could 
readily see, was brought out and placed 
in its proper price section. We found 


hanuvreas of articles throughout the 
shelves, drawers, cabinets, that filled to 
capacity the table, with a dandy variety 
fur shoppers to pick from. They could 
see the different things we offered for 
$t.0v, $2.00, ete. for an auto supply 
store’s prices seem high sometimes. 
Here, for instance, the customer buying 
@® mulror was allowed a chance to com- 
pare it in the different sections: 75 cents, 
$1, $1.25, $2, $3.50, etc. 

“We placed slow-moving stock in a 
price section below its ordinary selling 
price. This actually sold a large percent- 
age of our older stock. 

“Beforehand we filled in and enlarged 
our stock of articles such as make good 
Christmas gifts: Cigar lighters, ash trays, 
vases, mirrors, stop lights, trouble lights, 
heaters, tire gages, etc. 

“We started advertising just before the 
other stores about Christmas presents, 
stating that all packages would be 
wrapped in holly paper ready for the 
tree, also that we were to give away 
paper aeroplanes, telephone directories, 
bloiters, road maps and gasoline sticks, 
belug open every evening the week be- 
fore Christmas to accommodate shoppers 
to a House of a Thousand Gifts that fit 
your Car and pocket-book. 

“School boys and girls found no trouble 
finuung something for their Dad’s car. 
Wives and sweethearts had no difficulty, 
while the men found variety with extra 
value, good service and an unhurried 
courteous treatment that is sometimes 
lacking during the busy season. 

“We were very gratified with the re- 
sults of our efforts and were obliged to 
re-order many times on items that ordi- 
narily move slowly. Besides the profit 
and turnover which were extra, we are 
now permanently on the Christmas buy- 
er’s list every year.’”’ 








Harrisburg Holds Show 


HARRISBURG, Pa., Feb. 20.—Harris- 
bure’s sixteenth annual automobile show 
proved to be the most successful event 
in the history of its sponsors, the Auto- 
mobile Dealers’ Association of Harris- 
burg. The dealers this year prepared 
to handle big crowds but the throngs 
at the Emerson-Brantingham building 
exceeded the expectations of even the 
most sanguine and each day saw an in- 
crease in the number of visitors over the 
same day last year. 


Holds Trouble Shooting School 
ST. LOUIS, Feb. 20.—Nelson Motor 


‘Car Maintenance Co. has been conduct- 


ing a school for trouble men to train 
them in the knack of judging quickly 
the trouble with an automobile stalled 
on the road. They are taught with black- 
board the wiring diagrams of various 
makes of automobiles, the construction 
and dismantling of vacuum tanks, how 
to remedy troubles in four-wheel brakes, 
carburetors, clutches and other things 
which can be readily remedied on the 
road. 


Fritz Now Manages All 7 


Moon St. Louis Branches 


ST. LOUIS, Feb. 20.—Moon Motor Car 
Co. announces changes in personnel as 
follows: 

Carl G. Fritz, formerly sales manager, 
city sales division, has been appointed 
general manager of all St. Louis Moon 
branches, in charge of wholesale and re- 
tail sales as well as the used car depart- 
ment of the company in St. Louis. 

Ralph Moberly, recently named man- 
ager of the Lafayette and Grand branch, 
now occupies the position formerly held 
by Mr. Fritz. 

William C. Fritz, formerly manager, E. 
St. Louis, Ill, branch of the company is 
now manager of the Lafayette and Grand 
branch. 

O. C. Smith has been appointed office 
manager in charge of credits of the city 
sales division and Ed O’Brien has been 
named shop manager. 





Distributor Changes Name 
MILWAUKEE, Feb. 20.—The Krueger- 
Wilson Co. of this city, distributor for 
Kissel has changed its name to Krueger 
Motor Co. through amendment to the 
articles of incorporation. Headquarters 
will be continued at 499 Jefferson Street. 


Motor Age 








(mcm OO 


Ss, 


“ 


ar 


er, 
ted 
yon 
re- 
rt- 


an- 
ch, 
eld 


' is 
und 


fice 
ity 
een 


rer- 
for 
ger 
the 
fers 
eet. 


gé 





Paris Plans Two Shows 


Late in Fall of 1926 


Separate Exhibits Will Be 
Necessary Because of Lack 
of Sufficient Space 


PARIS, Feb. 6—(By mail)—Paris will 
hold two automobile exhibitions in the 
Grand Palais next Fall. From Oct. 7 
to 17 passenger cars, motorcycles, bi- 
cycles and accessories will be staged, and 
after an interval of six days the doors 
will be thrown open again—from Oct. 23 
to 31—for a truck, industrial engine and 
machine tool exhibition. 


The two shows are necessary because 
of the impossibility of securing sufficient 
space in a single hall for an exhibition 
uniting the entire automobile industry. 
The organizing committee has secured 
an option on the Grand Palais for five 
years and is about to spend one and a 
half million francs in improvements, thus 
indicating that the show will be annual 
until 1930. 


Last year, owing to difficulty in obtain- 
ing possession of the Grand Palais and 
the considered undesirability of other 
buildings, the French industry was de- 
prived of an automobile exhibition. In- 
dications are that the coming show will 
be of more than usual interest both from 
a technical and a commercial stand- 
point. There is an accumulation of two 
years’ experimental work and among 
the mechanical novelties will be an in- 
creased number of six-cylinder engines, 
commercially developed superchargers, 
improved transmissions and_ steering 
gears. 

American firms are expected to occupy 
a strong position in the coming French 
show. Applications for space have to 
be filed with the organizing committee 
not later than March 31 and positions 
are awarded by the drawing of lots. 
Under the new rules it is permissible to 
indicate the price of exhibits, but a uni- 
form size price card must be employed. 
Henry Cezanne is again Paris show 
manager. 


Sweden Has New Gear Set 


WASHINGTON, Feb. 20.—An automatic 
gear set for automobiles that will do 
away with all manual gear shifts and 
greatly simplify the art of driving, and a 
self-recording speedometer that will set- 
tle all arguments between supposed 
speeders and traffic officers are two of 
the latest Swedish inventions, the Auto- 
motive Division of the Department of 
Commerce is informed. The first con- 
trivance is reported to be the personal 
invention of Dr. Sven G. Wingquist. Ex- 
actly how it is constructed is still a 
secret but it has been inferred that the 
device utilizes both mechanical and 
hydraulic principles. The self-recording 
speedometer has been warmly recom- 
mended by the Swedish police. 


February 25, 1926 


Freeport, il, Holds Show 


FREEPORT, IIll., Feb. 20.—The annual 
show of the Freeport automobile dealers 
was held at the Masonic temple. No ad- 
mission fee was charged. Many of the 
models on exhibition at the Chicago show 
were obtained for the local attraction. 
Ten firms were represented with a dis- 
play of cars, while a number of others 
had accessory exhibits. The attendance 
was large each day, being limited to the 
capacity of the hall, and the dealers 
believe that they will be able to trace 
many prospects as a result of the exhi- 
bition. 








W illys-Overland Appoints 
New Used Car Manager 





H. H. Chalmers, who was recently ap- 
pointed used car manager of Willys- 


Overland, Toledo 








T-2 Yellow Knight Truck 
Will Be Sold Separately 


CHICAGO, Feb. 20.—A sales organiza- 
tion separate from the G. M. C. Division 
will be created to market the new T-2 
Yellow Knight one-ton truck, it is an- 
nounced by the Yellow Manufacturing 
Sales Corp. 

According to P. P. Emerson, president, 
this is a departure from the original 
plan to distribute the vehicle through the 
G. M. C. truck sales organization and 
was necessitated because of the coinci- 
dental placing on the market of the new 
line of “Big Brute” trucks. 

It is not the intention of the Yellow 
Manufacturing Sales management to ig- 
nore the existing G. M. C. branch dis- 
tributor and dealer organization but to 
secure additional retail outlets wherever 
this may be deemed advisable. The Yel- 
low Manufacturing Sales Corp. will use 
as a base of operations the. 33 G. M. C. 
factory-cwned branches throughout the 


country where separate wholesale and 
retail staffs will handle the marketing 
of the T-2 Yellow Knight truck. 


Principles of Barber Shop 
Applied to Grease Station 


Hydraulic Lifts and Turn- 
tables Used in Novel Plant 
in Dallas, Tex. 


DALLAS, Texas, Feb. 20.—‘“Why not 
apply the ideas of the modern tonsorial 
parlor to the filling station which makes 
a practice of washing and greasing 
cars?” thought the manager of one of 
the Magnolia Petroleum Stations here 
as he sat in a barber chair and was 
whirled here and there or adjusted to 
various heights to suit the convenience 
of the barber. 


The more the manager of the station 
thought of the idea the better he liked 
it and finally he decided to instal a 
hydraulic “chair” for automobiles at his 
station. The result is the first of the 
arrangements of its kind in the country 
for handling cars and making greasing 
and washing them a pleasure rather than 
a drudgery. 

With the innovation, an automobile to 
be oiled, washed or greased drives on a 
platform some 10 ft. long and 5 ft. wide 
at the curb level. By the manipulation 
of a lever the workman hoists the car 
to any height wanted and begins his 
work. Another lever causes the car to 
swing around at any desired angle. 


The station has found it can grease 
and oil a car when it is hoisted “shoulder 
or head high” in about half the time it 
required when the workman had to 
crawl about under the machine. The 
station also finds the work is done much 
better. The same thing applies to wash- 
ing cars. The workmen are able to get 
at the most difficult parts of the car with 
ease under the new plan. 


Hold “One-Line” Show 


ASHEVILLE, N. C., Feb. 20.—Addi- 
tional evidence that a “one-line” auto- 
mobile show can _ be _— successfully 
promoted was given here by the Ashe- 
ville Overland-Knight Corporation, which 
held a four-day show, with the result 
that “a substantial business” was done 
and high interest aroused in the Willys- 
Knight line. 


Canada Hudson Dealers Meet 


MONTREAL, Feb. 20.—Hudson-Essex 
dealers from all over Quebec and the 
Maritime Provinces conferred at the 
Windsor Hotel with the Legare Automo- 
bile & Supply Co., Ltd., Hudson-Essex 
distributors, to compare trade conditions, 
talk business and listen to addresses on 
business conditions by officials of the 
Hudson Motor Car Co. of Detroit. The 
speakers were Harry C. Moock, sales pro- 
motion manager; William A. James, ad- 
vertising manager, and Robert C. Som- 
merville, service expert. The speakers 
were introduced by J. O. Linteau, gen- 
eral manager of the Legare concern. 
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TRADE ASSOCIATION ACTIVITIES 


TIRE REDUCTION IS CRITICIZED 





St. Louis Dealer Report Heavy Stocks at 
Former Prices 

ST. LOUIS, Feb. 20.—The recent re- 
duction in the price of tires was the 
subject of criticism at a recent meeting 
of the Associated Tire Dealers of St. 
Louis. The reduction came unexpectedly 
and the tire dealers contend that if there 
was sufficient ground for the increase in 
tire prices last fall there was still a basis 
for maintaining prices at the level estab- 
lished before the reduction. 

It was stated that dealers had stocked 
up with tires at the old prices and so 
far nothing had been said or done with 
a view to protecting the retail men on 
their investment. 

A. P. Woehrle, treasurer of the local 
association and a member of the board 
of directors of N. T. D. A. said that at 
a recent meeting of the board in Chi- 
cago it was the prevailing opinion that 
dealers would be protected if a price cut 
was made. The next information that 
came was the notice of reduced prices. 

Woehrle said it was stated at the meet- 
ing that tire manufacturers were run- 
ning their plants at capacity and that 
purchases had not been as large aS was 
anticipated, therefore the reduction was 
made with a view to stimulating pur- 
chases by the dealers and the public. 

Standardization of tire sizes was also 
under discussion by the N. T. D. A. and 
Woehrle stated it was brought out that 
while three sizes of tires had been elim- 
inated, eight or ten sizes of balloon tires 
were placed on the market, a net result 
of an increase in the sizes and styles of 
tires. 

St. Louis Service 

Men Meet 


ST. LOUIS, Feb. 
20.—A plan for the 
co-operative sale of 
metal scrap to the 
highest bidder was 
accepted at a re- 
cent meeting of 
members of all di- 
visions of the Asso- 
ciated Automobile 
Service Companies 
of St. Louis. A 
committee to de- 
velop the plan is to 
be appointed by 
President Al Jage- 
mann. } 


also discussed at the meeting and the 
system was commended as being help- 
ful to the expert mechanics and an aid 
in improving or eliminating others. 

Amendments to the by-laws of the as- 
sociation providing for the organization 
of a separate division for each branch of 
the automobile repair trade as soon as 
the number of members in that brancna 
warranted it, was advocated. The asso- 
ciation now has a radiator and a battery 
division. Another amendment provides 
that each division shall have one director 
on the board of the association for each 
20 members or fraction thereof. 





< 
Rochester Garage Owners Elect 

ROCHESTER, N. Y., Feb. 20.—Frank 
Sherwood was re-elected president of the 
Rochester Garage Owners’ Association, 
Inc., at the annual meeting. Other offi- 
cers elected were Garfield Dancey, vice- 
president; William Bauer, treasurer; 
Charles W. Punch, secretary. Directors 
elected were John J. Scully, Arthur Al- 
derman, Robert Rand, Fred Hill and the 
officers. Plans for a general advertising 
campaign to instruct the public regard- 
ing the merits of the association garages 
are rapidly being completed. It is ex- 
pected the campaign will get under way 
within a month. 


Lowell Dealers Elect Officers 

LOWELL, Mass., Feb. 20.—Daniel E. 
McQuade was elected president of the 
Lowell Automobile Dealers’ Association 
at the meeting last night held at Fein- 
del’s Garage. Daniel O’Dea was chosen 
first vice-president and Arthur J. Cum- 
misky, second vice-president; Frederick 
Emerson, treasurer, and George R. Gar- 
mon, secretary. 


Stowe Will Lead N. Y. Car Merchants 





PONTIAC DEALERS ARE ORGANTZED 





Representatives of 17 Retail Firms Form 
New Group 

PONTIAC, Mich., Feb. 20.—Represen- 
tatives of 17 firms of this city retailing 
passenger cars and trucks have perfected 
plans for the organization of an Auto- 
mobile Dealers’ Association. 

The temporary officers are Emmet 
Paige, president; Edward B. Hodges, 
vice president; Wells Brown, secretary- 
treasurer; Barney W. Habel, C. F. Neph- 
ler and Frank S. Milward, directors. 

The temporary officers will act as a 
committee to perfect the organization 
plans which will be presented at the next 
meeting to be held in the immediate 
future. | 

The organization of the association 
was made possible by the Oakland Auto 
Club. A. Floyd Blakesly, former prose- 
cutor of Oakland County, was toast- 
master at the banquet. Geo. L. Simmons, 
Flint, and W. D. Edenburn, Detroit, 
president and manager of the Automo- 
tive Trade Association were speakers at 
the meeting. 





Charlotte Gives Up Show 


CHARLOTTE, N. C., Feb. 20.—The 
Charlotte Automotive Trade Association 
voted against holding its annual auto- 
mobile and radio show this year after 
several months of effort to obtain a 
building in which to hold the show. It 
was understood that the proposition of 
holding an Automotive Trade Week here 
will be discussed later by the dealers and 
distributors. The latter plan is now be- 
ing considered as a regular event. 





Austin, Tex., Deal- 
ers Meet 


AUSTIN, Tex., 
Feb. 20.—At the 
regular meeting of 
the Austin Auto- 
mobile Dealers’ As- 
sociation, J. T. 
Dimmond, head of 
the Midtex Motor 
company, was 
elected vice-presi- 
dent to succeed E. 
F. Young, recently 
made president of 
the organization. 
Joe Ellington of the 
Fromme Motor 





company, was 

As tentatively elected secretary- 
outlined it is in- Annual dinner of Automobile Merchant’s Association of New York treasurer. The 
tended to have the principal address 
successful bidder NEW YORK, Feb. 20.—George Stowe Cole of Hudson Motor Car Co. and C. B. Was made by W. A. 
call for the scrap, of the Reo Motor Car Co. of New York, Warren of Warren-Nash Co. were re- Williamson at San 
weight it in the Ine., formerly secretary-treasurer, 


presence of the 
member, to credit 
him and report the 
credit to the asso- 
ciation office. The 
proceeds for each 
member are to be 
credited to him on 
his monthly dues, 
following the sys- 
tem of the Ben 
Franklin Club, an 
employing printers 
in St. Louis. 

Flat rate 
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was 


was 
elected president of the board of direc- 
tors of the Automobile Merchants Asso- 
ciation of New York, Inc. H. L. Stratton 
of Stratton-Bliss Co. is first vice-presi- 
dent, H. Happersberg of the Garford 
Motor Truck Co. of Long Island City 
continues as second vice-president and 
John B. Hulett of Chandler Motor Car 
Co. is secretary-treasurer. 

New members of the board include 
W. L. Masten of Willys-Overland, Inc., 
A. G. Southworth of Buick Motor Co., 
and Inglis M. Uppercu of Uppercu Cadil- 
lac Corp. Mr. Stowe, Mr. Happersberg, 
C. H. Larson of Cutting-Larson Co., R. C. 


elected directors. 

William L. Colt of Colt-Stewart Co., 
retiring president, presided at the annual 
dinner at Hotel Plaza. George A. Gra- 
ham, vice-president Chandler Motor Co., 
described changes in selling methods in 
the last 17 years. 

The association membership in 1925 
increased 41 individuals and now in- 
cludes representatives of 147 organiza- 
tions. The $26,000 surplus on Decem- 
ber 31 was a gain of one-third over the 
surplus the previous year. 

H. G. Bragg was complimented fre- 
quently at the dinner for his efficient 
work as general manager. 


Antonio, vice-pres- 
ident and manager 
of the Texas Auto- 
mobile Dealers’ ASs- 
sociation. He de- 
clared he had just 
completed a tour 
of the state calling 
on members of the 
state organization 
and found the 
dealers highly oOp- 
timistic, believing 
that the business 
for 1926 will ex- 
ceed that of 1925. 


Motor Age 








Twin Cities Show Called 
Greatest Held in District 


Attendance at Branch Meet- 
ings of Dealers Is More 
Enthusiastic Than Ever 


MINNEAPOLIS, Feb. 20—In_ every 
respect the Twin City Automobile show, 
which closed after a run of seven days, 
was better than any previous show under 
auspices of the Minneapolis Automobile 
Trade Association, managed by Harry E. 
Wilcox. As usual, the exhibition was in 
the Overland building, St. Paul, Minn. 


In attendance, sales, new prospects, 
financial outlook, the show marked a 
new era in the Northwest. Attendance 
at the various branch meetings of deal- 
ers Was unusual in enthusiasm, as well 
as the various trade association gather- 
ings and the various meetings addressed 
by A. R. Kroh and H. D. Bullock of the 
N. A. D. A. 


The arrangement of the show spaces, 
the decorations, arrangements of dealer 
booths and display of cars and acces- 
sories, as well as that of various indus- 
tries of the two cities, was the best to 
date. 


At nearly all the branch dealer meet- 
ings bankers were present to tell of the 
general business outlook for the year, 
and they were all optimistic. Among 
these branch meetings were those of the 
Velie Motors Corporation, Willys-Over- 
land Co., Buick, Oakland, Nash, Hup- 
mobile, Ajax, Studebaker, Dodge Broth- 
ers, Chevrolet, Chrysler, Paige-Jewett 
and Graham trucks. 


Navy Finesse Goede for 74 
Packard Airplane Engines 


WASHINGTON, Feb. 20—The Navy 
Department has placed a contract with 
the Packard Company for 74 new airplane 
engines which the department declares 
to be “one of the smoothest running, 
most dependable, high-powered, light- 
weight engines in existence today.” 
Described as a long advance over the 
Liberty motor, to the development of 
which the Packard company was an out- 
standing contributor, the Navy announce- 
ment said, “it develops half again as 
much power as the Liberty when sub- 
jected to tests that have in the past 
rendered Liberty engines unfit for 
further running.” 


The new motor develops 200 more 
horsepower and weighs 150 pounds less 
than the Liberty motor. Designed as a 
450-horsepower engine at 1,800 revolu- 
tions a minute, it developed during a 50- 
hour test with throttle wide open, 600 
horsepower at 2,500 reveolutions a min- 
ute. It is designed to operate in vertical 
Dosition, driving the propeller directly, 
or in the same position driving it through 

reduction gearing. 
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Overland Promotes Henry 


ST. LOUIS, Feb. 20.—Harry R. Henry 
has been appointed city manager of the 
Willys-Overland branch in St. Louis. He 
will have charge of the supervision of 
the sales operations of the branch in 
the metropolitan St. Louis district which 
includes St. Louis, St. Louis County and 
East St. Louis. Henry was connected 
with Willys-Overland sales here while 
the Overland Company headed by T. L. 
Hausmann was the St. Louis distributor, 
before the factory branch was estab- 
lished. Since then his most recent work 
has been in charge of branch sales at 
Toledo, Ohio. 


Plan to Make Ethyl Gas 


NEW YORK, Feb. 20.—The Ethyl Gaso- 
lene Corp. plans to resume the sale of 
ethylized gasoline as soon as regulations 
covering the ethylization process can be 
worked out in co-operation with the Sur- 
geon General of the United States, whose 
special committee recently reported that 
under proper safeguards this product 
was not a menace to public health. The 
company virtually suspended operations 
pending the investigation by the commit- 
tee. 


Studebaker Branch Bought 


INDIANAPOLIS, Feb. 20.—The Indian- 
apolis Studebaker branch has. been 
bought by Robert S. Armacoast and 
Hubbard Harmon, who will conduct the 
retail and wholesale Studebaker business 
from the old location under the name of 
the Armacoast Automobile Corporation. 
Mr. Armacoast has conducted a Stude- 
baker distributing business in Cincinnati 
under the same firm name, and Hubbard 
Harmon who shares in the ownership 
and management of the concern, also 
was a former Studebaker dealer in 
Uniontown, Pa., and identified with 
Studebaker interests at Cleveland. 


Dunwoody Is Made Sales 
Executive of Gardner Co. 


C. L. Freeman, Chief Engi- 
neer, Also Is Elevated to 
Vice-Presidency of Firm 


ST. LOUIS, Feb. 20.—Gardner Motor 
Car Co. has announced the election of 
Halsey Dunwoody and C. L. Freeman as 
vice presidents of the firm. Dunwoody 
will be in charge of sales and Freeman, 
chief engineer of the company, will con- 
tinue in charge of production. 

Dunwoody has been in business in 
Paris for many years and during the 
war was a colonel in the air service of 
the United States Army in charge of sup- 
plies. He was awarded a distinguished 
service medal for his war work. 

The Gardner company did not build 
an open car during January and for the 
greater part of February its production 
was 100 per cent closed cars. However, 
it is now beginning to produce some 
phaeton models which are needed for ex- 
port. It is stated the company’s produc- 
tion on six cylinder cars is just a bit 
above normal while on eights the supply 
is not nearly equal to the demand. 

Production is not up to capacity as 
yet, for the factory was closed down for 
some time for inventory taking, and since 
the resumption of activities not sufficient 
time has elapsed to reach full strength. 


Milani Has Own Shop 


DETROIT, Feb. 20.—Ralph Milani, 
former head mechanic of the Wills Ste. 
Claire Branch in Detroit, has started in 
business for himself specializing in 
Wills Ste. Claire service. He is assisted 
by J. Labelle, who will have charge ot 
all brake repairs. 








Coming Motor Events 








Automobile Shows 


Feb. 27-Mar. 6 
Feb. 27-Mar. 6 


Johnstown, Pa 
Allentown, Pa 





























Wilmington, Del Mar. 1-4 
Evansville, Ind Mar. 2-6 
Springfield, Mass Mar. 1-6 
Sioux City, Ia Mar. 3-6 
Boston Mar. 6-12 
Ft. Worth, Tex Mar. 6-14 
Bethlehem, Pa Mar. 7-13 
Saginaw, Mich Mar. 10-13 





Detroit Mar. 29-Apr. 3 
(Second annual Motor Bus Show) 





Conventions 


Illinos Automotive Trade Association, 
sixth annual, Abraham Lincoln Hotel, 
Springfield, Ill., March 1-2. 

North Carolina Automotive Trade Associa- 


tion, annual, Winston-Salem, N. C., 
March 17. 


COMING FEATURES OF CHILTON 


May 6—MorTor Ace—Sales and Service Ref- 
erence Number. 


Texas Automotive Dealers’ Association, 
Tenth annual, Galvez Hotel, Galveston, 
Tex., May 12-13. 


Races 


Los Angeles, Cal 
Fresno, Cal 

Atlantic City, N. J 
Charlotte, N. C 
Indianapolis, Ind 

Altoona, Pennsylvania 
Laurel, Maryland 


Mar. 21, 1926 
April 15, 1926 
May 1, 1926 
May 10, 1926 
May 31, 1926 
June 12, 1926 
June 26, 1926 






































Salem, New Hampshire July 5, 1926 
Ttlantic City, N. J July 17, 1926 
Altoona, Pennsylvania Sept. 6, 1926 
Salem, New Hampshire Sept. 25, 1926 
Laurell, Maryland Oct. 9, 1926 
Atlantic City, N. J Oct. 23, 1926 





Charlotte, N. C 
Los Angeles, Cal 


Nov. 11, 1926 
Nov. 25, 1926 








CLASS JOURNAL PUBLICATIONS 


May—Automobile Trade Journal—Small 
Town Market Issue. 
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Prices and Weights of Current Passenger Car Models 


[ _aeanel 








SHIP, 
WT. PASS. BODY STYLE. PRICH 
AJAX 

108 in. W. B. 


2210 6-p Touring $865 
2410 5-p Sedan 995 
APPERSON “6” 
3100 5-p Phaeton $1,575 
3130 5-p Sp. Phaeton 1,650 
3145 4-p Coupe 2,060 
3570 6-p Sp. Sedan 2,100 
“ST. Rg’ 
3520 5-p Sp. Phaeton 1,995 
3750 4-p Coupe 2,450 
3790 5-p Sedan 2,595 
AUBURN 
64.44" 

_— 5-p Touring $1,145 
eaiatip 5-p Roadster 1,146 
aa tna Coupe 1,176 
einai 5-p Sedan 1,195 

“g-66” 
2850 4-p Sport-Roadster 1,395 
2860 6-p Touring 1,395 
atenis 3-p Coupe 1,446 
3020 5-p Brougham 1,495 
3070 5-p Sedan 1,695 
3070 ome Wanderer 1,745 
“8.88” 
3180 4-p Sport-Roadster 1,695 
3200 6-p Touring 1,695 
eieneeines 3-p Coupe 1,745 
3380 5-p Brougham 1,795 
3450 5-p Sedan 1,995 
3450 _~—Oi....... Wanderer 2,045 
37560 7-p Sedan 2,095 
BUICK “Standard’”’ 
2845 2-p Roadster $1,125 
2955 5-p Touring 1,150 
3020 2-p Coupe 1,195 
3150 5-p 2d. Sedan 1,195 
3110 4-p Coupe 1,276 
3230 5-p 4d. Sedan 1,295 
66 r”’ 
(120 in. W. B.) 
3350 2-p Roadster 1,250 
3615 56-p Touring 1,295 
3670 5-p 2 d. Sedan 1,395 
3765 5-p Sedan 1,495 
(128 in. W. B.) 
3570 4-p Sp. Roadster 1,495 
3635 5-p Sp. Touring 1,525 
3805 4-p Country Club a 765 
3855 4-p Coupe 1,795 
3940 5-p Brough. Sedan 1,926 
4025 7-p Sedan Re 
CADILLAC 
314” Standard Line 
(132 in. W. B.) 
4040 2-p Coupe $3,045 
4210 5-p Sedan ,19 
4315 7-p Sedan 3,295 
4110 5«p Brougham 2,995 
4380 7-p Imperial 3,435 
4115 4-p Victoria 3,095 
Custom Built 
(132 in.) 
4065 3-p Roadster 3,250 
(138 in. W. B.) 
4125 7-p Touring 3,250 
4100 5-p Phaeton 3,250 
4300 5-p Coupe 4,000 
4300 5-p Sedan 4,150 
4400 7-p Suburban 4,285 
4450 7-p Imperial 4,485 
CASE 
J. a. C. 
3260 3-p Roadster $1,840 
3290 5-p Touring 1,885 
3470 5-p Sp. Touring 2,160 
3640 5-p Sedan 2,590 
3650 5-p Brougham 2,590 
soy 
3950 7-p Touring 2,225 
4320 7-p Sedan 2,976 
CHANDLER “35” 
3090 2-p Roadster $1,695 
3085 5-p Sport Touring 1,645 
3233 7-p Touring 1,645 
3309 5-p Brougham 1,695 
3625 5-p Met. Sedan 1,895 
3498 6-p 20th C’y Sedan 1,590 
3694 7-p Sedan 1,995 
CHEVROLET 
“Superior” (Series K) 
1780 2-p Roadster $510 
1875 5-p Touring 510 
2030 2-p Utility Coupe 645 
2130 5-p Coach 645 
2216 5-p Sedan 735 
ws O65-Dp Landau Sedan 765 


CHRYSLER “FOUR” 
(108 in. W. B). 


sential 2-p Roadster $890 
2300 5-p Touring 845 
2405 2-p Club Coupe 895 
2610 5-p Coach 935 
2670 5-p Std. Sedan 995 





SHIP, 
WT. PASS. BODY STYLE. PRICE 


CHRYSLER (Continued) 


“Six”? (112%, in. W. B.) 
2805 4-p Roadster $1,625 
2785 5-p Phaeton 1,395 
2895 5-p Coach 1,445 
2935 4-p Coupe 1,795 
2995 5-p Brougham 1,865 
3060 5-p Sedan 1,695 
3085 5-p Imperial Sedan 1,995 
3090 5-p Crown Sedan 2,095 
Imperial 
(120 in. W. B.) 
sbiaiiain 4-p Roadster 2,885 
nsiteaniaas 5-p Phaeton 2,645 
easlainiis 6-p Sedan 3,395 
(127 in. W. B.) 
sins 4-p Coupe 3,195 
auntie 7-p Sedan 3,596 
a 7-p Sedan Lim. 3,695 
CLEVELAND “31” 
2415 5-p Touring $945 
2565 5-p Tour’g DeLuxe 1,025 
2520 3-p Coupe 1,035 
2695 5-p Sedan 1,090 
6643" 
2800 5-p Touring 1,145 
2915 3-p Coupe 1,225 
2975 5-p Sp. Touring 1,295 
3145 5-p Sedan 1,345 
3215 5-p Sedan DeLuxe 1,595 
3215 5-p Sport Sedan 1,625 
CUNNINGHAM 
“V6” 
4600 7-p Touring $6,650 
4500 4-p Sp. Touring 6,150 
4700 4-p Coupe 7,600 
5000 6-p Limousine 8,100 
DAGMAR 
g6.70"" 
3750 4-p Roadster $3,600 
3800 4-p Sp. Tourer 3,500 
3700 4-p Phaeton 3,600 
4200 4-p Petite Coupe 4,600 
4200 5-p Petite Sedan 2,540 
4500 4-p De Luxe Coupe 4,750 
4700 5-p Sedan 4,700 
4800 7-p Sedan 4,750 
6-60” 
3100 2-p Roadster 1,985 
3200 4-p Sp. Touring 1,985 
3150 5-p Touring 1,785 
3500 5-p Sedan 2,445 
DAVIS 
**92"" 
2660 4-p Roadster $1,495 
2915 5-p Legion. Tour. 1,495 
3000 5-p Sedan 1, 395 
3060 5-p Eamantet Sedan l, "195 
**93”"" 
2325 5-p Touring $1,285 
2500 5-p Sedan 1,285 
2450 3-p Coupe 1,285 
DIANA “St. 8” 
2995 6-p Roadster $1,695 
3100 5-p Phaeton 1,695 
3275 5-p De Luxe Sedan 1,995 
3160 5-p Cabriolet 1,995 
3170 5-p Sedan De Luxe 2,095 
3640 7-p Sedan (135 in, 
W. B.) 2,695 
DODGE BROTHERS 
2473 2-p Roadster $ 795 
2593 2-p Special Roadster 845 
2567 5-p Touring 795 
2695 5-p Spec. Touring 845 
2628 2-p Coupe ‘“B”’ 845 
2718 2-p Spec. Coupe ‘“*B’”’ 895 
2847 5-p “B”’ Sedan 895 
2848 5-p Spec. “B’? Sed. 945 
2970 5-p Spec. “‘A’’? Sed. 1,075 
DUESENBERG 
Straight ‘8’ 
3920 2-p Roadster Tt 
3970 4-p Roadster tT 
3700 5-p Phaeton $6,650 
3980 4-p Sp. Phaeton Tt 
4115 5-p Sedan Tt 
4500 7-p Sedan Tt 





tManufacturers do not quote 
list prices. 


DU PONT “—EH”’ 

3300 2-p Roadster $2,600 
3550 5-p Touring 2,600 
3800 7-p Touring 2,750 
3550 5-p Seana Sedan 3.400 
DURANT 

A-22 

2300 5-p Touring $ 730 
2380 6-p _—. Touring 805 
2450 4-p upe 826 
2480 4-p Spec. Coupe 875 
2650 5-p Sedan 880 
2710 5-p Spec, Sedan 995 





SHIP, ' 
WT. PASS. BODY STYLE. PRICE 
ELCAR 
$64.55"? 
2560 5-p Touring $1,095 
asiniiiais 4-p Roadster 1,295 
2900 5-p Coach 1,195 
detest 3-p Coupe 1,295 
2779 5-p Sedan 1,395 
$66.65” 
ae 5-p Touring 1,295 
widaiaiete 4-p Roadster 1,495 
2779 5-p Coach 1,395 
eens 3-p Coupe 1,495 
2900 5-p Sedan 1,595 
**g-81" 
mieten 4-p Roadster 2,315 
ene 7-p Touring 2,265 
3000 3-p Coupe Road. 2,195 
neenibe 4-p Coupe 2,095 
aieeene 5-p Sedan 2,265 
4050 7-p Sedan 2,765 
ESSEX 
2185 6-p Touring $766 
2395  5-p Coach 765 
FLINT 
**g0"" 
3325 4-p Sport Road, $1,945 
3245 5-p Touring 1,595 
3310 4-p Sp. Touring 1,945 
3245 4-p Coupe 2,045 
3595 5-p Sedan 2,195 
suena 7-p Sedan 2,395 
**g0"” 
—_— 4-p Roadster 1,395 
2715 5-p Touring 1,285 
snide 4-p Coupe Roadster 1,495 
2940 §-p Sedan 4d. 1,525 
2965 5-p Brougham 1,575 
“Jr. 6”’ 
enna 5-p Coach 1,085 
smeenene 5-p DeL. Coach 1,185 
FORD 
Without Starter and Dem. Rims 
1526 2-p Runabout $290 
1557 With — Tires 335 
1607 5-p Tou 310 
1640 With Balloon Tires 355 
With Starter and Dem. Rims 
1645 2-p Runabout 375 
1655 With Balloon Tires 400 
1728 5-p Touring 395 
738 With Balloon Tires 420 
1851 2-p Coupe 500 
1860 With , Tires 525 
1961 5-p Sedan, Tudor. 520 
1972 With Balloon Tires 545 
1994 5-p Sedan, Fordor 565 
2004 With Balloon Tires 625 
FRANKLIN 
611-A” 
2800 3-p Sport Road. $2,750 
2845 5-p Touring 2,635 
2965 3-p Coupe 2,700 
3175 5-p Sedan 3,090 
2900 2-p Sp. Coupe 3,150 
3080 5-p Sport Sedan 3,225 
3275 7-p Limousine 3,275 
3135 5-p Cabriolet 4,400 
eis 5-p Oxford Sedan 3,172 
GARDNER 
“gG-A” 
3150 5-p Touring $1,395 
3160 4-p Sp. Roadster 1,395 
3440 5-p Brougham 1,545 
3440 6-p Std. Sedan 1,595 
“g. A” 
3520 5-p Touring 1,795 
3480 4-p Sp. Roadster 1,795 
3740 5-p Brougham 1,895 
3580 4-p Cabriolet 2,095 
3730 5-p Imp. Sedan 2,095 
GRAY 
s6Q"? 
2055 5-p Sedan $845 
HERTZ 
“--1" 
seiiininiie 5-p Touring iin 
3800 5-p ——— ———ssstsés leis 
HUDSON 
“Super Six”’ 
3400 7-p Phaeton $1,200 
3385 5-p Coach 1,165 
3425 4-p Brougham 4d. 1,450 
3675 7-p Sedan 1,650 
HUPMOBILE 
“A” 

2620 5-p Touring $1,325 
2800 5-p Sedan 1,385 
‘*-2"" 

3135 5-p Touring 1,945 
3362 7-p Touring 2,045 
3295 4-p Coupe 2,34 
3410 5-p Sedan 2,345 
eannniiien 5-p Berline 2,445 





SHIP. 
WT. PASS. BODY STYLE. PRICB 


JEWETT 
“New Day” 

pilates 5-p Touring $1,095 
statins 5-p Sedan 995 
seme 5-p Sedan de Luxe 1,095 
JORDAN 

se” 
sisitiiiide 4-p Playboy Road, $1,695 
sienitaie 5-p Sedan 1,845 

Series “sa” 

3340 5-p Touring 2,275 
3625 5-p Brougham 2,575 
3525 5-p Sedan 2,675 
3470 7-p Sedan 2,925 
KISSEL 

*s55" 
3130 2-p Speedster $1,796 
eneinittn 2-p Sp’dster DeL. 2,085 
sees 4-p Speedster 1,895 
ne 4-p Sp’dster DeL. 2,185 
3530 2-p Enc. Speedster 2,085 
atenen 4-p Cc, eedster 2,185 
matame 4-p Enc. Spd. DeL. 2,685 
seein 2-p Ene. Spd. Del. 2,585 
3190 4-p Tourster 1,795 
eneienen 4-p Tourster DeL, 1,985 
2980 5-p Phaeton ,685 
3170 5-p Phaeton Del. 1,785 
umate 7-p Touring 1,68 
snes 7-p Touring DeL. 1,885 
ce: <tr Coupe Roadster 1,695 
3430 4-p Coupe 2,085 
sation 4-p Coupe Del. 2,48 
3540 5-p Broug. Sedan 1,995 
siintiatiaas 5-p Brg. Sed. DeL. 2,485 
ene 5-p Brougham 2d. 1,695 
4070 7-p Sedan De Luxe 3,085 
4010 7-p Ber. Sed. Del. 3,185 
3530 5-p Victoria 2,185 
ene 5-p Victoria Del. 2,485 

6675" 
‘silieaiee 2-p Speedster 2,195 
omen 2-p Speedster DeL. 2,485 
seinen 4-p Speedster 2,295 
wean 4-p Speedster DeL, 2,585 
one 2-p Enc, Speedster 2,485 
ouneniins 2-p Enc. Spd. DeL. 2,986 
ve 4-p Tourster 2,195 
wince 4-p Enc. Speedster 2,585 
cen 4-p Enc. Spd. DeL. 3,085 
“eis 4-p Tourster Del. 2,386 
ones 5-p Phaeton 1,985 
auanee 5-p Phaeton DeL. 2,185 
es 7-p Touring 2,085 
anne 7-p Touring DeL. 2,285 
en * eae Coupe Roadster 2,095 
cnneiee 4-p Coupe 2,485 
sees 4-p Coupe De Luxe 2,885 
eeunenen 5-p Broug. Sedan 2,395 
eeeceece 5-p Brg. Sed, Del. 2,985 
iid 5-p Brougham 2d. 2,095 
cineedion 7-p Sedan De Luxe 3,485 
em 7-p Berl. Sed. DeL. 3,585 
semneen 7-p Victoria 2,585 
ene 7-p Victoria DeL. 2,885 
LEXINGTO 

**g6-50”" 
2950 3-p Roadster $1,895 
2950 5-p Touring 1,895 
3425 5-p Sedan 2,245 
3425 5-p Landau Sedan 2,245 
3400 5-p Landaulet on appl. 
LINCOLN 
4460 2-p Roadster $4,000 
4580 7-p Touring 4,000 
4565 4-p Phaeton 4,000 
4780 4-p Sport Phaeton 4,900 
4750 4-p Coupe 4,600 
4885 4-p Sedan 4,800 
4760 6-p Sedan 4,900 
4890 7-p Sedan 5,100 
4945 7-p Limousine 5,300 
LOCOMOBILE 

«4g 
5280 4-p Sportif Tour. $7,460 
5330 7-p Touring 7,460 
5630 5-p Victoria Sedan 10,050 
5464 %-p Brougham 10,040 
5640 7-p Touring Lim. 9,500 
5868 7-p Enc. Dr. Lim. 10,050 
5600 7-p Cabriolet 10,300 

“Jr.-8" 
3100 2-p Roadster 2,150 
3000 5-p Touring 1,785 
3250 4-p Coupe 2,265 
3400 6-p Sedan 2,285 
3350 6-p Brougham 2,286 

90°" 
ies 4-p Sportif Tour, 5,500 
oii 4-p Roadster 5,900 
aia 4-p Coupe 6,950 
peice 56-p Victoria Sedan 7,300 
ania 56-p Sed. (divided) 7,450 
aia 7p Cabriolet 7,500 
ne 7-p Limousine 7,500 
asiciai 6-p Brougham 7,600 
McFARLAN “6” 

“sy” 
3700 «2 Roadster $2,650 
eatin 2 Spec. Roadster 2, 900 
3600 5-p Touring 2,660 
manatee -p Touring 2,76 


Motor Agé 





Rate Sea” --—=i—l 






































Prices and Weights of Current Passenger Car Models 















SHIP. 


wT. PAS 


3850 4-p Coupe 
3850 5-p Sedan 
eel 5-p Spec. Sedan 
3850 7-p Sedan 
nsnctiaii 5-p Sub. Sedan 
sana 7-p Sub. Sedan 
ocd 5-p Brougham 4d, 
opy’’ 
4000 2-p Roadster 
4600 4-p Sp. Touring 
4900 4-p Coupe 
§200 4-p Tour. Sedan 
6200 7-p Tour. Sedan 
eséteein 6-p Sedan 
ee 7-p Sedan 
—— 7-p Spec. Sedan 
“ah 7-p Enc. Sedan 
—_ 7-p Sub. Sedan 
5200 7-p Town Car 
“Straight 8’ 
_— 2-p Roadster 
cosenene 4-p Roadster 
_— -p Touring 
ssnnonnt 7-p Touring 
a 5-p Sedan 
ae 5-p Sub. Sedan 
oe 7-p Sedan 
onnete 7-p Sub, Sedan 
esnianias 4-p Coupe 
— 5-p Coach Broug. 
amen 5-p Town Car 
MARMON 
“om7a’” 
3695 2-p Roadster 
3604 5-p Phaeton 
9704. T-p Touring 
3799 5-p Broug. Coupe 
9754. 4-p Victoria Coupe 
3616 2-p Std. Coupe 
3869 5-p Sedan 
3859 5-p Sedan De Luxe 
3999 7-p Sedan 
3974 T-p Sedan De Luxe 
3969 5-p Sedan Lim. 
3999 7-p Sedan Lim. 
MOON 
Series 46a’ 
2600 5-p Roadster 
2720 5-p Cab. Roadster 
2560 5-p Touring 
2710 5-p Coach 
2710 5-p DeL. Sedan 2d. 
2850 6-p Std. Sedan 4d. 
2860 65-p DeL. Sedan 4d. 
London 
3270 5-p Sp. Touring 
3290 7-p Touring 
3590 5-p Petite Sedan 
NASH 
“Special” 
2870 2-p Roadster 
2980 5-p Touring 
3030 2-p Business Coupe 
3120 5-p Sedan 2d, 
amen 5-p Sedan 
3300 5-p Sedan 4d. 
“Advanced 
(121 in. W. B.) 
3320 3-p Roadster 
3400 5-p Touring 
3550 5-p Sedan 2d 
“Advanced” 
(127 in. W. B.) 
3480 T-p Touring 
3640 4-p Victoria 
3760 5-p Coupe 4 d. 
383 7-p Sedan 
OAKLAND 
bd | Saad 
2425 2-p Roadster 
2500 5-p Touring 
2600 4-p Sp. Roadster 
2640 65-p Coach 
2615 3-p Landau Coupe 
2765 5-p Sedan 
2886 = «OB - Landau Sedan 
OLDSMOBILE 
630” 
2235 5-p Touring 
seseeene 4-p DeL. Roadster 
2445 5-p Sp. Touring 
seene=o= 2-p Coupe 
2460 5-p Coach 
seoceees 2-p De Luxe Coupe 
2660 5-p De Luxe Coach 
2535 5-p Sedan 
2735 5-p De Luxe Sedan 
OVERLAND 
<9" 4 
100 oe — B. 
1918 Pee ) 
2205 5-p Fen De Luxe 
2202 5-p Std. Sedan 2 d. 
February 25, 1926 






5. BODY STYLE. PRICB | 
McFARLAN “Se Sena 


1,375 
1, (425 


SHIP. 
WT. PASS. BODY STYLE. PRICB 
OVERLAND (Continued) 





$693” 6 
(112% in. W. B.) 
omen 5-p Touring 895 
2443 5-p Std. Sedan 895 
2584 5-p Sedan De Luxe 1,095 
PACKARD = 
(126 in. W. B.) 
3643 4-p Roadster $2,785 
3653 5-p Touring 2,58 
3595 4-p Sp. Touring 2,750 
3753 4-p Coupe 2,585 
3937 5-p Sedan 2,585 
(133 in. Ww. B.) 
3793 %-p Touring 2,785 
4043 7-p Sedan 2,785 
sein 5-p Club Sedan 2,725 
4133 7-p Sedan Lim. 2,885 
466qQ9? 
(136 in. W. B.) 
4060 4-p Runabout 3,950 
4090 5-p Touring 3,750 
4023 4-p Sp. Touring 3,900 
4242 4-p Coupe 4,650 
4528 5-p Sedan 4,750 
eunaiin 2-p Coupe 6,775 
(143 in. Ww. B.) 
4199 7-p Touring 3,950 
wnticien 5-p Club Sedan 4,890 
4655 7-p Sedan ,000 
4710 7-p Sedan Lim. 5,100 
PAIGE 
6624-26”" 
— 5-p Std. Sedan 1,495 
oem 5-p Sedan De Luxe 1,670 
cnnieiaiaiin 4-p Cab Roadster ,295 
... ip Sedan ,995 
esse 7-p Limousine 2,245 
PEERLESS 
66¢6.72"° 
(126 in. W. B.) 
3175 5-p Touring $1,895 
3425 5-p Coupe 2,295 
3500 5-p Sedan 2,395 
(133 in. W. B.) 
3275 2-p Sp. Roadster 2,195 
3300 7-p Touring ,995 
3700 7 -p Sedan 2,595 
3825 7-p Limousine 2,69 
“ean 
(116 in. W. B.) 

2950 5- Sedan 1,495 
3140 5-p Std. Sedan 1,595 
8.69” 

(133% in. Ww. B.) 
aia wa Roadster $2,995 
omnes 5-p Sedan 3,495 
oman 7-p Sedan 3,595 
come . %-p_ Berl. "Limousine cactus 


PIERCE-ARROW 


46393” 
Runabout 


Touring 
Touring 


Coupe 

Sedan 
Sedan 
Coupe Sedan 
Brougham 
Limousine 


Enclosed Lim, 


French Lim, 
Landaulet 


Roadster 
Phaeton 
Phaeton 
Coach 
Coach 
Coach 
Lim-Coach 


Coupe Landau 


Coupe 
Sedan 
Sedan 


Enc. Dr. Lim. 


(110 in. W. B.) 


4350 2-p 

4500 4-p. 
4590 7-p 

4730 3-p 
4800 4-p 

4960 7-p 

4750 4-p 
4730 6-p 

4850 7-p 
5060 7-p 

4780 7-p 
4730 6-p 
3205 2-p 
3260 4-p 
3385 7-p 
3430 5-p 
einaiaaiat 5-p 
imi 7-p 
conan 7-p 
3365 4-p 
3335 4-p 
3440 5-p 
3560 7-p 
3615 7-p 
PONTIAC 

2270 2-p 
2335 5-p 
REO 

3350 2-p 
3182 5-p 
3350 2-p 
3350 2-p 
3515 5-p 
3515 5-p 
REVERE 

3900 2-p 
3975 4-p 
4050 5-p 
4300 5-p 


Coupe 
Coach 


oT.6”" 


Roadster 
Sp. Touring 
Coupe 

Spec. Coupe 
Sedan 4 d. 
Spec. Sedan 


son 


Sp. Roadster 
Speedster 
Touring 
Sedan 


3 











STEARNS-KNIGHT 


eeeceerece 


eeeceeeee 


eeecceeee 


“BR” (4) 


HIP. 
WT. PASS. BODY STYLE. PRICH | 
REVERE (Continued) 


somr’’” 
3700 2-p Roadster 3,200 
3800 4-p Sportster 3,200 
3970 5-p Touring 3,200 
4400 5-p Sedan 4,000 
RICKENBACKER 
6é 
(117 in. W. B.) 
nnn 5-p Touring $1,750 
— 7-p Touring 1,795 
camila 4-p Roadster 1,795 
3116 5-p Coupe-Sedan 1,695 
3202 5-p Brougham 1,89 
cinitaiaite 4-p Coupe Roadster 1,920 
3040 4-p Coupe DeLuxe 1,995 
3317 5-p Sedan ,095 
EN 7-p Sedan 2,195 
66 99 
(121% in. W. B.) 
onus 4-p Roadster 2,195 
ennineen 5-p Touring 2,150 
cnctiintints 7-p Touring 2,195 
eniitine 4-p Sup. Sp. Road- 
ster 3,250 
éieten 5-p Coupe Sedan 2,095 
3486 5-p Brougham 2,295 
ennaiiien 4-p Coupe Roadster 2,320 
3440 4-p Coupe DeLuxe 2.395 
nities 5-p Sedan , 
mes 7-p Sedan 2,595 
onsen 4-p Sup. Sp. Sedan 5,000 
ROAMER 
“6-50-55” (115 in. W. B.) 
— 5-p Spec. Tourer 1,295 
anaiaeiii 5-p Spec. Sp. Tourer 1, "395 
ements 2-p Bus. Coupe ,395 
onsen 5-p Coupe ,395 
on 5-p Sedan DeLuxe 1,695 
*§-54-E” (118-138 in. Ww. B.) 
nema 4-p Roadster 2,385 
wustinite 4-p Tourer 1,985 
onan 4-p Sport 2,285 
ania 7-p Tourer 2,285 
a 3-p — 2,750 
meant 5-p 2,950 
4-75-E” Why in. W. B.) 
“Custom Built’’ 
amam 2-p Speedster 3,485 
a 3-p Sport 3,285 
comin 4-p Tourer 2,985 
8-88” (138 in. Ww. B.) 
einen 4-p Roadster 2,750 
omnes 5-p Sport 2,760 
cnemest 5-p Tourer 2,495 
oumiad 7-p Tourer 2,585 
ous - 2-p Speedster 2,98 
oieiadie 5-p edan 1,995 
iain 3-p Cabriolet 2,95 
anieaitad 5-p Spec. Sedan 3,485 
—_—— 7-p Sedan (136-in. 
W. B.) 3,285 
ater 5-p Brougham 2,895 
ROLLS-ROYCE 
— Chassis tt 
¢t Manufacturers do not quote 
list prices, 
STANLEY 
6962" 
3600 5-p Phaeton $2,650 
4000 5-p Sedan 3,400 
STAR 
hd: Sd 
—_— 2-p Roadster 525 
ana 5-p Touring 525 
a 2-p Coupster 610 
cnimaieaa 5-p Coach 695 
wena 5-p Sedan 4 d. 795 
Standard “6” 
a 5-p Touring 695 
nein 2-p Coupster 745 
ee 2-p cas $20 
one 5-p Coach 880 
ontamen 5-p Landau Sedan 975 


Coupe R’dster $1, bh. 


Touring 
Sedan 


Coupe Br’ham 


Brougham 
“S.6-95” 
Roadster 
Touring 
Touring 
Coupe 
Brougham 
Sp. Coupe 
Sedan 
Sedan 

Sp. Sedan 


*C-6-75" 
Touring 


Sport Coupe 
Coupe Br’ham 


Sedan 
Brougham 











SHIP. 
WT. PASS. BODY STYLB. 





PRICB 
STEVENS-DURYEA 
5300 2-p Roadster $8,150 
5500 7-p Touring 7,500 
5425 4-p Sp. Touring 7,750 
5600 4-p Coupe ,000 
5730 4-p Sedan 10,000 
5850 6-p Sedan 9,67 
5750 6-p Town Brough. 10,175 
6100 6-p Vestibule Lim. ,67 
6210 7-p Vestibule Lim. 10,175 
6150 7-p % Limousine 10,175 
6200 7-p Cabriolet 10,175 
STUDEBAKER 
Standard Six 
2760 3-p Du. Roadster $1,125 
2810 3-p Sport Readster 1,295 
2870 5-p Du. Phaeton 1,145 
2945 3-p Country Club 1,295 
29380 5-p Coach ,195 
3260 5-p Sedan 1,295 
3260 5-p Sedan 1,395 
Special Six 
3380 3-p Du. Roadster 1,395 
3500 4-p Sp. Roadster 1,595 
3495 5-p Du. Phaeton 1,445 
3685 4-p Victoria 1,750 
3710 5-p Brougham 1,795 
3520 5-p Coach 1,445 
3875 5-p Sedan 1,89 
Big Six 
(127 in. W. B.) 
3785 7-p Du. Phaeton 1,775 
4030 5-p Coupe 2,045 
4030 5-p Brougham 4 d. 2,095 
4050 7-p Sedan 2.145 
4080 7-p Berline 2,225 
(120 in. W. B.) 
3320 3-p Du. Roadster 1,495 
3425 4-p Sport Roadster 1,645 
3605 5-p Sport Phaeton 1,575 
3750 5-p Club Coupe ,650 
3760 6-p Sedan ,895 
STUTZ 
‘6 A-A" 
ie 2-p Speedster $2,995 
oun 4-p Speedster 2,99 
omen 5-p Brougham 2,99 
ieee 5-p Sedan 2,995 
eleenianin 4-p Vic. Coupe 2,995 
nieiaiiann 2-p Coupe ,995 
VELIE 
**g0”" 
3030 4-p Sp.Roadster $1,495 
3025 5-p Club Phaeton 1,450 
3150 3-p Coupe ,450 
3340 5-p Royal Sedan 1,750 
3005 5-p Brougham 1,425 


De Luxe Sedan 2,150 
WILLS SAINTE CLAIRE 


**B-68”’ 
(127 In. W. B. 
3500 7-p Phaeton $2,885 
3520 5-p Sedan 388 
3635 7-p Sedan 3900 
“C-68” 
(127 In, Ww. B.) 
3350 4-p Roadster 3300 
3450 4-p Gray G. Trav. 3300 
3600 5-p Sedan 4085 
“P-68"’ 
(127 In. W. B.) 
3550 4-p Gray G. Trav. 3,300 
3450 4-p Roadster 3,300 
3625 4-p Cab. Roadster 3,950 
3800 5-p Std. Sedan 3,950 
3825 7-p Sedan 4,050 
3820 5-p Brougham 4,050 
3710 5-p Spec. Sedan 4,05 
3875 7-p Enc. Limousine 4,150 
“<“WW-6” 
(127 In. W. B.) 
3650 7-p Phaeton 2,800 
3410 4-p Roadster 2,800 
3550 4-p Gray G. Trav. 2,800 
3680 5-p Sedan 3,185 
3765 5-p Vogue Sedan 3,400 
3770 5-p Vogue Broug. 3,400 
3775 7-p Sedan 3,285 
o7.6” (127-in. W. B.) 
3675 5-p Traveler 3,000 
3580 4-p Roadster ,000 
3750 4-p Cab. Roadster 3,650 
3900 5-p Sedan 3,650 
einai 7-p Sedan 3,750 
einen 7-p Limousine 3,850 
3920 5-p Brougham 3,750 
3810 5-p ie Sedan 3,750 
WILLYS-KNIGH 
_—b 
3323 2-p Roadster 1,750 
3395 5-p Touring 1,750 
3566 7-p Touring 1,950 
3582 5-p Coupe Sedan 2,095 
3672 5-p Brougham 2,095 
3664 4-p Coupe 19 
3686 5-p Sedan 2,295 
3822 7-p Sedan 2,495 
s6979°" 
—— 5-p Touring $1,295 
30560 5-p Sedan 1,495 








(8h 2499 uo panutzuo7) 
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X—Sleeve valve 
Y—yYes 


gan HKOCCUINGT 
S—Semi-elliptic 


Se—Servo 


Ovwe—Oil cups with wick feed 


P—Single plate 
Pr—Pressure gun 


J—Three-quarter elliptic 


K—Cone 


F1—Full floating 


F—Filter 


RLCAS 


Prruaa shat * 
external. four wheels 


Ch—Chain 
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The distribution « 


Cadillac motor cars, wholesale 
and retail, is a business of great 
volume, nation-wide scope and 
sound, stable character. 


Cadillac is a pioneer in the in- 
dustry. For more than 23 years it 
has maintained its high position as 
one of the finest cars in the world. 


Cadillac has brought fortune to 
many—not the least in number 
being those who distribute the 
Cadillac motor cars to its far 
flung public. 


Today the opportunities to estab- 
lish a permanent business with 
Cadillac are naturally increasing 
—due to the tremendous popu- 





larity of the new 90-degree 
Cadillac and the wider appeal of 
its new low prices. 


Business men trained in the organ- 
ization and management of a retail 
sales business, and now operating 
in other more competitive and 
perhaps less profitable fields, fre- 
quently write us regarding the 
franchise. 


Several have recently become 
associated with Cadillac. Such in- 
quiries from sound, stable busi- 
ness men are welcome. 


Never in all of Cadillac’s 23 years 
have the opportunities been better 
or safer than right now. 


CADILLAC MOTOR CAR COMPANY, DETROIT 
DIVISION OF GENERAL MOTORS CORPORATION 


New gO “Degree 


CADILLAC 
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J t 1s an actual fact th 
at the majorit 
of those who have tested Oldsmobile 
finer performance are now drivin 


their own Oldsmobilesyy . 


PERFORMANCE REVEALS 
WHAT PRICE CONCEALS 


Performance will prove to you that Olds- 
mobile is built to deliver satisfaction, 
and that nothing has been sacrificed to 
achieve the lure of a low price. 


Low price may attract you, but it is only 
when you drive an Oldsmobile Six that 
you can realize how far an automobile so 
moderately priced can exceed your expec- 
tations. 


No doubt the beauty of Oldsmobile has 
already won your admiring approval; but 
not until you actually sit at the wheel— 
try it on the hills—dart in and out of traf- 
fic,can you have any idea of Oldsmobile’s 
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— performance. 
e Y Contrast this Oldsmobile performance with 
42°F any car you know. Check its acceleration, 
its smoothness, power, flexibility and com- 
= fort. Then you will agree with thousands 
| of others that Oldsmobile _ 














=~ lifts it far above its price class. 
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This advertisement a 
ning Post, Colliers, L 


bbeared in the Saturd 
tterary Digest and Hollen. 
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McKA Y—for Dealer Profits 


“McKay” means “good bumpers” to 
thousands of car owners—bumpers that 
add good looks and protect good looks. 
Here’s reason enough for selling them. 
Besides the profit you make, McKays 
protect your good name with their own. 


UNITED STATES CHAIN & FORGING COMPANY 
Union Trust Building, Pittsburgh, Pa. 


CHICAGO AUTOMOBILE SHOW, Coliseum 
January 30th-Feb. 6th, Spaces 115-116 


BOSTON AUTOMOBILE SHOW, Mechanics Bldg. 
March 6th-13th, Spaces 558-559 
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Sell the Better 
Black Chains 
in the Red 
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To INDIA Dealers the INDIA line will be 
worth more than ever in 1926. With another 
factory addition, a larger number of dealers 


can be served. If interested—W IRE. 


Because Bus companies are so conspic- 
uous and use many big tires, they are 
subjected to insistent solicitation by the 
best salesmen of many tire companies. 


Yet, because of certain outstanding 
superiorities, such as the exclusive Gum 
Weld Cushion, which show up definitely 
in mileage records, more than 60 per cent 
of INDIA Tire production is taken by 
bus and commercial car operators. 


And INDIA has become the most favor- 
ably talked about bus tire in America. 


INDIA 


TIRES 


/ INDIA 


INDIA TIRE & RUBBER CO.,°"“AKRON, OHIO. 
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D) Two (ars in One 1695 


for the 2- Passenger Six f. 0. b. factory 
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The Latest KI SSK] trmsstsssee 


Bm aiivstaie Sliding Front 
Seats in the Six and 


. 

In { , —— —— Eight Brougham. 
nh O \ a l O hh \ ‘weed meee a LONE Wheelbase for easy 
| “"riding—the 137-inch 
E > te > wheelbase De Luxe 

nt h us siast ICaliy i CCelIVet Straight Eight. 

ft ) ‘ : lor First of these is the new 
al he N ationai < All-Year Coupe Roadster — 
al la! . SD UWS two cars in one. Through 
the rare ingenuity and fine 
Kissel’s twenty-year reputation for style lead- craftsmanship of Kissel designers, this fashion- 


ership i is further emphasized by these three able custom-built car can be converted from 
great innovations for 1926: an open roadster to a closed coupe or vice 


CUSTOM @ BUILT 





. 
pudrtctne! 








26 





February 25, 1926 


+ 
Pil 
£ 


ee a mee 








KISSEL, 


iz ~*~ 


AAA _ - 


CUSTOM @ BUILT 





MOTOR AGE 


> Adjustable Sliding 
( ) Front Seats in the Six 
~— and Eight Brougham 
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$1695 f. 0. b. factory for the Six 





' >) Long wheelbase for easy rid- 
yy ing—the 137-inch wheel- aig 
' base De Luxe Straight Eight Se 


Sliding Seats, $100 extra 
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$2985 f. 0. b. factory 
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Body by Kisse 
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versa in a few minutes. It is a car which is 
bound to make a strong appeal to business 


men, salesmen, doctors, and young people who 


desire a car of their own. The 2-Passenger 
Six at $1695 f. 0. b. factory. The Straight Eight 
at $2095 f. o. b. factory. 


Another Kissel innovation for the New Year 
is the Six and Straight Eight Brougham with 
the new sliding front seats. Here is a feature 
which has long been awaited in a 2-door car. 
By simply releasing the lock, front seats can 
be made to run backward or forward on a 
track, permitting easy entrance or egress to 
and from rear seats. Moreover, front seats can 
be easily adjusted to suit persons of all sizes. 


eye . 


This feature, together with the finest De Luxe 
Mohair Upholstery, can be had with either 
the Six or Straight Eight for slight extra cost. 


The third innovation is long wheelbase for 
easy riding—the 137-inch Straight Eight 
Brougham Sedan. This beautiful motor car, 
long and low cradled, represents the height 
of traveling ease and elegance. There is in- 
comparable luxury and comfort in the interior. 
There is silent power and speed in the great 
Straight Eight engine under the long hood. 
And so smoothly and evenly does it cover the 
miles that roughest roads seem to melt away 
into fine boulevards. 


THE KISSEL MOTOR CAR COMPANY, HARTFORD, WIS. 
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BRAKE LINING 
MINIMIZES BRAKE-SERVICE PROBLEMS 
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| Branchesr& 2.0.4 


New York , Boston | | » Philadelphia Salt Lake City 
a Birmingham | Cleveland — v Or eans Pittsburgh St: Louis 
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Just catch the cap on the valve 
stem with one or two turns — if’s 
just as simple as it sounds— 











then push down as far as the cap 
will go—the vatve cap slides inside 
the dust cap to fit any length stem 





it’s done. It comes off just as 
easy—simply reverse operation 





3 a few more turns il tight and 





NY motorist who has ever 
taken off and put on an 
ordinary dust cap gladly lays 
down his money for Dull 
Instant-Ons the minute he 
sees what a convenience they 
are. [he small pictures here 
tell the story—clear off or tight 
on, in 5 seconds! And that’s not 
all. Instant-Ons—valve cap 
and dust cap combined—seal 
the valve stems against possible 
leaks and loss of air. 


Get in touch with your jobber today and 
have him supply you with one of the attrac- 
tive metal Display Stands. It is filled with a 
dozen boxes of Instant-Ons—each box con- 
tains a complete set of 5, and retails for 
$1.00. You pay $8.00 for the complete outfit. 
Write us direct if your jobber can’t supply you. 


THE DILL MANUFACTURING Co. 
Cleveland, Ohio 
Manufactured in Canada by Dill Mfg. Co. of Canada, Ltd., Toronto 











Standard TireValves and ValveParts 
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of profit. 
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pH: new AC Spark Plug marks the great- 


est advance made in spark plug construc- 
tion in years. 






A new design, a new alloy for sparking 
points, a new electrically fused Kyanite in- 
sulator core and a new glaze — in a type and 
size for every motor. 









For Fords there is the famous AC, 1075, em- 
bodying the above improvements as well as 
many other special features — and it is now 
made in both one- and two-piece design. 










| products. } 


He knows that the foremost automo- 
tive engineers specify AC products as 
standard equipment for the very good 
reason that they perform best. That 
is the reason for their assured market. 
Backed by strong advertising, they 
are sold to motorists without sales 
resistance. They carry a go margin 


ac-spxinx AC Spark say a . ane, ila 
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Birmingham 
ENGLAND 


HE AC Speedometer for Fords is of the 
same high quality as furnished for original 


Buick, Cadillac, Chandler, Chevrolet, Chrys- 
ler, Gray, Oakland, Oldsmobile, Peerless, 
Pontiac and GMC Trucks. 


There is no swivel joint between the front 
wheel and the instrument—it drives direct— 
exclusively an AC feature, insuring continu- 
ously satisfactory service. 


Packed complete with all installation attach- 





» ments, easily mounted and reasonably priced. 
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factory equipment to the manufacturers of . 
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Pr AC AIR CLEANERS 
, AC Air Cleaner prevents dust from 


entering the motor through the air intake 
of the carburetor, thereby eliminating exces- 
sive wear on the motor’s moving parts. 


Original factory equipment on Buick, Davis, 
Locomobile *‘ Jr. 8’’, Oakland, Nash, Stutz 
and W illys-Knight ‘*6’’— Modelsavailable for 
installation on Chevrolet, Chrysler 4+, Dodge 
Brothers, Ford, Maxwell, Oldsmobile, Star, 
Studebaker, as ‘well as the 1925 and earlier 
models of Buick, Nash and Oakland. 


Packed complete with all installation attach- 





- ments, easily mounted and reasonably priced. 
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Your customers want the solid com- 
fort of riding with Bosch Shock Ab- 
sorbers. Display them—talk about 
them, they are widely advertised and 
have a fine reputation throughout the 
country. Ihe Bosch Shock Absorber 
isa practical, dependable device, easily 
adjusted to balloon or high pressure 
tires—no special types needed. The un- 
usually small stock necessary means 
minimum investment, quick profits. 


For Fords (3-point Control) Set complete, $16.50 per set. 
Medium Cars, $15 per pair. Heavy Cars, $20 per pair. 








akes all Fords] 


When Fords are equipped with 3-Point Control Bosch Shock Absorbers they 
ride better. The Bosch 3-Point Control gives the riding comfort of a big car. 
One Bosch Shock Absorber in the front and two in the rear provide spring 
control at exactly the points where the Ford springs should be controlled. 
Not only does the Bosch 3-Point Control check rebounds but it stops sway- 
ing and rocking. The springs are fully controlled. Every Ford owner wants 
better riding comfort. He will buy Shock Absorbers with a reputation for 
performance. He knows the Bosch reputation for quality products. Here 
is a large, profitable market for the dealer who wants the fast moving, well 
advertised, trade building item supplied by the Bosch Ford Shock Absorber. 


These Bosch Shock Absorbers for Fords are standard units built with the same precision 
and care as those made for the most expensive cars. The finish and the performance are 
of the Bosch high standard. The price is low. The complete Ford 3-Point Control instal- 
lation including three Bosch Shock Absorbers and all necessary fitters and attachments 
is only $16.50. The installation cost is less than putting on a set of bumpers. The prod- 
uct is a substantial one and the market is ready. It 1s good business to order a stock 
today and start a new line of profit makers on your books. The nearest Bosch Branch 
will promptly fill vour orders for the new 3-Point Control Bosch Shock Absorbers for Fords. 


AMERICAN BOSCH MAGNETO CORPORATION 
Main Office and Works: Springfield, Massachusetts 


Branches: New York Chicago By Detroit San Francisco 
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‘better Fords / 


only $165>° for ° 
~3-POINT CONTROL 

setof BOSCH 

SHOCK ABSORBERS 











Profit Makers/ 


TheBOSCH LONG LINE ° 
of Automotive Necessities 


: 
















HERES a complete line of Quality accessories—all made 
by one firm. It’s no longer necessary to deal with one 
company selling shock absorbers, another selling spark plugs, 
etc. If you handle the Bosch Long Line, you have the 
selling rights to 10 popular accessories—high grade, depend- 





Ford 
Ignition 








Electric | able, moderately priced, and every one a real necessity. Type 
Windshield You have the Bosch reputation, prestige, advertising 600 
Wiper and dealer helps to aid you in selling. Liberal Bosch 





discounts to assure good profits. Your profits come from 
fast moving items which keep your capital turning over 
constantly. Bosch Automotive Necessities are called for 
by buyers who want merchandise of a known quality. 
There is a substantial profit in supplying that demand. 


Ask About the Bosch Dealer Franchise 


You can profit still more by becoming an Official Bosch Dealer. The 
requirements are simple—the benefits many. Some of the advantages 
you would get are: Special discounts on all Bosch material. Greater 
profits through increased sales. Personal assistance from Bosch 
salesmen. New markets—added prestige locally. Reference books, 
sales literature, etc. Sales promotion and advertising service. 


For full particulars, fill out coupon and mail TODAY. 


AMERICAN BOSCH MAGNETO CORPORATION 








Main Office and Works: Springfield, Massachusetts oe. 

inate ' Ignition Magneto 
17-23 W. 60th St., New York 89-95 Hancock Ave. W., Detroit 
3737 Michigan Ave., Chicago 1262 Post Street, San Francisco 





Fitting 








Absorber 














Electric Horn 
Straight Model 
and 
Curved Model 





Ionition 
gaiti 





Mail this Coupon TODAY 





BOSC 
RADI 


Bosch Radio pros 















AMERICAN BOSCH MAGNETO CORPORATION omy me the follow- 

















Firm Name........ 


The tained the Bosch re 
J UNIOR AM BOTONE tion for quality. 


now for full informst 





| 
ith inst 
Send me full particulars about: ing units at quantity | have met with * 
[] Complete line a Ford Ignition Systems discount C.0.D.— | taneous success 4 
[] Shock Absorber [) Fordson Ignition System ; | the country. The Bos 
() Windshield Wiper - () Fordson Throttle Governor Receiver and the > 
() Spark Plug [) Bosch Radio | eceiver 
[) Electric Horn (] Bosch Dealer Proposition Reproducer have® 
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Street Address............... City 
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The Flint of 1926 


Greater value has been added to the Flint 
franchise because a complete line of cars 
is now offered, in three price ranges. 


Model “Eighty” 
Model “Sixty” 
Flint “Junior” 


GC) This line of new Flints, backed by a ren- 

utation that has been made and held 
through sheer superiority, gives to the 
dealer of 1926 a profit opportunity seldom 
approached. 





GC) An aggressive sales and advertising cam- 

paign further enhances the value of a 
Flint franchise, and rounds out the full 
quota of things necessary for Dealer Suc- 
cess. 


ordso ra y 
soverng | 


Vice President and General Manager 








FLINT MOTOR COMPANY 


we FLINT, MICHIGAN 
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a dio produ’ 


t with inst 


BUILDERS OF HIGH GRADE MOTOR CARS 


FLINT SIA 
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GATES HOUSE 


“The Standardized Radiator Hose’’ 











The chart of sizes in 
every box and the yard 
stick on the hose— 
that’s what saves your 
time. No wonder 
more than 100,000 


dealers are selling 


| 
| 
Gates Vulco Hose. a 





Made by the World’s Laggast 
Manufacturers of Fan Its 
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Use those tools specially designed for the jobs you 
have to do—Alvord Reamers for finishing bearings, 
bushings, valves, etc. Each Alvord Reamer listed 
in our newly published book, “The Alvord System 
of Ordering,” is made to do a special repair job 
easily and speedily, and to do it right. It is de- 


signed to help you keep your cost down. 
Meet Flat 


Write for “The Alvord System—the Easy Way 
of Ordering”—reamers are listed by cars and jobs 


Ra tes —you can turn directly to what you need. 


Alvord-Polk Tool Co. 
Millersburg, Pa. 








ools for Kepair Shops 
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A owners out of WO prefer 
Budd-Michelin Wheels 


Out of 110 automobile owners, 84 expressed a 
decided preference for Budd-Michelin Wheels, giv- 
ing the reasons below. The reasons total more than 
84 because many persons gave more than 
one reason for their preference. 

















r 
Easier to clean 44 
Better appearance 40 
Demountable..... 36 : 
Safer _....... 33 





Among other reasons speci- 
fied were: 
Easier riding 
Easier on tires 
Better braking 
Easier steering 

















Detrot WHEEL COMPANY Philadelphia 
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Line Up With the Others Determined to Get 
All the Possible Profits in 1926! 

















RACO CAST ALUMINUM 
AUTOMOBILE STEP PLATES 














No. 20—STANDARD 
Size 1154x934 in. 


Cast in one piece. Our best 
selling plate. Fits many 
models. 
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Nos. 22 & 23—R. & L. 
Front. 
Nos. 24 & 25—R. & L. Rear. 
CHEVROLET 
Size 115 in. long. 
Two-piece plate for tapered 
Chevrolet Running board. 














No. 45 


Size 1154x834 in. 
Cast in one piece. Adaptable 
to either straight or tapered 
running boards. 














XQ 


A Superior Line in a 


Profitable Field 


All Raco plates are made from 
number one virgin metal. Posi- 
tively no scrap or remelt metal 
used. Beautifully polished and 
guaranteed to be of very best 
quality of material and work- 
manship. Each plate is furnished 
with a high quality black rubber 
mat and with nickeled screws or 
stove bolts. Fully guaranteed 
except accidental breakage. 
Shown here are but a few sam- 
ples of our complete line. 








Write or wire today for 
complete information 


The Reynolds Aluminum Co. 


NEW WASHINGTON, OHIO 














Nos. M-26 and S-26 


Master and Standard Buick 
Kick plate fastens to rear 
with no extra screws. Size 














No. 42—1926 FORD 
Size 974x9% in. 
Cast in one piece. Our 
latest design. Fits all 1926 
Fords. Attractive and Pop- 

ular. 














Cast in two pieces with kick 
plate separate. Fits many 
models of medium width. 
Size 1154x10 in. 














Nos. 28 & 28—R. & L. 
Front. 
Nos. 29 & 30—R. & L. Rear. 
OVERLAND 


11% in. long. 





WA 








M-26, 1154x1034 in. S-26, 





115¢x10¥% in. 
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Did You Enjoy This Copy? — 


AGQZ| OU can get one like it every week 
Bd S. 
Nicos 


« 
if 


a: & J verage 
reg for only $3 00 a year—an averag 
wtees cost of a little less than six cents 





each. 


Each and every man in the trade needs 


MOTOR AGE—needs the positive help 





it offers in the solution of daily problems 
and the valuable ideas it gathers for its 
readers. 


Your competitor reads MOTOR AGE, 
and you need to read it also if you want 
to keep up with the leaders of the auto- 
motive field. 





Here’s How MOTOR AGE Will Help You 





SERVICIN —MOTOR AGE will 

show you how to make 
flat rates—How to sell Service—How to make 
customers permanent—How to organize a work- 
shop—How to handle knotty problems—How to 
select Machinery—How to test electrical systems 
—How to make quick repairs—How to route 


shop work. 


HIRING —How to get the right men— 


How to train them—How to 
pay them—How to get their co-operation—How 
to keep them enthusiastic. 


BU YING —How to select an accessory 

stock—How to judge mer- 
chandise—How to get a fast turnover—How to 
avoid dead items. 





—How other men do it— 


SELLIN How to keep down over- 


head—How to advertise—How to make Sales- 
men produce—How to create a market—How to 
find prospects—How to make every sale pay 
—How to avoid losses—How to write letters 
that build business. 


AND THEN ---- 


Whatever else you need to know to make 
your business run smoothly MOTOR AGE will 
tell you if you only ask—All personal inquiries 
receive personal attention from our editors. 
Every subscriber is encouraged to come to us 
with his problems, whether mechanical, legal, 
architectural or financial. Try us, and we will 
give you “Service you will like.” 





February 25, 1926 


THE COUPON is here for your convenience. If you are already a subscriber, pass it on to some 
friend in the trade who is not. When he starts getting MOTOR AGE he’ll appreciate the favor. 








MOTOR AGE 


5 South Wabash Avenue, 
Chicago, Ill. 





IMPORTANT — MOTOR AGE is published exclusively for 
the trade. Subscriptions are accepted only from those 
actively engaged in our field—so please don’t forget to 
include your business ecard or letter head with this order. 





Gentlemen: Enclosed find $3.00 to pay for a year’s subscription to MOTOR AGE, including all special issues 


published during the life of my subscription. 


























. If you are already subscribing to MOTOR AGE, please hand this coupon te a 
dealer who is not. He'll become a better competitor from reading MOTOR AGE. 
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HARNESSING OIL"! 


Oil has always been used to hold compression. 


Now oil has, at last, been trapped and its cushion successfully 
used to stop piston slap. 


The ring groove has, finally, been sealed. A simple one- 
piece, side expanding piston ring (Simplex) traps and uses 

iy a body of oil to seal both sides of the ring against explosion 
pressure and wear. 


Oil pumping has been eliminated—and this regardless of 
loose pistons and out of round cylinders. 


Now in two hundred cities the largest motor car dealers, serv- 
ice stations and repair shops have discarded cylinder grinding 
and are using the Simplex Method exclusively (letters on 
request). 


In the past year these dealers, service stations and repair 
shops made a net profit of more than $25.00 on each motor 
re-built by the Simplex Method (total profit more than 
$3,500,000.00 in 1925) and best of all, the car owner re- 
ceived a 10,000 mile guarantee and saved better than half 


the cost as compared to cylinder grinding, honing and new 
pistons. 


A few valuable territories are still available for exclusive 
Simplex distribution. Wire or write. 


The Simplex Piston Ring Company 
1966 E. 66th St, Cleveland, Ohio 


NOTE: The exclusive features of the Simplex Piston Ring are amply 
protected by patents and patents pending. The Simplex Piston Ring 
Company will vigorously prosecute all infringers, including manufac- 
turers, distributors and users. 


























Your Windows Are Worth 
Thousands of Dollars a Year 





Paint Your Own Signs on Them with 


Gould Advertising Stencils 
Always at Hand, Easy to Apply, Inexpensive 


The set consists of three marginally indexed 
books of stencils, each slipped in its place. (140 
stencils in all.) 

The EMBLEM BOOK contains emblems of 30 
popular makes. The NAME BOOK contains 35 
popular trade names of cars. The VOCABU- 
LARY BOOK contains body models, years, 
prices, miscellaneous words, borders, etc. An in- 
struction sheet is included.. 

Price of complete set $15.00 
Mail your order today to 


Gould Advertising Stencil Co. 


4742 Fischer Ave., Detroit 
AGENTS WANTED 
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*<Six’’ cylinder results at all speeds! 


St sVibr ti y A QUALITY SHAFT in every 


respect. Patented design. Drop 

forged in one piece. Beau- 
The SURE-MIKE COUNTER: | tifully machined and finished in 
BALANCED CRANK SHAFT world’s largest crank shaft plant. 
replaces any Ford or Dodge shaft Two types for both Ford and 
without change in motor or bear- Dodge: “‘Regular” for splash oil- 
ings. Guaranteed interchange- ing; “Drilled” for force feed oil- 
able. Makes an amazing differ- ing system. Approximate weights: 
ence in way motor performs. No § Ford 22% lbs., Dodge 50) Ibs. 
vibration period. Insures smooth, Every owner wants one. A neces- 
quiet, vibrationless performance’ sity for Ford racers. Write for 
at all speeds. literature and prices. 


Dealers make money installing Sure-Mike Counter-balanced 
Crank Shafts. Attractive discounts. Write for name of nearest Jobber. 


J. WADSWORTH STAFF 


213 North Hamilton St. SAGINAW, W.S., MICHIGAN 


| wae 
Ree. US. Mi E 
PAT. OFF. 


COUNTER-BALANCED CRANK SHAFT 
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ten years 
ROSE 
has lead 


Tr) them ALL 
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2 FRANK ROSE MFG.CO. HASTINGS,NEBR.GNO 
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A Continued Story 
of the Industry 


EADING MOTOR AGE 

R every week is very much like 
following the growth of the 
automotive industry in story 
form. 


It is as interesting as a fiction 
serial, and instructive to the 
point of making better and 


more prosperous dealers. 


Reading MOTOR AGE every 
week when it comes, assures 
subscribers that they will stay 
up to date and profit accord- 


ingly. 


OTOR AGE 














| 5 So. Wabash Ave. Chicago, Ii. | 
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Has Personality 


In stock, or on a car, the YA-VA-PAI Onyx Gear 
Shift Ball stands out from all the other accessor- 
ies. It has a personality of its own—the clean, 


attractive kind that appeals to men and women 
alike. 


It is just as popular in enclosed cars as on sport 
models—and just as much in place. 

You’d be surprised at the quick turn-over of a 
YA-VA-PAI stock. Try it. 


If your jobber can’t supply you, 
write us direct, giving his name. 


Yavapai Onyx Mining Corp. 
Automotive Division 


DUBUQUE, IOWA U.S.A. 
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SPEED-SPRA 


Origina 


MECHANICAL WASHER 
Big Profits in Car Washing 


the “SPEED-SPRA” Way 


| be This modern method makes 
‘4 car washing profitable be- 
cause it cuts the cost of 
time, labor and water to a 
minimum, 





300 pounds guaranteed 
pressure and the quick act- 
ing “‘Velvet-Spra” gun does 
the job better and in less 
time than any other 
method. “SPEED-SPRA” 
will clean a car in 30 
minutes—quick service and 
thorough work enables 
you to establish a business 
that makes old customers 
“repeat” and attracts a 
profitable volume of new 
trade. 


Electric “SPEED-SPRA” ,“°:, 


The simplest of all washing systems both in point of upkeep and 
fase Of operation. Delivers the 300 pounds pressure to the gun 
necessary to do an efficient job. Built in automatic governor 


maintains constant pressure and instantly relieves the load when 
guns are closed. 


Investigate our proposition NOW. Delay may result in the estab- 
ishment of a competitor who could seriously cut into your busi- 
ness. A post card brings all the details. 


Hayes Pump & Planter Co. 














819 Sixth St. Dept. 19 Galva, Ill. 





"KEEP THE WASH RACK BUSY //" 





. || THE GOVERNMENT 














Asks ’Em to Vulcanize 


Right now isn’t any too soon to begin keeping your 
Shaler Vulcanizers out in front to cash in on the best 
free advertising any trade has ever had. Tell °em how 
quickly and easily this inexpensive outfit does the trick 
and at the same time helps save rubber. Show *em and sell 
“em now. The steady repeat sales on Shaler Patch-&-Heat 
Units will come without asking for it. 





Show 
"Em 


and 


|| Sell Em! 











On top of all this free advertising you're getting from 
the government is our big national advertising campaign 
to teach motorists the wonderful usefulness of the Shaler 
Vulcanizer. From now on throughout the year this adver- 
tising will appear in magazines like The Saturday Evening 
Post, Liberty, etc. Get the Shaler window display and let 
motorists know you can supply *em, 


C.A.SHALER CO., Waupun, Wis., U.S.A. 
World’s Headquarters for Tire Repair Equipment 

















— 
t 5 Minute = 
N VULCANIZER , 
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FULLBACKS look 
good on every sort 
of car — $14 to $25 




















THE BEARINGS COMPANY OF AMERICA 


Lemetatens ieee The dealer receives New Era 

Manufacturers of Angular Contact Thrust Bear- bumpers carefully wrapped, 
ings, Angular Contact Radial Bearings, and ] dand d 
Thrust Ball Bearings of all types. securely Cartoned and—fready. 

Supplied to your blueprints and exact 7 Saves him a lot of time! 

requirements. 

Western Sales Office 
1012 Ford Bidg. 
Detroit, Mich. — 














NEW ERA SPRING & SPECIALTY CO., GRAND RAPIDS, MICH. 




















MORRISON 


Automatic Double Range 
Worm Drive 








Special model 
for Balloons 


Can’t Slip or Tilt 


Flexible steel ‘‘Sure Hold’ cap prevents dangerous slipping. 








tenance on every car. 
Long folding handle (36 to 72 in.) operates from standing Write us for complete information on these 25 ways to make money 


position. Gets under overhanging bodies. Easy to work. 


t A d 
Few turns and it’s up. Built in 11 sizes for all service with TEN x and TANPAC 







































































Sa at carn track, buses and Tire Apparat fa Advance Packing & Supply Co. 
past trou The Jack for YOUR shop. Write for sample 808 Washington Blivd., Chicago, Il. 
THE WOODS ENGINEERING | CO., Alliance, Ohio Pacific Coast Distributors: Allied Eagusisien, Inc., Los Angeles, San Francisoo, 
15° and 75° Valve 
SSE Seat Reamers 
—for narrowin val t Uni : ° 
FOR sizes of 75° ft all pono coun, "Nicked a ioe 1 tle Be 
: a7 6 ASK " | 
oe” a Your Jobber Sells Th = 
CARS ¥, a __ : eae — Ve Y OUR er Clis em Sioux City, lowa 
1926 
MODELS pas — ee JOBBER Made in many sizes to meet any Cooled, Stationary, Portable 
- : ° ’ ’ o , 
Used on: Model T-1926. Sill to frame, i ~ a erase Our low prices enable you to 
tion. Six sizes: Two Stage, get a compressor for a small 
WEE W ALD EN-Wo RCESTER Single Stage, Air Cooled, Water investment. Send for literature. 
APE INCORPORATED , 
WRENCHES wok SHREWSBURY St. m The United States Air Compressor Co. 
' ; 5304 Harvard Ave. Cleveland, Ohio 












































ROOF 16 OVERHEAD VALVE EQUIPMENT 
For Ford and Dodge Motors 
ROOF 8 VALVE HEAD FOR FORD MOTOR 


Stupendous Power— 
Lightning Speed 
Ford racing cars with Roof 
Equipment are rivals on 
mile and one half mile 
tracks of the highest priced 
racing cars. Doubles the 
pulling power of the Ford 
or Dodge pleasure car or 
truck. Hill climbing and 
general road work beyond 

dest dreams of the own- 
er. Complete — ready for 
installation — no machine 

















R.I.V. Means Quality 































GASOLINE 


HK Telegage 


A gasoline gauge on the dash. Note full page ad @ 
colors in March llth issue of Motor Age, also half 
page in Saturday g Post, March Write 
for description and proposition to the trade. 

KING-SEELEY CORPORATION 
298 Second Street, Ann Arber, Michiga= 
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"GAGE} 
TELEGA 
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Safy / Bigger Profits | |Sure! You'll Get the Job 
es / 


: $200 Savings 
[)OUBLE your 5 ponmnatee = . 
Hempy-Cooet cocked imeniors | IM Rear Axles 


Equipment 
that take in more work, do it in less time 



















and do it better! - 
Model H-60 casts babbitt bearings into Others in 

rods of all cars using — Rg es PH wu Pp : 

or “set-in” bearings. odel C- then 

bores and fillets the bearings. Accurate r oportions 

Model H-60 to a thousandth of an inch. Practical 

Hempy-Cooper Universal and simple to operate. Write for full in- e 
Has mandrels for casting formation, prices, etc. et hi S 
Ey 2. type The Hempy-Cooper Mfg. Co. 


sag NNT eport Office: 378 Broadway, New York city | Surplus Stock Book FREE! 





Model C-70 Bigger Profits—Lower Quotations—More Jobs. 
That's what will happen when you get this Catalog. 

— bores and fillets , 
bearings. Operated Surplus stocks of Factories pressed for money and 
tric drill. Has quantity purchases makes our low prices possible. 

famous patented ° ° 

) helix screw feed. National advertised products, all new except where 
— 86 6f | specified—Timken Axles—Timken Bearings—Stand- 


ard Timing Gears—Brown-Lipe Transmissions— 
Pistons—Rings. Hays, Firestone, Etc.—Wheels and 
Rims. All Sensational Bargain. 


tee __ ati Dealers—Garagemen—Write Today! 


WARSHAWSKY & COMPANY 


World’s Largest Replacement Parts House 


1915-35 So. State St., Dept. MA-2, Chicago, Ill. 




















tre en er OS 
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~FOLLETT’S sooz. TIME STAMP 


accounts for every labor minute 


Prints the year, month, day, hour, 
minute, A.M. or P.M. at the exact 
moment the plunger is pressed—like 
this, for example: 


N 31 
-... a ae ie The Dyneto 


finished. There can be no dispute over the 


ti harg 
aan y tails pot ” automatic — except for winding. E L E Cc T R I Cc 


from our de- Every machine guaranteed. 
scriptive data. 


Follett Time Recording Co., 217 High Street, Newark, N. J. Windshield Wip er 
“Established Since 1 wal | 


OPERATING TWO BLADES 
A New Chapter 


























onty > @2° Retail 


Every ; | hursday Quickly installed on any car—with only two 
| bolts. Model for new Fords clamps on. » Op 
Each issue of MOTOR AGE is a new — 


fallin erates from the storage bat- 
chapter, continuing the story of the de- Seieniaibiialiiieeiemmeae 
velopment of the industry. Y> g pere, 


And for those who apply the new ideas it gives hardly as much as - tail light. 
them, it also continues the story of the Guaranteed to the limit by the 
development of their individual success. Owen Dyneto Corporation, 


Read MOTOR AGE every week. Syracuse, New York, manufac- 


; turers for many years of high jj 
quality electricalequipmentfor ; 
| : iene [WITH SINGLE 


America’s fine cars. 
5 So. Wabash Ave. Chicago, Il. | 
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“As Silent as a Shadow” 


Quincy Compressors 


Quincy, Illinois vas 








owe is highest radio quality at lowest price. | Modernola Co.. Inc. 
A chance to get permanent distribution for | Johnstown, Pa. 
complete Delano line. , — 
The Delano Sheraton sells for $75—has built- Gentlemen: Please send me 
in Delano loud speaker—5 tubes —special full details. 

Delano hook-up and mahogany cabinet that , Name 

a encloses entire set. Wire or mail 
coupon today. Address 


DELANO RADIO 



































They Won’t Come Back 


Those jobs won’t come back showing oil 
passing, compression loss and crank-case dilu- 
tion if you use a Hall Hone. The Hall makes 
cylinders both round and parallel. Ask your 


jobber. 
N . THE HALL MFG. COMPANY 
502 Hall Bldg., 1600-06 Woodland Ave. 
Toledo, Ohio 











awnee 


SOLID COPPER 


STORE FRONTS 


Write for Special Book Garage Front 


THE KAWNEER CO., 3324 Front St., Niles, Mich. 
































For Everything “Varnished or Enameled 
Automobiles, Pianos, Furniture 


Recommended for DUCO 


H. L. FEASEL’S LABORATORY 
9-11-13 Desbrosses St., New York, N. Y. 











UNITED STATES | Built by the old- 
Portable Electric est maker of 


Portable Electric 
DRILLS |i © 
World. 


catalog 0s THE UNITED STATES ELECTRICAL TOOL CO. 
Cincinnati, Ohio. U. S. 









































NO TOOLS — It’s Self-Closing 


Repair Link for Broken Cross 
Chains 
A Self-Closing Monkey Link attached with fin- 
gers to loose ends of broken chain closes and 


—saves fender—low priced. Box of 10 
retails for 25 cents, 
Write for samples and discounts. 
Distributors wanted. 
FLOWER CITY SPECIALTY co. 
Rochester, N. Y. 








locks on first turn of wheel. Stops clanking 
Links 





o 
DeLuxe Carrier 
This type folds down flush with run- 
ning board. Exclusive Red Cat patent. 
Always ready when wanted. Sells fast 
C for $1.75 and $2.00. Half list price 


brings you one for your own car. Write! 


G. A. ROTH MFG. CO., 
Hastings, Neb. 









































PROTEX ane 
TIRE CHAINS Absolutely Stop Skid 


. and prevent slip. The first scientific 
Pre ousdbore, Pa Inc. anti-skid device. 
> . 





Cold- ALLEN 
Drawn Wrench 
Sockets Sets 





“ALLEN PROCESS MAKING A SocKET 
The Allen Manufacturing Company, Hartford, Conn. 
































Rewinding mg Service 


New Rewind Profits—See an- 
nouncement every 4th week. 
Write now for price list. The 
H. M. Fredericks Co., Lock 
Haven, Pa. 

















Pat’d =F 7-22-'22 Dept. M. Brazil, Indiana 














—WITHOUT PULLING THE MOTOR 


The C. A. ADJUSTABLE CENTER BEARING CAP oor- 
rects Ford crankshaft end play and sets magneto for 
highest efficiency without removing the motor. Easily 
and quickly installed. Guaranteed for one year. List 
price $3.75. Ask your jobber or dealer or write us direct. 


ADJUSTABLE BEARING CO., Inc. 






































Curtis Pneumatic , . = 1527 Kienlen Ave. 
a St. Louis, Mo. 











Sells Quick at 
$1.25 





TASCO 


Gas Gauge for 
FORD 


CHEVROLET and 
OVERLAND 






THE AKRON-SELLE 
Akron, Ohio 























FROM THICK 
TO THIN 


DOWN TO THE 
LAST PLY 
IT HOLDS 


H aetteh bic Dievend 








ORIGINAL 

BOSCH wnits 
bear the full 
name, Robert 
Bosch, and 
the trade 
mark shown 
MWetetesthioe(cecticmiolalaiitel: ORIGIN. AL BOSCH at left. ‘These 
favencelenleleh dame reltstelatia slam aplime {cn vatl aiden tel a BT: are the iden- 


, f 
tributor, Dealer or Service Station on request cas pel 





ROBERT BOSCH MAGNETO CoO., Inc. ity-famons 

















109 West 64th Street New York, N. Y. since 1887 
, . : — m2 —— 
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REPUTATION 


makes selling easier 


WEED CHAINS 








THE WALDEN FORE-LITE 


Mounted ahead of the radiator and operated like a 
spotlight from the instrument board, the WALDEN 
Fore-Lite satisfies a need hitherto filled by make-shifts. 
Universal fittings. Selling fast wherever introduced. 
Ask your jobber, or write us direct, giving his name. 


THE WALDEN CO. 


1114 S. Michigan Ave. Chicago 





























To beat the water meter~— 


GAYLORD 


WATER SAVING DEVICES 
Sales Office 
A. K. TROUT CO., Inc. 


Factory 
GAYLORD MFG. CO. 
342 Madison Ave.. New York, N. Y. 


Paterson. N. J, 

















PIRMO 


NON-EVAPORATING ANTI-FREEZE COMPOUND 


ONCE EVERY WINTER 


“~~ One filling protects radiator 
from freezing all winter long. 








BOYCE & VEEDER CO., Inc., Long Island City, N. Y., U.S.A. 














Always Insist Upon 
Genuine 
Apex Innerings 





Most good 
Jobbers stock them 
Write for If it isn’t an Apex—lIt isn’t an 
Attractive Discounts Innering 
THOMSON MEG. CO. 
Dept. C Peoria, Ill. 





























AONE ETS TITTY ME 


Transmissions aia, Trucks; Busses 
and Clutches Passenger Cars 
QUICK SERVICE ON COMPLETE UNITS OR PARTS 


BROWDWLIPE Gear Co. 


SYRACUSE, N. UJ. 

















‘‘Made to . ies Print” 


a 99 guarantees to the Replacement Trade the same «fy, 99 
high standard of Quality and Accuracy de- 
manded by the car manufacturer. - 


The Fostoria Screw Co., Fostoria, Ohio 


PROT TECTOM(]() 

ct Positive Protection 
Filters all dust, sand and grit cut of air supply " a 
to carburetor and motor. Write us for facts. 

STAYNEW FILTER <; aeneee 























Rochester, N. 
EFFICIENT 














More 
Power 
Less 


Fuel 
Zenith - Detroit deen naliien Detroit, Mich. 

















Write for the Book 








TIMKEN 


Tapered -_ 
ROLLER BEARINGS 

















Tempered and nickel plated 


by our own exclusive proc- 
ess. Maximum _ strength, 
lasting beauty of finish. 
Write for catalog. 
BUMPERS 760 S. Pierce St. Milwaukee, Wis. 


TM WANE 
AT 7 


wenn ee yeti 
DM x = 














































CLASSIFIED ADVERTISING 





PARTS 


™ PATENTS & PATENT ATTORNEYS PATENTS & PATENT ATTORNEYS 





HOUSE OF A MILLION 
AUTO PARTS 


rior jarseat stock of mew and used car and treck 
Darts in the world. We have ev 


DOUGLAS AUTO PARTS CO., INC, 
2003-5-7-9 South State St., Chicago, 





PATENTS 


Secured, Teetenete on and Cosattguse Sees Rectetared 


Attorney-at-Law and Solicitor of Patents 


C. L. PARKER 


Formerly Member Examining Corps, United 
States Patent Office 


Always references. 
mention model and serial number im order. Write mpt service. ghest American and foreign Patents secured. Searches made 
us. All inquiries answered promptly. MILO B. ‘Omomne Gan ° o9.. Registered Patent me li to determine patentability and validity. Patent suits 





.. Washington, 
10 Monadnock Block, Chicago, ill. conducted. Pamphlet of instruction sent upon request. 














McGill Building, WASHINGTON, D. C. 














AUTO PARTS 


SAVES 50% TO 75% ON ALL CARS 


HELP WANTED 











New and Used Gears—Springs and Axles—Cylind 
Motors—Rear Systems, etc. Wire or Write 











it 


FOR SALE 


WANTED, SALESMEN—to handle Silver’s La-La-By Au- 
tomobile Cribs as side line. Will be nationally adver- 
tised this summer. Give full particulars about yourself FoR SALE—Rotary valve mechanism patents No. 1,152,763, 
and territory covered. Commission basis. B. Coleman wo 1,189,695. Sole owner. Floyd TT, Romberger, 501 
Silver’s Co., 2534 S. Western Avenue, Chicago, Illinois, Lafayette Life Bldg., ‘Lafayette, Ind. 


INDIANA AUTO PARTS CO. 
608-10 N. CAPITOL AVE., INDIANAPOLIS, IND. 
LARGEST CAR WRECKERS IN INDIANA 
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NEVER BEFORE A JACK LIKE THIS 


a 





sm 
for You! 


TUCK—good and proper! A flat balloon tire on 
a lonely road, and his jack is the kind that is 
meant to work with balloons, but doesn’t. He's a sit- 
ting there, selling himself a Master So-Lo Jack—‘‘the 
Master of the Balloon-Tired Car."" Fence rails and a 








big rock may get him out of this present jam. But 
after tomorrow there'll be a Master So-Lo Jack always 
in his car. 


The Master So-Lo goes 
down to 434 inches 
and up to 15!% inches. 


Compound leverage 
makes it lift easily all 
the way. 





(Patented 1916, 1921 
and 1922. Other Pat- 
ents Pending.) 


She MASTER 


O=LO-dack. 


(All-Steel) 


has proved to be a marvelous seller because it is a 
Balloon Tire Jack with no Ifs, Ands or Buts. 


36 Inch Extension Handle 
List Price, $6.00 


(West of Mississippi, $6.50) 


SO-LO JACK COQO., INC. 


Attleboro Massachusetts 
Sales Office: 108 Massachusetts Ave., Boston, Mass. 
Export Agents: American Steel Export Co. 
Woolworth Bldg., New York 
If your Jobber is not ready to supply 
you, send us his name with your order. 















aking a sale 
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The Advertisers’ Index is published as a convenience and not as 
a part of the advertising contract. Every care will be taken to 
index correctly. No allowance will be made for errors or failure 














to insert. 
A. C. Spark Plug Co. 56 
Adjustable Bearing Co., Inc ........ 72 
Advance Packing & Supply Co.... 70 
Akron-Selle Company, The ........ 72 
Albertson & Co —— 
Allen Mfg. Co., The 72 
Alvord-Polk Tool Co. 63 
Amer. Bosch Magneto Co.... 57 & 60 
American Chain Co........ on enimnann 73 
American Filatlite Co. . 76 





Pearings Co. of America, The... ¢v 























Bosch, Robt. Magneto Co. ....... ... 72 
Boyce & Veeder Co., Inc ............ 73 
Brown-Lipe Gear Co. 73 
Brunner Mfg. Co. 73 
Budd Wheel Co. 64 
Buick Motor Co. 1 
Cadillac Motor Car Co 47 
Chrysler Sales Corp. x 
Classified Advertising Section...... 73 
Curtis Pneumatic Mach. Co........ 72 
Dill Mfg. Co. 55 
Feasel’s, H. L., Laboratory.......... 72 





























Flint Motor Co 61 
Flower City Specialty Co............. 72 
Follett Time Recording Co.......... 71 
Fostoria Screw Co. 73 
Fredericks, H. M., Co. 72 
Gates Rubber Co. 62 
Gaylord Mfg. Co. 73 
Gemco Mfg. Co. 73 
Goodell-Pratt Co ) 2 
Gould Advertising Stencil Co..... 68 
Hall Mfg. Co., The 72 
Hayes Pump & Planter Co......... 69 
Hempy-Cooper Mfg. Co................. 71 
India Tire & Rubber Co............. —_ 
Kawneer Co., The...........--0------" 72 
Key Boiler Equipment Co........... 75 
King-Seeley Corp.g...........----:-00--00" 70 
Kissel Motor Car Co............. 52 & 53 
Laurel Motors Corp..........-..-------- 70 
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Simple 
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Manhattan Rubber Mfg. Co. The 54 











Manley Mfg. Co., 2nd Cover 
Miller, A. J., Co 4 
Modernola Co., Inc 72 
Nash Motors Co. 6 





New Era Spring & Spec. Co....... 70 
Northwestern Chemical Co., The 3 


Olds Motor Works 49 
Owen-Dyneto Corp. 71 








Packard Electric Co., The Back Cov. 























Protex Chain Co., Inc. 72 
Quincy Compressor Co. 72 
R. I. V. Company, Inc 70 
Ramsey Accessories Mfg. Corp.... 7 
Reynolds Aluminum Co. 65 
Rose, Frank, Mfg. Co. 68 
Roth, G. A., Mfg. Co. 72 
Shaler, C. A. Co. 69 


Simplex Piston Ring Co. The...... 67 





. nae . _ 
dvertisement 

















So-Lo Jack Co., Inc 74 
Staff, J. Wadsworth 68 
Staynew Filter Corp. 73 
Studebaker Corp. The 5 
Stutz Motor Car Co............ Ft. Cover 
Thermoid Rubber Co. 72 
Thomson Mfg. Co. 73 





Timken Roller Bearing Co. The 73 


U. S. Air Compressor Co., The 70 























U. 8S. Chain & Forging Co......... 50 
U. S. Elec. Tool Co. 72 
Walden Co., The 73 
Walden-Worcester, Inc. 70 
Warshawsky & Co 71 
Williams Bros. Aircraft Corp. 
3rd Cover 
Woods Engineering Co. 70 
Yavapai Onyx Mining Corp......... 69 
Zenith-Detroit Corp. 73 












































LS million 


CARS-TRUCKS-BUSES 
need 


KEY GraphitePaste 


on Ib different parts 


That makes Two hundred and eighty-eight Million 
spots where Key Graphite Paste should be used. 


Wonderful possibilities for the retailer. Wonderful 
possibilities for EVERYONE concerned in servicing 


Cars. 


Send for the trial can and illustrated folder showing 


these important places on every car where KEY 
should be used. | 


It is not a new product. It has been widely used 
in the power field for many years. 


KEY BOILER EQUIPMENT CO. 
27th and McCasland Ave. East St. Louis, Il. 


-——-—Send for Trial Can—-—- 











Key Boiler Equipment Co. 
27th and McCasland Ave., East St. Louis, Ill. 


Enclosed find 10 cents for which please send me a trial can of 
Key Graphite Paste. 





FIRM ‘ 








ADDRESS 


| NAME 


JOBBER’S NAME =n 
2-25-26 
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Vol. I. 


No. 7. 


PUBLISHED BY THE AMERICAN FLATLITE Co. 





from every merchandising 





angle flatlite is an outstanding 


success ° 


a a a & 





flatlites bring daytime 


safety to nightime driving 


VERY car owner needs 

the kind of light that 
flatlites give. This means 
the widest possible market 
that any accessory can 
enjoy. 
The two ways in which 
flatlites are sold take care 
of every car owner's re 
quirements. If his present 
headlamps are good—you 
sell him flatlite reflectors. 
If he needs new headlamps 
—you sell him flatlite 
headlamps. , 


flatlites are legal every- 
where and proved in serv- 








ice. flatlite reflectors are 
in use everywhere. This 
proves car-owner accep- 
tance yet leaves a big mar- 
ket still to be supplied. 


flatlites are easy to stock, 
easy to sell and easy to 
install. Three models of 
reflectors in two sizes sup- 
ply all headlamps. Four 
models of flatlite head- 
lamps fit all cars. flatlite 
reflectors go in right over 
the old reflectors, plain 
glass (furnished) replacing 
patent lenses. 


flatlites sell with one sim- 





ple demonstration to prac- 
tically every prospect and 
a flatlite prospect is any- 
body who owns a car not 
already equipped to give 
the kind of light that flat- 


lites give. 


flatlites have no known 
sales resistance. The low 
price of flatlites is usually 
a surprise to car owners, 
and this, balanced against 
what they bring in com- 
fort, safety and freedom 
from legal difficulties, 
makes it quickly apparent 
that for sheer money’s 
worth, flatlites have no 
- equal in the accessory field. 
Who is going to supply the 
flatlites in your town? Write 
us for trade particulars. 


The American Flatlite Co. 


Reading Road at Dandridge Street 
Cincinnati, Ohio. 





THE AMERICAN FLATLITE CO. 
Reading Road at Dandridge Street 
| Cincinnati, Ohio 


Dept. A. 

| Gentlemen: 

Please send me without charge or obligation booklets 

and literature on headlight adjusting station equipment, 
and full trade particulars on flatlite. 


NAME 


| 








ADDRESS 











Check hereif you want copy of “* Motor Vehicle 


ighting. No charge. 














| Headlighting.” A 28-page text book on head- 
l 




















The operating mechanism of the Williams ‘‘Junior Model”? Accelerator floats in 
the line between steering post and carburetor. 


This makes hand and foot throttle operation totally and absolutely independent. 
Moving the hand throttle does not actuate the foot throttle mechanism. Pressing 
on the Williams foot pedal does not interfere with the hand throttle. 


This is a safety feature—a sales feature—a convenience feature exclusively 
Williams. 


And then there’s the shock absorbing feature! Williams Accelerators have a flex- 
ible control instead of a rigid control. 


Road shocks can’t reach the carburetor. Pressing on floor boards can’t open the 
carburetor. Pedal can be set on floor board at any convenient position instead of 
having to be set in one fixed and sometimes inconvenient spot. 


Check over these sales features. Compare the Williams with any other Ford Foot 
Throttle. Then go after the big volume of $1.50 Ford Foot Throttle business with 
the Williams Full Floating, Shock Absorbing Junior Accelerator. 





WILLIAMS BROS. 
AIRCRAFT CORPORATION 


25th & POTRERO STREETS 
SAN FRANCISCO 
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HE use of the Packard Merchandiser 

results in the cable stock being the 
cleanest, neatest, handiest stock in the en- 
tire shop. No longer need time be 
wasted trying out unidentified tag ends of 
cable from coil remnants stuck around 
here, there and everywhere. 





Cable remains in geod 
condition on spools. 


The identification on the end of the 
spool remains until the last foot of cable 
has been used. 


The Packard Wiring Chart shows at a 
glance the proper cable for any use on 
every car on the road. 





Buy Packard Cable by assortments and 
get this handsome merchandiser to help 
boost your profits. 


Over 450 Jobbers of the highest rank 
are Packard Distributors. Ask your Job- 
ber Salesman for complete story on Pack- 
ard assortments including the Merchan- 
diser or, if you prefer, mail the coupon 
to this office. 


The Packard Electric Co. 


Warren, Ohio sunen: Mane Ene eee 


The Packard Electric Co., 


Warren, Ohio. 
A 
A 4 7 
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The Packard wiring 
chart shows the proper 
cable by trade number 
for every use on all 
American made cars and 
trucks. 





Gentlemen: 


Please send us complete details regarding ‘‘Packard Cable As- 
sortments,”’ including your Packard Cable Merchandiser. 


: We buy from the following Jobbers 
| 
| 














Name 
Company 
Address.... 








Automotive Cable 








Sackad. is never seen, except on goods of honest Value 























